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Tentative Draft Of 
New York Insurance 
Code Now Prepared 


First Three Articles Being Distrib- 
uted This Week by Insurance 
Department 


HEARINGS ARE SCHEDULED 











Three During Week of Sept 27; 
Fire and Casualty Sections 
Appear Next Week 
The New York Insurance Department 
yesterday released for study and com- 
ment the first three articles of the ten- 
tative draft of the proposed insurance 
code for this state. These articles deal 
with definitions, penalties, organization 
of the Insurance Department and ad- 
ministrative and procedural provisions. 
Next week the department will release 
the fire and casualty sections of the code 
and the life and accident and health sec- 
tions will be distributed September 23. 
Public hearings on the tentative code at 
the New York State Building, 80 Centre 
Street, New York City, by the special 
joint legislative committee are scheduled 
to start on Monday, September 27, and 
continue on Tuesday and Wednesday of 
that week. Further hearings will be held 
during October and November, until such 
time as all those who desire to comment 
on the code and to suggest changes have 

had an opportunity to speak. 
Pink Asks Cooperation 

Since the Fall of 1935 a special com- 
mittee of the New York Insurance De- 
partment, headed by Professor Edwin 
W. Patterson of Columbia University, 
has been engaged in this task of revising 
and simplifying the New York insurance 
law. Insurance Superintendent Louis H. 
Pink asks the insurance business now to 
cooperate with the legislative committee 
and the Department, first, in perfecting 
the draft into a statute which will be a 
credit to the institution of insurance and 
to the state, and finally, in securing its 
enactment by the legislature. A_ final 
draft of the code will presumably be 
teady for submission to the legislature 
during the 1938 session. 

In a foreword to the code Superinten- 
dent Pink speaks of the great need in 
insurance today for uniform laws. 

he re is a strong tendency towards 
codification,” writes Mr. Pink. “Codifica- 
tion, if properly done, not only simplifies 
ut modernizes and makes for uniformi- 
ty of law and procedure. It is important, 
not only for the State of New York but 

(Continued on Page 12) 
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The Star-Studded Crown 


Not flashing meteors, that rush across the life insur- 
ance sky and are seen no more, but fixed stars are the 
members of the Million Dollar Round Table, as described 
at the Denver Convention by the Table’s Chairman, Grant 
Taggart, his data drawn from a questionnaire survey of the 
104 members of this pre-eminent group. The average 
member:— 

Age, 44 years. 

An underwriter for 16 years. 

Six years in life insurance before he wrote his 
first million. 

Wrote 66.5°7 lives, for $1,092.262, in 1936. 

Calls on recommended strangers and friends, by 
appointments usually made by telephone. 

42°), of his interviews in his own office. 

Believes that contacts are first in value, then 
effort, and then knowledge. 

Makes 61% calls a day. 

In life insurance as in other comparable vocations, 
the star-studded crown of rich and enduring success is 
attainable only by those who obey the law, that “we build 
the ladder on which we rise from the lowly earth to the 
vaulted skies.” 


THE PENN MUTUAL LIFE INSURANCE CO. 


Wm. H. KInNGsLey, President 
PHILADELPHIA 


Independence Square 




















Aetna Life Business 
Gains 24% With 21% 
Fewer Field Force 


Leaders Group Increased by 91°/, 
Over Number of Region- 
naires in 1933 


MEET AT VIRGINIA BEACH 


President M. B. Brainard Heads 
Group of Home Office Execu- 
tives At Meeting 








By Clarence Axman 


Virginia Beach, Sept. 9—One of the 
companies which has unusually success- 
ful conventions of field men is the Aetna 
Life. In part this is due to the person- 
ality of President Morgan B. Brainard, 
about as democratic a chief executive as 


can be found in American business 
life. When he attends a convention 
of the company he not only is able 


to captivate the attention of audiences, 
but he will take on any agent for tenni 


or golf and the field man must b« 


0d to hold his own on the links or the 
court. This has much to do th the 
esprit de corps characteristic of Aet 


Life conventions. Then, too, Vice-Presi- 
dent S. T. Whatley, in charge of pro- 
duction, is past master of conventior 
ceremonies, one of the most 
executives in the business 

\t Virginia Beach this week the Aetna 
Eastern and Southeastern Regionnaires 
are holding their annual convention. Half 
of each day is devoted to the business 
program and the balance to golf, fishing, 
tennis and swimming Including guest 
there are nearly 450 here, headquarters 
being at the Cavalier Hotel 


Report Business Outlook Good 


To be a Regionnaire it is necessary 
to pay for ten lives for a total of $150,- 
000 with minimum premiums of $3,750. 
The Aetna Life has not only made an 
increase of 91% in the number of Re- 
gionnaires since the middle of 1933 but 
has’ 21% fewer agents under contract 
than it had four years ago. Business 
has gained 24% during the first six 
months this year as compared with the 
corresponding period of 1933. The com- 
pany has done 18% more accident busi- 
ness in that time and Group insurance 
has shown a large increase. 

Most of the agents here say that busi- 
ness conditions are improving. There 
is some concern over the labor situation, 
but there has been a considerable im- 
provement in that direction in such 
troubled spots as Detroit. The Region 
naires say that the “sit-down” strike 
movement is fading as far as they can 
observe. 

Among those present from the home 
office here this week or part of the week 
are President Brainard, Vice-President 


E, E. Cammack and Clifford B. Morcom, 
(Continued on Page 12) 
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THROUGH EVERY 


One home... one child... 


A hundred ...a thousand ...a million... 
dread epidemic! 

Epidemics are not just a thing of the dis- 
tant past. Can you remember back to 1918? 
Influenza swept across the country like a prairie 
fire. It took its heaviest toll among strong men 
in the prime of life—many of them fathers 
who had protected their families through the 


New York Life. From this one epidemic alone 


this Company's death loss payments were al- 


SAFETY I8 ALWAYS THE 


FIRST 


most twice as great as all its losses from all 


the wars since 1845. 

Epidemics, as well as wars and panics, test 
the strength of a life insurance company. The 
New York Life has met these tests without 
fail since it was founded in 1845. 

Because security is the fundamental purpose 
of life insurance, at all times the New York 
Life must be prepared for periods of adver- 
sity. Therefore, in making its investments, 


it adheres to the principle that safety should 


CONSIDERATION...NOTHING 





always be the first consideration. In calcu- 
lating its reserves it employs the most con- 
servative basis used by American and Canadian 
life insurance companies. 

unusual 


Unless your situation is a very 


one. you have probably not yet completed 


the financial plans you have in mind for 


your family’s protection and your own old 
age. Why not ask a New York Life repre: 


sentative for his suggestions? He may be able 


to help you. 


ELSE IS SO IMPORTANT 


NEW YORK LIFE INSURANCE COMPANY 


A Mutual Company founded on April 12, 1845 


THOMAS A. BUCKNER, Chairman of the Roard 


51 MADISON AVENUE, NEW YORK, N. Y. 


ALFRED L. AIKEN, Preside~ 
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Chandler Bullock— 


President of State Mutual Life for Ten Years Has Safely 
Steered Company Through Boom and Depression; 
Studied at Harvard Law School in Preparation for Life 


From the time when he was graduated 
Worcester High School and 
entered Harvard University, Chandler 
Bullock, president of the State Mutual 
Life, had pointed his whole education 
toward a career with that company. He 
received his A.B. degree from Harvard 
in 1894 and immediately entered the Law 
his LL.B. three years 
his graduation he en- 


from the 


School, receiving 
later. Following 
office in Worcester of 
a director of the 
attorney general 


tered the law 
Herbert Parker 


and 


-today 
ompany former 
for Massachusetts—getting a good foun- 
lation in law and business principles as 
a preliminary to his first work with the 
State Mutual. For ten years Chandler 
Bullock has been president of the com- 
pany, celebrating his anniversary last 
the two 
lost Opposite periods this country has 
through—its greatest boom 
id its hardest depression. 

His stewardship of the company funds 
his own report to the 
field forces of the State Mutual in re- 
cent convention at Swampscott. A part 
f what he said at that time was this: 
“Ten years ago the insurance in force 
n the company was $529,031,613 on 
134,729 policies. These were the figures 
May 31, 1927. Ten years later on May 
jl, 1937, the insurance in force was 
$579,485,339 on 170,714 policies. This is 
1 gain in ten years of insurance in 
lorce of $50,453,726, approximately 10%. 
The gain in number of policies has been 
13985. The most deflationary era that 
the United States ever experienced since 
the Declaration of Independence has wit- 
nessed a real gain by the company. 

“It is true that our insurance in force 
before the whirlwind of deflation began 
0 cloud the horizon, was something 
ver $600,000,000 in force, but step by 
‘tep we are gaining the high peak back, 
and shall surpass it before long with 
lr increasingly efficient capacities. 
“There is another fact we must recog- 
lize. Since the passing of the great 
blow, there remains some general change 
n the atmosphere; the winds, though 


8s violent, have veered somewhat from 
the old-time directions.” 


June. He has served through 


ever been 


s reflected in 


In Demand as a. Speaker 


Mr. Bullock has long been 
vatch the shifting of the winds. Today 
his financial interests are broad. He 
delieves that any business man who does 
— keep in touch with business, eco- 
omic, and political thought will fall be- 
hind, and accordingly he has kept 
ab: ‘east of developments. Because of 
'S current knowledge of trends he has 


one to 


Insurance Career; Some of His Other Interests 


been slated often as a speaker before 
large insurance groups. 

He has talked before life underwriters 
associations in several cities, was a 
speaker at the 1931 convention of the 
National Association of Life Under- 
writers held in Pittsburgh, and in 1932 
addressed the joint meeting of the Life 
Insurance Sales Research Bureau and 
the Life Agency Officers in Chicago, 

He was chairman of the twenty-second 
annual convention of the Association of 
Life Insurance Presidents and talked on 
the subject, “Strengthening National 
Unity Through Business”, and addressed 
a prior meeting of the presidents on 
“Social Injustice in Taxation of Life In- 
surance Protection”. 


Made Legal Department Aid to Sales 

It was in the latter part of 1903 that 
Mr. Bullock began his active State Mu- 
tual career as attorney for the company. 
The home office at that time was located 
on the second floor in the front of the 
present building and Mr. Bullock’s first 
office was one which had been occupied 
by the president’s stenographer. For 
the first four years, as head of the legal 
department, he received the salary of 
$1,200 a year, 

The office staff in 1903, counting both 
officers and clerks, numbered sixty-four, 
less than one-fifth the present staff. 

Probably Mr. Bullock’s greatest con- 
tribution as attorney for the company 
was to make the legal department a val- 
uable aid to the sales department. When 
he entered the organization few life in- 
surance attorneys were making any ef- 
fort to look beyond the technicalities of 
the statutory or common law and few 
had seen that the law, wisely used, is an 
effective sales tool. Between 1905 and 
1915 was the period of greatest growth 
in the use of deferred settlements and 
tax laws as sales aids. 

Mr. Bullock has said that the Asso- 
ciation of Life Insurance Counsel (he is 
one of its founders) is one of the most 
useful associations of its kind in the in- 
surance world, and has done yeoman ser- 
vice for life insurance. Mr. Bullock at- 
tended its first meeting in 1914 and was 


on its first executive committee. He has 
been elected to the committee several 
times since. 


Studied Various Department Functions 
During 
pany he 


years with the com- 
made frequent trips with the 
late President Burton H. Wright and 
with George W. Mackintire, now chair- 
man of the finance committee, then 
treasurer. It was on these trips that 
the company’s mortgage loan representa- 
tives all over the country were selected; 
and it is from this time when Mr. Bul- 
lock’s deep interest in the financial work 
of the company can be dated. 

Tn 1921 he became vice-president, and 
almost six years and a half later, Jan- 
uary 14, 1927, took office as president 
During the time since his first connection 
he had made it a part of his work to 
learn in detail the functions of the di* 


his early 


ferent departments of the company, and 
as head of the company has added to 
its prestige in the insurance world and 





CHANDLER BULLOCK 


has been instrumental in building a 
strong bond between the field and home 
office, 

Within the home office Mr. Bullock’s 
contribution has been not only to insti- 
tute committee meetings before making 
important executive decisions; but also, 
through staff meetings and officers’ meet- 
ings, and by encouragement of home of- 
fice social activities, he has fostered a 
feeling of unity in the organization at 
Worcester. 

His Comments on Recent Trip 

President Bullock’s chief leisure occu- 
pation is reading history and biography 
though he travels when he has a chance, 
and when business and pleasure trips 
can be combined. He has written much 
and talked much on historical subjects. 

Long a keen student of international 
affairs, Mr. Bullock took advantage of a 
six weeks’ vacation trip this Summer 
through the Mediterranean countries and 
the Near East to gain first-hand knowl- 
edge of political and financial conditions 
abroad. He was particularly interested 
to discover a sentiment averse to war 
in Italy, Portugal and Greece. Those 
in power, Mr. Bullock said, and those 
who fought in the last war, do not want 
another, and none of the nations is 
wealthy enough to support a war. 

The illusion of tremendous taxes in 
Italy was dispelled by a friend of Mr. 
Bullock’s who lives in Rome. As nearly 
as could be determined income taxes 
would be about the same as they are in 
the United States. Dictatorships are 
popular, Mr. Bullock found. The coun- 
tries so governed are orderly, clean and 
efficient, with few signs of poverty; and 
the seosle are cheerful. “The influence 


of one man is apparent everywhere,” Mr. 
Bullock said, referring to Mussolini. 
“The people speak of him in hushed 
voices, almost as though he were a god, 
but there is no fear in their attitude.” 
Italy, he concluded, is extremely inter- 
ested in the outcome of the Spanish war, 
and estimates of the number of Italian 
troops in Spain vary from 15,000 to 
100,000. 

Mr. Bullock made the trip on the 
Italian ship Vulcania, and besides Italy, 
Portugal and Greece his itinerary in- 
cluded stops at Dubrovnik, on the Dal- 
mation coast; Yugoslavia; Syria, Cairo, 
Egypt; ports along the north African 
coast and some of the Mediterranean 
islands. 

Some Other Activities 


Interested in the drama, Chandler Bul- 
lock acted in his younger years in many 
of the local Players’ Club productions 
and is a past president of the Worcester 
Drama League. He has been, for thirty 
years, a member of the Worcester 
Shakespeare Club, and has served his 
term as president. He is a first nighter 
at the shows put on by the home office’s 
own talent, and it was at his suggestion 
that this activity was encouraged, 

His financial interests are broad. He 
is vice-president and a trustee of the 
Worcester Five Cents Savings Bank; 
director, Worcester County Trust Co.; 
director, Morris Plan Bank, Worcester; 
the Boston & Albany Railroad (a part 
of the New York Central System); the 
Providence & Worcester’ Railroad 
(branch of the New York, New Haven 
& Hartford); and the Worcester Elec- 
tric Light Co. 

His civic interests include member- 
ship on his local Chamber of Commerce: 
which he has served as director and 
president. In 1935 and 1936 he was na- 
tional councillor attending the annual 
meeting of the National Chamber in 
Washington. Some of his other civic 
activities are: president of the Economic 
Club; treasurer and member of the coun- 
cil, the American Antiquarian Society; 
vice-president, Worcester Historical So- 
ciety. 

During the war he had what he has 
called one of his most interesting human 
experiences. He was chairman of the 
Appeal Draft Board which had under 
the Selective Service Act original juris- 
diction “over all deferments and exemp- 
tions for industrial, agricultural or oc- 
cupational employments, and appellate 
jurisdiction in all cases of dependency 
and the other numerous questions that 
were within the original jurisdiction of 
the local boards.” 

A total of 24,892 cases passed before 
the district board during the year and 
a half while it sat; and with its indirect 
power almost of life and death this war 
work was absorbingly interesting and 
responsible. 

Mr. Bullock has been married thirty- 
six years and has four children, all girls 
His seventh grandchild, a boy, was born 

1 April 15 of this year. 
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Three New Managers 
For Equitable Society 


ANNOUNCED BY WM. J. GRAHAM 





S. A. Burgess Named for Florida; J. K. 
Taylor in Kentucky and G. J. 
Woodward in Cincinnati 





Three major changes in the agency 
force of the Equitable Society have 


been announced by William J. Graham, 
vice-president, who with Vice-President 
Vincent S. Welch is on a trip into the 
field to install three managers in their 


SAMUEL A. BURGESS 


new territories. The changes are in 
Florida, Ohio and Kentucky. S. A. Bur- 
gess is new agency manager for Florida, 
succeeding Victor E. Beamer, who died 
last month shortly before a scheduled 
appearance at an agency meeting. John 
K. Taylor replaces Mr. Burgess as Ken- 
tucky agency manager. The Dayton ter- 





JOHN K. TAYLOR 


ritory will be incorporated into the Cin- 
cinnati agency with George J. Wood- 
ward assuming responsibility for the en- 
larged Cincinnati office. 


Career of S. A. Burgess 


S. A. Burgess, the new Florida man- 
ager, has been district manager for the 
Equitable in both Orlando and Miami. 

Shortly after being graduated from 
Davidson College, at Davidson, N. C., 
in 1921, Mr. Burgess joined the Equit- 
able with which he has been continu- 
ously associated ever since. After train- 
ing in the cashiers’ training class at 
Cleveland he was sent to Oklahoma City 
as assistant cashier. While in Okla- 





homa City he wrote a substantial amount 
of insurance and was considering enter- 
ing the production field. Meanwhile, he 
was transferred as assistant cashier to 
the St. Paul office where he remained 
until November, 1925, when he was made 





G. J. WOODWARD 


assistant to the agency manager in Jack- 
sonville. During his three years at Jack- 
sonville the agency was producing from 
$15,000,000 to $17,000,000 of insurance a 
year and during a large part of this 
time the Jacksonville agency was with- 











| LOYAL 


Boston, Mass. 





PROTECTIVE LIFE INSURANCE COMPANY 


OVER $2.00 OF ASSETS FOR EACH $1.00 OF LIABILITIES 


THERE'S AN ADVANTAGE in offering complete 
personal income coverage IN ONE COMPANY. 








Se 


Income Protection since 1895 





HEALTH AND ACCIDENT 


Policies include non-cancellable forms. 
Hospital reimbursement available. 
Practically all occupations insured. 








LIFE INSURANCE 
All popular forms. 
Participating basis. 
Retirement Income. Juvenile Endowment, 





























out an agency manager, placing most of 
the responsibility on Mr. Burgess. When 
a district manager was needed in Or- 
lando to hold together the largest Flor- 
ida unit, Mr. Burgess was chosen. In 
July, 1930, he was sent to Miami where 
he built the largest and most successful 
agency unit in the state. The same 
agency was ranked as one of the three 
largest in the country. In September, 
1936, he was made agency manager for 
Kentucky with headquarters at Louis- 
ville. Despite the fact that Kentucky 
suffered the worst flood in history last 
January, production so far this year is 
approximately 85% in excess of the com- 
parable period last year. In addition to 
his managerial success Mr. Burgess has 
continued to produce a large volume of 
personal business. Mr, Burgess is mar- 
ried and has three sons, all of them 
born in Florida. 
John K. Taylor 


Mr. Taylor has been agency manager 





























* MODERN LIFE INSURANCE SINCE 





STATISTIC 


A figure sleuth has discovered that the average length 
of service of Mutual Benefit men (excluding new 
men) who attended the 1936 Agents’ Convention was 
something over thirteen years. An analysis of the 
“composite man” of this group shows that he began 
his service shortly after the post war depression, made 
“good money” during the boom, had to scratch like the 
dickens for his commissions during the Great Depres. 
sion, and, still working hard, is getting better results 
for his efforts in 1936. His thirteen-year service record 
is at once a tribute to his ability and industry and to 
the Company with which he is associated. 


MUTUAL BENEFIT 


LIFE INSURANCE COMPANY + NEWARK « N °« J + 


1845 *® 






























































at Dayton. With his shift to Louisyille 
supervision of the Dayton agency will 
be absorbed into the Cincinnati office 
where George J. Woodward is in charge 

Mr. Taylor made an outstanding rec. 
ord as district manager in Oklahoma, 
later achieving success as district man- 
ager in Kansas City and Tulsa. He has 
also made an outstanding record as 4 
personal producer, 

The Equitable agency at Louisville has 
long been recognized as one of its out- 
standing organizations and was founded 
and directed for more than thirty years 
by the late Col. Henry J. Powell. When 
Col. Powell died last year Mr. Burgess 
was brought from Florida to take charge 
In recent weeks the death of Victor EF 
Beamer, former agency manager in Flor. 
ida, has dictated the return of Mr, Bur- 
gess to Florida territory and Mr. Tay- 
lor was brought on from Dayton to 
succeed him, 


George J. Woodward 


The consolidation of Dayton into the 
Cincinnati agency, with George J. Wood- 
ward, who has been agency manager 
at Cincinnati in charge of the enlarged 
Cincinnati office. also includes in the 
territory Springfield, Hamilton, Middle- 
town and Portsmouth, O. A small Ken- 
tucky district, which has been under the 
supervision of the Cincinnati office, will 
be transferred to the jurisdiction of the 
Louisville district where Mr. Taylor is 
agency manager. 

During his year in Cincinnati Mr. 
Woodward has increased life insurance 
production in Cincinnati area by 100% 
He is a native of Kansas and was asso- 
ciated with the Equitable at Topeka 
ten years ago. Subsequently, he was 
district manager at St. Joseph, Mo., for 
two years where he increased production 
from $900,000 to $2,650,000. Next he was 
district manager at Wichita for nearly 
six years. In Wichita the group there 
always ranked with the first three Equit- 
able units. 

Mr. Woodward is a gradaute of the 
University of Kansas where he starred 
on the football team, being chosen as 
All-Missouri Valley halfback. He enlist- 
ed at the outset of the war as a private 
and served in every rank up to and in- 
cluding captain during his two and one- 
half years’ service, fourteen months ol 
which were overseas. While in. the 
army he was captain of the 35th Division 
football team of the A. E. F. 

Returning from the war in 1919 he 
went into football coaching and coached 
for one year in the Lawrence High 
School, The next year he coached foot- 
ball at the Kansas State Teachers Col- 
lege where he remained for three years. 
One season his team there won tht 
state football championship. In 1922 he 
was appointed director of athletics and 
football coach at Washburn College, 
Topeka, Kan., where he remained for 
five years before joining the Equitable 
in 1927. While at Washburn the bas- 
ketball team, of which he was the as 
sistant coach, won the national basket- 
ball championship. 





ON PACIFIC COAST 


Lester T. Miller, manager Of 
agency finance section, Equitable Lif 
Iowa, is visiting agencies of the comr 
pany in Southern California. He m° 
tored to the coast from Des Moines. 
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Guaranty Reinsures In 
Occidental Life, Calif. 


Now PART OF GIANNINI CHAIN 





Lee J. Dougherty to Be Vice-President 
And Director in Charge of Central 
West Organization. 





The Guaranty Life of Davenport is 
merging with the Occidental Life of Los 
Angeles. It is planned to reinsure the 
business of the Guaranty Life in the Oc- 
cidental as soon as the necessary pre- 
liminary steps can be completed, Lee J. 
Dougherty, president and general man- 
ager of the Guaranty Life, becomes a 
vice-president and director of the Occi- 
dental and will be head of the central 
western organization in Davenport. The 
Occidental desires a local base of opera- 
tion in the Middle West to give prompt- 
er and more efficient service to agents 
and policyholders in that locality. The 
home office of the Davenport company 
will be continued for an indefinite period 
as an operating unit of the Occidental 
Life just as it is with all the equipment, 
official and clerical personnel. The mer- 
ver will give the Guaranty Life agents 
creater momentum and will give the 
policyholders stronger backing. The Reg- 
ister Life of Davenport was reinsured 
in the Guaranty Life in 1934 and it, of 
course, is included in the merger. 

The Guaranty Life has given a good 
account of itself and Mr. Dougherty is 
one of the best known executives in the 
West. He is one of the mainstays in the 
American Life Convention and served as 
its president. He is one of the directors 
of the United States Chamber of Com- 
merce; has been president of the Daven- 
port Chamber of Commerce and the 
Greater Davenport Committee; was for- 
merly mayor of the city. 


Growth of Occidental 


The Occidental is one of the forward 
looking companies of the country that is 
making real headway. Its president is 
L. M. Giannini, who is also president of 
the Bank of America National Trust and 
Savings Association of San Francisco, 
the fourth largest bank in the United 
States with branches covering Califor- 
nia. The growth and development of Oc- 
cidental has been noteworthy in the 
past few years; its admitted assets in- 
creased 40% during 1936, and its insur- 
ance in force 39%. The statement of the 
Occidental Life, after reinsurance has 
been effected, will show in excess of 
$375,000,000 of insurance in force and 
$51,000,000 of admitted assets. It has very 
substantial financial backing. The hold- 
ing company is the Trans-America Gen- 
tral Holding Co., one of the institutions 
identified with A, P. Giannini, and it 
owns the entire capital. The same ag- 
gressive and intelligent methods which 
built up the Bank of America were used 
in the Occidental Life as in the other 
organizations which are affiliated with it. 
The Occidental Life is licensed in all of 
the states west of the Mississippi River 
and also in Illinois, Indiana, Michigan 
and Ohio, six provinces of the Dominion 
of Canada, territories of Hawaii and 
Alaska, and the Commonwealth of the 
Philippines. 





REINSURES OKLAHOMA CO. 
The Old Line Life of Oklahoma_ has 


fensured and taken over the business 
and assets of the Great Southwest Life 
of Oklahoma City. The retiring company 
had $1,280,000 business as of Dec. 31, 
19%. The transfer gives the Old Line 
Life a total business of approximately 
%200,000, President L. O. Thompson 
said, 





KNIGHT AGENCY WRITINGS 
The Charles B, Knight Agency, Inc., 
Union Central Life general agents in 
New York City, wrote $1,225,694 paid 
business in August. The total for eight 
Months was $11,489,862 compared with 


$11,652,710 in 1936. 


Robt. N. Waddell Runs 
For Mayor of Pittsburgh 


CANDIDATE OF REPUBLICANS 





Connecticut Mutual General Agent Won 
Fame as Captain of Undefeated 
Football Team and As Coach 





Robert N. Waddell of Pittsburgh, one 
of the outstanding general agents of the 
country, and representing the Connecti- 
cut Mutual Life, is running for mayor of 
Pittsburgh on the Republican ticket. The 





ROBERT 


N. WADDELL 


Pittsburgh Post-Gazette on August 13 
printed more than half a page of pic- 
tures of Mr. Waddell, among the pic- 
tures being those showing him as a boy 
of six, as a Peabody High School grad- 


Luncheon to E. J. Sisley 

In honor of E. J. Sisley and com- 
memorative of his thirty-five years with 
the Travelers a luncheon was given at 
the Bankers Club by the company one 
day last week. Vice-President John 
McGinley was toastmaster. Travelers 
men who made talks were William J. 
Moran, Greater New York counsel of 
the company, and T. P. August, reg- 
istrar. 

Mr, Sisley was born in England and 
a special guest was Frederick Richard- 
son, deputy chairman of the General 
Accident, who told some extraordinarily 
interesting personality stories about Ber- 
nard Shaw, H. G. Wells, Sidney Webb 
and other celebrities with whom he had 
contact years ago in London in the 


Fabian Club. 





John C. Goode, for many years general 
agent at Richmond, Va., for the State 
Mutual of Worcester, was re - elected 
city commissioner of the revenue re- 
cently. 
uate, about to enter Bucknell College, 
as a football coach at Carnegie Tech, 
where he turned out the famous teams 
from 1925 to 1932, and as a business man 
in his office. Also was published a picture 
of Mrs. Waddell, who was Louise Mar- 
latt of Sewickley; his sons, Bob, Jr., 8; 
Jim, 10, and Marjorie Louise, 6. Under 
one caption the Pittsburgh paper said: 
“Born with no silver spoon in his mouth, 
he has worked his way up from the 
ranks—in college, in steel mills, in of- 
fices.” 

Mr. Waddell entered the machinery 
business after leaving Bucknell Univer- 
sity where he had been captain of an 
undefeated football team; had _ played 
baseball and basket ball; had won high 
scholastic honors. He entered life insur- 
ance in 1921. He made a success of life 
insurance, and after being in the busi- 
ness some time succeeded Lee D. Hem- 
ingway as Connecticut Mutual general 
agent. 
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Great-West Appoints 
Agency Superintendent 


H. A. H. BAKER IS PROMOTED 





Has Been Thirty Years in Business; 
Managed Several Offices, the Most 


Recent at Toronto 





H. A. H. Baker, formerly manager of 
the Great-West Life’s Toronto Branch 
No. 1, has been appointed superintendent 
of agencies for the company. He will as- 
sume his new duties in Winnipeg short- 
ly. Announcement of the promotion was 
made by H. W. Manning, assistant gen- 
eral manager of the Great-West. 

The appointment of Mr. Baker to his 
new position comes after a wide insur- 
ance experience of more than thirty 
years in both the United States and 
Canada. Prior to his work in Toronto he 
has managed agencies with marked suc- 
cess in Winnipeg, Sherbrooke, New York 
City and Minneapolis. He is a C. L. U. 
_ Mr. Baker is well known in general 
insurance circles, having been vice-presi- 
dent, Life Underwriters Association of 
Canada in the Province of Quebec; 
president, Minneapolis Life Underwrit- 
ers Association; president, Minneapolis 
Life Managers Association, and at the 
present time chairman of the member 
ship committee, Life Underwriters Asso- 
ciation of Canada and president, Life 
Managers Association of Toronto. 

This appointment has been made nec- 
essary by reason of the rapid advance 
in new business currently being recorded 
by the Great-West Life, which for the 
year to date is in position to report an 
increase of over $2,600,000 of new placed 
business and a substantial gain in busi- 
ness in force. 





Much Variety in Program 


For Briarcliff Meeting 


The Possibilities and Future of Adver- 
tising will be the subject of an address 
by G. Lynn Sumner before the Insur- 
ance Advertising Conference annual con- 
vention at Briarcliff, N. Y., September 
13-14. Mr. Sumner is president of the 
New York advertising agency company 
bearing his name. The other speakers 
on the luncheon programs for both days 
include Henry L. Jones, vice-president 
of American Home Magazine: H. L. 
Jamison of Frank & DuBois, New York, 
and Arthur S. Allan of the Munsell 
Color Institute. Mr. Jamison will dis- 
cuss “Insurance Advertising from the 
Standpoint of the Advertising Agent and 
the Insurance Broker.” Mr. Allan’s sub- 
ject will be “Color in Advertising and 
Printing.” Mr. Jones will discuss “Wom- 
an’s Approach to Insurance.” In addi- 
tion spot broadcasting will be demon- 
strated by the World Broadcasting Co 





MANAGER OF FIELD TRAINING 


Malcolm C. White Appointed by Pacific 
Mutual Life to Supervise Field 
Training and Education 

Malcolm C. White has been appointed 
manager of field training for the Pacific 
Mutual Life, with headquarters at the 
home office, according to a recent an- 
nouncement. He will have supervision 
of field training and educational mate- 
rial. Mr. White was formerly for seven 
years with the C. C. Day general agency 
of the Pacific Mutual at Oklahoma City, 
as supervisor’ in charge of sales work 
and training. Prior to this he spent fif- 
teen years in educational work as teach- 
er, principal, college instructor and pub- 
lic school superintendent. He was also 
in the automobile business two years as 
sales manager. 

The announcement states that this ap- 
pointment of Mr. White is in line with 
the policy of re-allocation and expansion 
of activities within the company’s agency 
department in the interests of the field 
as a whole. 
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Two Men Who Joined Travelers 
On Same Day Mark Anniversary 


Edward J. Sisley and Thomas P. August, Both of New York 
City, with Company Thirty-five Years; Latter in 
Charge of A. & H. Underwriting 


Edward J. Sisley, one of the leading 
agents in New York City, and Thomas 
P. August, in charge of accident and 
health underwriting for the company’s 
seven branches in Greater New York, 














EDWARD J. SISLEY 


thirty-five years with the 
They both joined the com- 
insurance agents on the 


have been 
Travelers. 
pany as life 
same day. 

Born in England, E. J. Sisley quit 
school when 11 years old; had a variety 
of jobs until he was 15 years old when 
he joined the British Civil Service, hav- 
ing qualified as an expert telegraph ope- 
rator. His first job was at Brighton, 
the seashore city, and then he was trans- 
ferred to the Cental Post Office in Lon- 
don, where he spent eight years. 


Came Here and Joined Y. M. C. A. 


Mr. Sisley came to this country in- 
tending to join the Commercial Cable 
Co., which was paying high wages at 
the time for expert telegraphers. In- 
stead, he became connected with the 
West Side Y. M. C. A. in New York. 
That was in 1898. In 1902 he met T. P. 
Spencer of 31 Nassau Street, then in 
charge of the Travelers life insurance 
activities in Greater New York. At the 
time there were four agents; S. C. Dun- 
ham was president, and John B. Lunger 
was vice-president. 

It was eighteen months before he 
really got going. At the start his clients 
came from contacts he had made in his 
Y. M. C. A. activities. After he got 
into his stride he began to write a con- 
stantly increasing amount of life insur- 
ance. He has for years been in the 
$1,000,000 class as a writer. In 1928 he 
paid for $1,500,000. 

In February, 1917, he and Walter W. 
Brinckerhoff, then a Travelers agent, be- 
came partners and the general agency of 
Sisley & Brinckerhoff was formed. A 
few months later Mr. Brinckerhoff joined 
the Navy and for two years was in 
charge of submarine chasers at Wood’s 
Hole, Mass. Sisley & Brinckerhoff con- 
tinued as general agents until 1931, when 
they gave up the general agency in 
order to devote their time exclusively to 
personal production in life insurance and 
a general insurance business. The name 
of their firm is Sisley & Brinckerhoff, 
Inc., 55 John Street. 


Educational and Musical Activities 


For twenty-five years Mr. Sisley was 
on the executive committee of the Life 


Underwriters Association of the City of 
New York; several times was offered 
and declined the presidency. His inter- 
est in educational matters has always 
been keen, partly because of the fact 
that he had not been able to get a good 
education in his boyhood. The life 
insurance course at New York Univer- 
sity was his idea and he was instrumen- 
tal in bringing Griffin M. Lovelace to 
New York University from Carnegie 
Institute. Mr. Lovelace made a great 
success at New York University and 
from there went to the New York Life 
as vice-president. 

Mr. Sisley’s interest in music has also 
been very great and he was one of the 
five incorporators of the famous Singers’ 
Club of New York, which holds two 
annual concerts each year. This quin- 
tette consisted of, in addition to Mr. 
Sisley, Frank Seymour Hastings, Edward 
Johnson, Tom Chalmers and James Stan- 
ley. Edward Johnson is now manager 
of the Metropolitan Opera. Tom Chal- 
mers was in the Metropolitan Opera, 
then went to musical comedy and then 
to the legitimate stage. James Stanley 
was a well known bass. Mr. Hastings 
was a wealthy patron of the arts. 

Tom August a Virginian 

Tom August was born in Richmond, 
Va. His great grandfather was a French- 
man who went to Virginia from the 
island of Guadaloupe. He changed his 
name from Philipe Francois Auguste to 
Philip Frank August, which became the 
family name in America. On the ma- 





THOMAS P. AUGUST 


ternal side an ancestor of his grand- 
mother settled in Jamestown, Va., in 
1610. 

After being graduated from Richmond 
High School, Mr. August worked for 
four years in the wholesale grain business 
in that city. He came to New York and 
got a job with the American Tobacco 
Co., which then had its general offices 
on West 22nd Street. The late James 
Buchanan Duke was president of the 
company. He started as an audit clerk 
and worked up to treasurer of a sub- 
sidiary of the American Tobacco Co. 
Deciding to become a life insurance man 
he became an agent of the Travelers 
under Mr. Spencer at 31 Nassau Street. 
He found going hard and after four 
months told Spencer he wanted to re- 
sign “because I am through.” It was his 
thought to return to the tobacco business. 
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“Why not wait until we tell you you's 
through?” was Spencer’s suggestion 
Spencer saw the late Louis F. Butle, 
in Hartford, told him about Augysy, 
familiarity with the cost accounting sys. 
tem which had been introduced into th 
American Tobacco Co. by W. R. Harric 
auditor, and of his good impression oj 
Mr. August as a man. Spencer was told 
by Butler to give August a job as cler} 
at 31 Nassau Street. After three o; 
four years he was given the title of reg. 
istrar, which he still holds. 

Saw Great Stars in Heyday of 
U. S. Drama 

For some time he has been in charge 
of accident and health underwriting 9 
the New York branches of the company 
Possessing a fine sense of humor and; 
lot of common sense he is popular 
throughout the organization. He has no 
hobbies; doesn’t care for golf or othe 
outdoor sports, but for years was 3 
devotee of the theatre. Way back he 
saw Booth, Barrett, Ada Rehan, “Tim- 
mie” Lewis, John T. Raymond, Wiiliam 
J. Florence, Modjeska, Richard Mansfield 
and other great stars of sentimental 
memory. 





UPHOLDS ANNUITY CONTRACT 


Circuit Court in Illinois Decides That 

Average and Not Individual Expec- 

tancy Basis Is Correct One 

An attempt has been made in an JIl- 
nois court to prove that annuity con- 
tracts should be written on the basis of 
each individual’s expectancy instead of 
on the commonly accepted basis of aver- 
age expectancy. Circuit Judge Horace 
Baker held, in Bloomington, that if an 
annuitant dies shortly after an annuity 
contract is issued, that is their loss and 
the company’s gain. 

This decision was given in a case 
brought by the American State Bank of 
Bloomington, executor of the will of 
Edith Neville who had several annuity 
contracts with various companies, Coun- 
sel for the bank asserted that the insur- 
ance company issuing one of the con- 
tracts and against who this action was 
brought, knew that Miss Neville could 
not live but a short part of the average 
life expectancy at her age, and that is- 
suance of such contracts was against 
public policy. Judge Baker declared that 
the courts have upheld the legality of ar- 
nuity contracts as customarily issued, 
and that it appears that such contracts 
can be issued only on the basis of aver- 
age life expectancy. 


AGENT WAS WELL INSURED 

Paul L. Ruerhmund, Richmond, Va. 
local agent, who met death while swin- 
ming in Chesapeake Bay August 21, car- 
ried $55,000 life insurance, $10,000 o 
which had been written by the Pruden- 
tial a few days before his death. He 
was planning to take $15,000 additional 
insurance. It was first thought that he 
came to death by drowning but when 
the doctors found no water in his lungs 
they decided that he had died of a 
heart attack as a result of shock when 
he dived into the water from a boat on 
which he was cruising with a party ° 
friends. Some of the insurance carried 
double indemnity provisions but there 
can be no recovery under these clauses, 
as his death did not result from acc 
dental drowning, according to the ver 
dict of the coroner. 








CRAIG NAMED SUPERVISOR 

Clyde F. Gay, general agent for the 
Aetna Life at Boston, has appointed 
W. T. Craig as supervisor in his omet 
Mr. Craig has been field supervisor for 
the Group division of the company @ 
Chicago. Following his graduation from 
the University of Tennessee, he entere 
the company’s Group school at Hart 
ford. His first appointment was at At 
lanta and he later served as Grou? 
manager at Little Rock and Chicago. 


COMPLETES THIRTY YEARS F 

Howard E. Wharton has complete 
thirty years with the Mutual Benefit 
Life in Newark. He is in the renewa 
department at the home office. 
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Roger W. Hulburd To 
Retire From National 


WITH VERMONT CO. 50 YEARS 





General Agent at Hyde Park, 
Veterrt, Soon Will Be 81; F. A. 
Howland’s Letter 





Roger W. Hulburd, general agent for 
the National Life of Vermont at Hyde 
Park, Vt., is retiring on October 1 after 
fifty years of loyal service with the 
company. He gives as his reason for 
resigning: “I shall be 81 years old in 
October and the infirmities of age come 
thick and fast.” 

Mr. Hulburd is known to several 
hundred agents of the National Life 
throughout the country as the “grand 
old man of Hyde Park,” and he is held 
in affection by this field force as well as 
by the staff of the home office in Mont- 
pelier. His is the oldest agency contract 
in force in the company, dated July 27, 
1887, and signed by Charles Dewey, who 
was then president. Fred A. Howland, 
chairman of the board, and Elbert S. 
Brigham, president of the National, led 
the other officers in expressions of af- 
fection and good-will in letters which 
have been forwarded to Mr. Hulburd. 
Mr. Howland said: 

Company His Debtor 

“Your resignation at the close of fifty 
years of notable service with the ‘Old 
National’ marks the end of an era. You 
and Colonel Clark, and in a measure 
Dr. Bisbee, are the surviving representa- 
tives of the period which gave birth to 
the traditions and firmly established the 
splendid reputation of the National Life 
Insurance Co. 

“As an observer during more than 
half of your connection with the com- 
pany, and having definite knowledge of 
your valuable contributions to the com- 
pany’s progress and repute, I wish to 
extend to you in behalf of the directors 
and the official staff expression of deep 
appreciation, not merely for the remark- 
able underwriting record incidentally 
made by a practicing lawyer in an un- 
promising field, but especially for your 
unswerving loyalty to the National, your 
eloquent expressions from time to time 
of the National’s high place among the 
mutual companies of the country, and 
the stimulus to the public appreciation of 
the benefits of life insurance which the 
constant endorsement by a man of your 
character and high standing did so much 
to develop. 

“The National and the institution of 
life insurance are your debtors far be- 
yond the fine service you rendered within 
the scope of your agency connection.” 


Each Came Ran a Week and Each 
Inning One Day in Lively Contest 
Conducted by State Mutual Life 
The State Mutual Life reports that 
August paid business was the largest 
t any August since 1931. The gain was 
2% over the same month last year 
with a large majority of the company’s 
agencies participating in the increase. 
One reason for the fine showing was 
4 round-robin baseball contest which 
mn for seven weeks during part of 
July and all of August. The agencies 
ere grouped in leagues within which 
cach team played every other team. One 
week constituted a game with each work- 

ne day representing an inning. 

_Vice-President and Superintendent of 
‘gencies Stephen Ireland also reports a 
marked decrease in first and second year 
lapses for the first eight months of the 
year. He attributes this decrease to the 
‘ompany’s policy of stressing quality of 
lsiness in its sales campaigns. 


SAMUEL R. DROWN DEAD 
Samuel R. Drown, Newark, N. J., for- 
Mer secretary of the Colonial Life of 
America, died August 31 at Ocean 
wove. His Newark home was at 316 
High Street. He is survived by his 


widow, Mrs. Marion L. Drown. 


AGENCY APPOINTMENTS 


Aetna Life Promotes Roy E. Davis, 
Max J. Panney and J. W. Heisse; 
All Long in Business 





The Actna Life has appointed Roy E 
Davis as assistant general agent at Peoria, 
Max J. Panney as assistant general agent 
at Grand Rapids and John W. Heisse as 
associate genera] agent at Baltimore. The 
announcement was made by Vice-Presi- 
dent S. T. Whatley. 

Mr. Davis with the Aetna 
since 1923. As a personal producer his 
production has been steady and constantly 
increasing and as a 
shown 


has been 


supervisor he has 
exceptional 
men. The farmers in the Peoria section 
are among his policyholders. 

Starting in the general insurance busi- 
ness in 1909, Mr. Panney was at one time 
president of the Muskegon Fire Under- 
writers. He is a native of Ionio, Mich., 
and has been supervisor at Grand Rapids 
for the Aetna. 

After serving as a captain in France 
during the war, Mr. Heisse entered life 
insurance in 1921. He is a C. L. U. and 
has long been among the leaders of the 
Aetna, placing often among the first ten. 


ability in handling 


U. S. Life New Sales Help 
Features the Case Method 


The United States Life has just issued 
a new circular which features the case 
method as it is employed by a trained 
agent in analyzing a prospect’s insur- 
ance needs. Rather striking from a 
pictorial and layout standpoint, printed 
in black and maroon on light blue stock, 
the folder features the picture of a 
crowd with the idea that every single 
individual pictured therein requires at- 
tention as a “special case” if his insur- 
ance needs are to be met most efficiently 
and full advantage is to be taken of all 
options offered with policies. 

Unfolded, a large crowd picture is dis- 
played in which certain individuals are 
circled in white and numbered. The 
numbers are keyed to short human in- 
terest paragraphs flanking the picture, 
discussing the possible insurance prob- 
lem of the person marked and its solu- 
tion. 

Primarily a general circular calculated 
to point out the professional character 
of the agent, the folder should be useful 
as a visual sales help for it tells its 
story in simple terms. 
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LIFE INSURANCE 
PURCHASED ON 


RENEWALS eouiraste sasis 


RENEWAL PURCHASE CoO. 
Room 2312 70 Pine St., New York 
Telephone WHitehall 4-315 











Vermont Town Gets Tower 


Clock From Jay R. Benton 


Keeping a promise made to the Ver- 
mont Society of Boston at its fiftieth 
anniversary dinner last March, President 
Jay Rogers Benton of the Boston Mu- 
tual Life, and former attorney general 
of Massachusetts, presented his ances- 
tral town, Guildhall, Vt. with a tower 
clock for its Benton Memorial Library 
during a Guildhall celebration recently. 

President Benton’s father, the late 
Colonel Everett C. Benton, a former 
partner in John C. Paige & Co., Boston 
general insurance agents, presented the 
memorial library to the Vermont town 


of his forbears in 1901 and now, thirty- 
six years later, his son gave the clock 
in memory of his father. 
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added to this contract. 


A LEADER FOR THE LINE 


When the manufacturer has a large number of related 
items to sell he focuses his advertising on a “leader which 
carries the line”. 


So it has been with Fidelity’s famous “Income for Life’ 
plan—the first life insurance contract to guarantee an income 
to the insured for as long as he lives, originated by the Fidelity 
thirty-five years ago and still one of the most potent approaches 
known for the sale of life insurance. 


Coupled with a direct mail lead service which in twenty- 
two years has been directly responsible for the writing of more 
than a quarter of a billion of insurance, Fidelity’s “Income for 
Life’ plan is indeed a “leader” of unusual effectiveness. Social 
Security has given emphasis to “Income for Life’’ which is 
daily reflected in increased “consumer acceptance” of this 
Fidelity leader. 


Disability income benefits of $10.00 per thousand may be 
Survivorship and Continuous Install- 
: ment riders are also available to provide a complete insurance 
coverage against all contingencies. 


The Fidelity Mutual Life Insurance Company 


Philadelphia 


WALTER LEMAR TALBOT, PRESIDENT 


The public accepts the prestige of the 
leader’ as a measure of the worth of the other products. 
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Program of Features 
For L.A.A. Convention 


HISTORIC SIGHTSEEING TRIPS 
Life Advertisers Association Plans For 
Old Point Comfort Meeting Given 
In Outline 
The Life Advertisers Association, 
which holds its annual meeting Septem- 
ber 19 to 22 at Old Point Comfort, Va., 
has arranged a most attractive program 
for both the business sessions and the 
diversion features, Starting Sunday, Sep- 





tember 19, there will be a three-hour 
trip covering Langley Field (general 
headquarters of the U. S. Army air 


force); Fort Monroe anc other historic 
places; Mariner’s Museum ending with 
swimming in the Hotel Chamberlin pool. 
3ecinning Monday the program in out- 
line follows: 

Monday, Sept. 20 

Business session in Yacht Room on 
Chamberlin Roof. 

Address of welcome. 

Keynote address by Chester O. Fisch- 
er, vice-president, Massachusetts Mu- 
tual. 

First Round Table. 

Executive session for members only 

Leave by auto and bus for Yorktown, 
Jamestown and Williamsburg, stopping 
at Jamestown for 20 minutes. 

Start sightseeing at Williamsburg. 

Gather at Williamsburg Inn, from 
which point party will return to Old 
Point for late supper. 

Dancing in Yacht Room. 

Tuesday, Sept. 21 

Business session in Yacht Room. 

Four Round Tables and a speaker. 

Yachting party for ladies. 

Business session in Yacht Room. 

Two Round Tables. 

Tour of exhibits. 

Garden party at Chamberlin Country 
Club for ladies. ; 

Banquet in ball room on main floor. 

Award of prizes to exhibitors. 

Presentation of play “Final O, K.—or 
Getting the Ad Approved,” by the cast 
of Life Insurance Co. of Virginia. 

Dancing in Yacht Room. 


Wednesday, Sept. 22 

3usiness session in Yacht Room. 

One Round Table. - 

Report from committee on advertising 
research. 

Life Insurance Week. 

Address by William H. Jenkins, man- 
ager of publicity, Young and Rubicam. 

Installation of new officers. 

One of these features, the Radio Panel, 
will have as guest speakers, John Royal, 
vice-president and director of programs, 
National Broadcasting Co., and John 
Karol, director of market research, Co- 
lumbia Broadcasting System. Chairman 
at that session will be Ed Kirby, sales 
promotion manager, National Life and 
Accident of Nashville. 

Chairman of the session on house or- 
gans will be William L. Camp, III, editor of 
ConMuTopics, Connecticut Mutual Life. 
Chairman of the session which will dis- 
cuss advertising as an aid to recruiting 
will be John H. McCarroll, advertising 
manager, Bankers Life Co, of Des 
Moines. 





Large Equitable Group Gains 


The Equitable Life Assurance Socie- 
ty’s total volume of Group life protection 
for employes now stands at nearly two 
billions of dollars. 

President Parkinson stated that not 
only has the Equitable recorded substan- 
tial gains in Group life, but also large 
gains in Group accident and _ health, 
Group accidental death and dismember- 
ment, Group hospitalization benefits and 
Group annuities. With reference to the 
first three of these coverages he said 
that the gains are due to the increasing 
practice among employers of providing 
more than one type of coverage in ini- 
tiating Group protection in their organ- 
ization, 





C. H. EMANUELSON 


Above is a picture of C. H. Emanuel- 


son, who has been appointed agency 
supervisor of the John Dingle agency, 
Massachusetts Mutual, Chicago, as was 
announced in last week’s The Eastern 
Underwriter, Mr. Emanuelson has been 
in the life insurance business since his 
graduation from Northwestern Univer- 
sity in 1917. 


Windsor Heads New Conn. 


General Wisconsin Office 


The Connecticut General has entered 
Wisconsin and announces appointment 
of John C. Windsor, assistant manager 
in the Chicago office, as manager of the 
new branch in Milwaukee. Mr. Windsor 
was born in La Grange, IIl., and was 
graduated from Yale University in 1925. 
He completed the C. L. U. course in 
1930. All of his business experience has 
been in insurance, in which field he has 
met with marked success. 








LAMAR LIFE LEADERS 
_Officers of the Lamar Life All Star 
Club, who elected themselves by their 
records, have been announced by the 
company president, P. K. Lutken, as fol- 
lows: Ran B. Schlater, Greenwood, Miss., 
president; W. C. Buckley, Jackson, Miss., 
first vice-president; R. P. Scott, Laurel, 
Miss., second vice-president, and W. E. 
Watts, Brookhaven, Miss., third vice - 
president. 


100 Attend Meeting Of 
Holgar J. Johnson Agcy. 


THREE DAYS AT BEDFORD SPGS. 
Agency Has 1938 Goal of $10,000,000 
Paid for; Vice-President Patterson, 
Harry T. Wright Speakers. 





The Holgar J. Johnson Agency, Penn 
Mutual, Pittsburgh, held its fifth annual 
agency convention on September 1, 2 
and 3 at the Bedford Springs Hotel, 
Bedford, Pa., with a hundred members 
of the agency in attendance. 

Alexander E. Patterson, agency vice- 
president, Penn Mutual, and Mrs. Pat- 
terson; Associate Counsel Warner F. 
Haldeman and E. Paul Huttinger, agency 
secretary, came from the home office. 
Arda C. Bowser, formerly with the agen- 
cy in Pittsburgh but now Penn Mutual 
general agent in Buffalo, and William 
Thornton, one of his associates, were 
there, as was, Harry T. Wright, Chica- 
go, member of the Million Dollar Round 
Table, who was one of the guest 
speakers. 

Convention meetings were held each 
morning. The first morning Mr. Halde- 
man discussed the use of beneficiary 
papers and how they should be set up. 
Mr. George W. Stewart, leading pro- 
ducer in the agency, discussed his meth- 
od of selling and said, in part, that the 
solution of this matter of selling is a 
thorough study of ourselves and a thor- 
ough study of our prospects. Incidental- 
ly, Mr. Stewart will undoubtedly be a 
member of the Million Dollar Round 
Table in the next month, 


Patterson Banquet Speaker 


The second morning the convention- 
eers heard “The ‘Wright’ Way to a 
Million Dollar Production.” Mr. Huttin- 
ger spoke in behalf of consistency and 
moderation—“The life insurance business 
is like life itself; it is a marathon, not a 
hundred yard dash.” 

An agency banquet was held Thurs- 
day evening, with Vice-President Patter- 
son the guest speaker. His plan for the 
company is a satisfactory volume of 
quality business from career salesmen. 

The agency is well on its way toward 
its goal of $10,000,000 paid-for business 
for the year ending May 1, 1938, which 
will be the tenth anniversary of the 
agency under the leadership of Mr. 
Johnson, 





ST. LOUIS MORTALITY UP 
The highest death rate in five years 
was reported for St. Louis in 1936. The 
death rate was 14.5 per 1,000 population 
as compared with 12.4 in 1935. 








DONALD C. KEANE G. A. 


“BILL” STEVENS 





YESTERDAY 


TODAY 


TOMORROW 


-Organized Service- 
THE KEANE AGENCY 


MASSACHUSETTS MUTUAL LIFE INSURANCE CO. 


CH 4-2384 225 west 34 STREET 


“MINUTE MEN” 


JACK FAIRWEATHER 


R. D. LICHTERMANN ASSOC. 


CHET LEROY 








Cosmopolitan Old Line 
Life To Be Liquidateg 


IN HANDS OF NEBRASKA DEpt 





Commissioner Smrha_ States Company 
Is in Hazardous State; Hearing 
Set for September 20. 





An order to show cause why the Cos. 
mopolitan Old Line Life Insurance Co 
now in the hands of the Nebraska De. 
partment of Insurance, should not be 
liquidated, was obtained by State Ingyr. 
ance Director Smrha from the district 
court. The application for liquidation jx 
made in contemplation of possible sale 
by the department of the assets of the 
company. The order calls for a showing 
to be made in writing prior to Septem. 
ber 13 and hearing is set for Septem. 
ber 20. 

The application of Smrha, which 
names the company and officers as de- 
fendants and others who _ intervened 
states that further transaction of busi. 
ness by the company as a going concern 
would be hazardous to the policyholders 
and to the public and that liquidation js 
to the best interests of all concerned. 

The company was taken over by the 
state insurance department in 1936, by 
order of the court in an attempt to con- 
serve the property of the company after 
a judgment of $191,300 had been ob- 
tained by Harold Whaley and other 
thrift policyholders against the company 
and Jack Matthews, the company’s 
president. The court found that exces- 
sive payments had been made on the 
earlier maturing thrift policies to the 
detriment of the later maturing policies 
and ordered the amount of judgment 
turned into the endowment fund for the 
benefit of the thrift policyholders. 

The company’s total life insurance con- 
tracts amount to around $1,300,000 and 
the income from such contracts over and 
above liabilities is not sufficient to per- 
mit expansion of the operation of the 
company in writing life insurance busi- 
ness and the company now has no agen- 
cy force. 





FIVE REGIONAL CONFERENCES 


New England Mutual Has Scheduled 
Meetings Across Continent; 
First in New England 


_ The New England Mutual Life is hold- 
ing its Northeastern Regional Confer- 
ence at Boothbay Harbor, Maine, Sep- 
tember 9, 10 and 11. Other regional 
meetings have been slated for the Green- 
brier Hotel, White Sulphur Springs, W. 
Va., September 17-18; Arlington Hotel, 
Hot Springs, Ark. September 24-25; 
Hotel Del Monte, Del Monte, Calif, 
October 1-2, and the Cloister, Sea Is- 
land, Ga., October 1-2. 

_The other four programs will be of a 
similar nature to that for Boothbay Har- 
bor, including as speakers agents resi- 
dent in the respective territories. Each 
of these meetings will be in charge of 
and addressed by officials from the home 
office, and President George Willard 
Smith will attend the first three. 





RICHMOND COMMITTEES NAMED 


President P. B. Magruder of the Rich- 
mond, Va. Association of Life Under- 
writers has appointed these committee 
chairman for the coming year: D. Con- 
rad Little, Connecicut Mutual, by-laws 
and legislation; Jesse A. Hood, Equitable 
Society, education; A. Braden Diggs, 
Penn Mutual, meetings; Walter 
Crump, Prudential, finance; Herbert R. 
Hill, Life Insurance Co. of Virginia, 
membership; J. C. Bristow, Home Life 
of New York, program; John B. Cary, 
Northwestern, business standards and 
conservation, 





APP-A-WEEK FOR 100 WEEKS 

Fred W. Holsinger, of Pomona, Calif, 
a member of the Walter D. Erwin aget- 
cy, General American Life, has com- 
pleted a record of 100 weeks of consecu- 
tive weekly production of new insurance. 
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Pacific Mutual Makes 
Report for Half Year 


UPWARD TREND SEEN IN ASSETS 





rance in Force on June 30 Totals 
$613,292,909; Field Force Shows 
Activity 





The Pacific Mutual Life as of June 3 
had volume of insurance in force total- 
ling $613,292,909, which amount covers 
3% of the insurance in force on De- 
cember 31, 1936. The lapse ratio at pres- 
ent is normal. With respect to invest- 
ments, the company reports that the 
placing of some $13,000,000 in high-grade 
securities has served to substantially in- 
crease the current amount of company 
funds earning interest, as compared to 
the corresponding amount at the begin- 
ning of the year. : d 

Income during the six months period 
showed a satisfactory excess over dis- 
bursements, indicating a definite upward 
trend in assets. The mortality ratio for 
the six months period was 53.7% of the 
expected, which was even more favor- 
able than the ratio for the same period 
last year. The report states that effective 
May 1, dividends to policyholders on 
participating life insurance were in- 
creased by 25%. It is stated that the sat- 
isfactory earnings of the participating 
department throughout the six months 
veriod amply endorse the wisdom of this 
change. 

Activities and results in the non-par- 
ticipating department and the accident 
and health department throughout the 
period under consideration were entirely 
satisfactory, all departments making sub- 
stantial contribution to the company’s 
surplus. The review concludes with the 
following statement: “Company opera- 
tions continue to be conducted on the 
most economical basis compatible with 
good business judgment. The entire pic- 
ture is pleasing—and the most gratifying 
aspect of all is the splendid spirit in 
which our agency force is working in 
the steady upbuilding of new-business 
production.” In the six months ending 
June 30, 1937, a total of 14,365 life and 
commercial accident applications came 
to the home office—a significant showing 
of field activity. 


BUYERS OF JUMBO LINES 
Financial and Real Estate Men Head 


List of Life Insurance Purchasers 
Says Lincoln National Life 

Brokers, bank managers and_ real 
estate company officials bought more 
jumbo life policies last month than did 
any other occupational group, according 
to the Lincoln National Life monthly 
survey of purchasers of policies of $10,- 
000 and over. This classification also led 
in total volume of insurance. 

Other leading occupations, ranked ac- 
cording to number of large policies pur- 
chased last month, were wholesale deal- 
ers, housewives, physicians and sur- 
geons, retired, agents and collectors, of- 
fice managers, students, retail dealers, 
teal estate agents, automobile and acces- 
sory dealers and dentists. 








AWARDS BY GENERAL MUTUAL 





Company Records Show Increase Of 

100% in Business Written and Paid 

. For During Present Year 

More than 100 qualifying agents heard 
talks by C. M. Purmort, president; L. G. 
Purmort, vice-president and treasurer, 
and other officers of the General Mutual 
Life, Van Wert, Ohio, at the annual 
agents convention, September 2-3. 

tlzes were won by C. J. Cooney, for 
the largest amount of paid business dur- 
ing the contest period; J. P. Reed, for 
the largest amount written and exam- 
ined; J. C. Writer, for the largest num- 
ber of applications. Two special leather 
portfolios were awarded to J. C. Writer 
and C. F. MeMullin for the highest per- 
Mency . record, This year the General 
Mutual is showing an increase of 100% 
business written and paid for. 




























Four BILLIONS 


| More than one milestone has been marked 
by the John Hancock Mutual Life Insurance 
i Company in 1937. Our Seventy-fifth Anni- 
| versary year has also seen the achievement 


of the four billion dollar mark in insurance 







in force. 


A half million dollars life insurance on 





the lives of less than 300 policyholders was 








in force on the books of the John Hancock 





at the end of its first year of business. Car- 





ing for this trust was a task met with a keen 






sense of responsibility by the little group 





of men who founded this Company. 






No less does an organization dependent 


on the skills and the integrity of many men 





and women, feel its responsibility to the 






five million persons who today entrust to it 





a four billion dollar estate. 
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Woodward, Ryan, 





Consulting Actuaries 


WOODWARD and FONDILLER, Inc. 


@ Consulting Actuaries @ 


90 John Street, New York 
Telephone Beekman 3-6799 


HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 

Kansas City 









Sharp & Davis 


90 JOHN STREET, NEW YORK 


Telephone BEekman 3-5656 Omaha 
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Cameron 
PROTECTS THE ENTIRE FAMILY Northwe: 
Home Life agents are equipped to serve every need for life insurance. Wisconsi 
Modern policies are issued, on both Industrial and Ordinary plans, kosh, W: 
from birth to 65 next birthday. yersary | 
ee i 
A POLICY FOR EVERY PURSE AND PURPOSE ir’ - 
markec 
Basil S. Walsh Joseph L. Durkin John J. Gallagher “ i ¢ 
President Secretary Treasurer 
ol the cc 
INDEPENDENCE SQUARE, PHILADELPHIA, PENNA. consin, 2 
tion. Mr 
Northwe: 
F ble Action Not Likely Wh 3 
avorable Action INot Likely en Mr, C: 
surance | 
Home Office Lacks All the F es 
ome ce acKSs the Facts at the aj 
; : : , ’ end in 1é 
If the agent does a job of selling the favorable action by the company is part- bart dist 
company on an application by giving the ly due to the fact that when a risk is the follo 
underwriting department all the facts per- presented for consideration, all facts ar tember 1 
taining to the case and the purpose for laid before the company including any 1908, Thi 
the insurance, favorable action is far unfavorable features as well as_ those Mr. Car 
more likely than when there is any un- which appear most favorable. agent fo: 
certainty about the case or a need for Some agents, on the other hand, do Central | 
further investigation. Alfred J. Ruey, not present all the facts to the home Oshkosh. 
underwriting executive, Mutual Benefit, office. This is not due _ to desire to erated as 
touches on the subject briefly in a recent withhold information. Sometimes an roll. 
issue of The Pelican, company magazine. agent has so throughly satisfied himself The te 
His paper entitled, “Il’e Need All the a case is good that he takes it for grant- Cameron 
Herbert O. Edgerton Jay R. Benton Edward C. Mansfield Facts,” follows: ed the home office will have the sam tion to } 
General Advisor President Secretary and Treasurer ; : viewpoint. ae tribute v 
When an insurance company has all Life insurance serves many different Cont 1 
T “ : : ‘ lorwriti ’ seident were t t the facts with regard to a case, it is in purposes and satisfies different needs, lenis § 
The accompanying photograph wee underwriting pigeon ent, were target- 4 far better position to properly under- [he purpose for which insurance is ap- company 
taken when Jay R. Benton was inducted = ed = ee _ peers. write the risk than if the information is plied for is a very definite factor in m- Murray, 
into office as president of the Boston Maine, and educated in the Boston pub- incomplete. Where there is uncertainty, derwriting, and if there is uncertainty Beaver T 
Mutual Life Insurance Co. Seated be- lic schools. He was elected director of yo liberality of treatment can be given as to the purpose, three different ave- ha Ot! 
side him are former President Herbert the Boston Mutual Life in December, and decision must be on the conservative nues of action are open. It may be de- atas 
O. Edgerton and Secretary and Treas- 1914. In February, 1915, he was elected side, because it ia Gificalt if not im- cided (1) to accept the risk by taking the Victor } 
urer E. C. Mansfield. Flowers which secretary and treasurer of the company. possible to underwrite uncertainties. view that the uncertainty is not of suf- S. McGi 
served as a background in the picture He is a member of the Boston Chamber Some agents are more successful than ficient importance to be disturbing; (2) 
were testimonial of the entire office force of Commerce and Boston City Club. He others, and it has been observed that inquiry may be made as to the exact ee 
of their good wishes for Mr. Benton in’ was postmaster of Boston from 1908 as a rule they have trained themselves purpose or program, and Seika inom oe Fak 
his new position. to 1914. to get exact facts. Success in obtaining lay; or (3) the home office underwriters Branciect 
Mr. Benton, after being admitted to may be so mistaken as to the exact f conse 


the bar, was associate counsel of the 
Massachusetts Fire & Marine, and from 
1918 to 1923 was counsel for the Massa- 
chusetts State Department of Insurance. 
He served as attorney general of Massa- 
chusetts. He was appointed a member 
of the standing committee on insurance 
law by Charles Evans Hughes, then 
president of the American Bar Associa- 
tion. Mr. Benton has also been counsel 
for the Insurance Brokers Association of 
Massachusetts. He has been a leader 
in the activities of his Harvard class 
of 1908 since graduation and was presi- 
dent of the Boston University Law formation is promptly forthcoming after 


A 
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School Association in 1917-18, a? declination to materially change the pic- 
Herbert O. Edgerton was educated at ture and justify favorable action, 

the Montague High School and Brim- The weight given different financial 

field Academy. For several vears he measures which enter into the under- 





purpose of the insurance program that oRastiomid 
it may be decided the program is not 
justified, and declination may therefore 
ensue. If there is any unfairness in 
declination of a case due to a mistaken ( 
understanding of the contemplated pur- 
pose of the insurance program, it should 
not be overlooked that the responsibility 
does not necessarily rest on the com- 
pany alone, for its action can only be 
based on information at hand. 

Action based on incomplete facts is 
embarrassing to say the least, but par- 
ticularly is it so when sufficient new in- 


























was cashier of the Franklin County Na- writing picture varies according to the 
tonal Bank of ‘Greenfield, Mass. and Pos ene ot oe 
i ar wey Sooner Beg gy esol Siva The price tag of success is high. It calls for work, vision, formed of the purpose of the insurance 
which later became the Atlantic Mutual initiative and perseverance. To men with these qualities and ie boos that ‘the hen pond ae 
Life Tnsurance Co.. This company rein- | q record of $100,000 of paid-for personal production last year, | '"f,"%: ivicus' that "when issurane is 
Life in November, 1901. p7 gg F states es a residence in either Pennsylvania, Delaware, New Jersey, pimped — - for ote oe 
was appointed general agent for the Bos | Rhode Island or Maryland and the feeling that there is no | thercon shouldbe the: meas of te 
quarters at Springfield, and in 1904 was further opportunity for growth in their present connection— pe ge magn ang ays phobia Fo 
29 ese A - bows Ba yer a ' we have an offer and the chance of a lifetime. pf ay la ata a 
fice he held until April, 1937, when he ; , —- When_ insurance is desired primanily 
resigned as president and was elected The Bankers National Life Insurance Company is giving men as an ge to loss of potential a 
general avisor of the company, which | of this caliber opportunity to build successful general agen- | f"j,c", (he event of reat: deh 


cies and assures them that they will have every help and vidual is a more appropriate measure of 


. : the amount of insurance which can be 
promotion to make that success a reality. justified than any measure based on.cap 


ital worth or past earnings. Similarly, 


E. C. Mansfield was born in Camden. 


If you are interested and feel that you can meet our qualifi- when insurance is desired to offset loss 

, FRANKLIN LIFE SCHOOL nian then write to William J. Sie er, Vice Athen and at death of income from a life interest 

_ Three days of strenuous work, includ- a . “ ~ such income adjusted by discount and 

ing night meetings, awaited the forty- Superintendent of Agencies—today. mortality factors would seem to be an 

five agents selected to attend the home appropriate measure of the amount of 
office training school held recently by insurance. 


the Franklin Life, Springfield, Ill. The The above measures are merely sug> 
program prepares by Rollin Young, agen- BANKERS NATIONAL LIFE gestive of information which might be 
cy vice-president, gave ] 7 i in additi a synopsis 0 
sroruing’ session “os taths Uy, house ites INSURANCE COMPANY the program ‘contemplated. Other @ 
officials, and these talks, by Henry Abels, Montclair, New Jersey supplemental information might be ap- 
vice-president; A, O. Merriam, invest- plicable in particular cases, In the final 
ment vice-president, and Joseph W. Jones, (Continued on Page 12) 
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p. N. Cameron a General 


Agent for Thirty Years 


David N. Cameron, senior partner, 
Cameron & Carroll general agency, 
Northwestern Mutual Life, in Central 


with headquarters at Osh- 
observed his thirtieth anni- 
yersary as general agent for the com- 
pany, September 1. The occasion was 
marked by a surprise dinner attended by 
M. J. Cleary, president; other officers 
of the company; general agents in Wis- 
consin, and the entire agency organiza- 
tion. Mr. Cameron has been with the 
Northwestern Mutual for forty-eight 
years. 

Mr. Cameron first engaged in the in- 
surance business as a clerk in the Osh- 
kosh Mutual Fire Insurance Co. office 
at the age of 17. He went into the life 
end in 1889 as a clerk in the H. A. Ho- 
bart district agency, becoming an agent 
the following year, a partner on Sep- 
tember 1, 1892, and sole district agent in 
1908, Thirty years ago on September 1 
Mr. Cameron was appointed general 
agent for the Northwestern Mutual for 
Central Wisconsin with headquarters in 
Oshkosh. Since 1926 the agency has op- 
erated as a partnership with Marue Car- 
roll. 

The testimonial dinner was given Mr 
Cameron by his agency force. In addi- 
tion to Mr. Cleary as principal speaker, 
tribute was paid Mr. Cameron also by 
Grant L. Hill, director of agencies; 
Louis Schriber, Oshkosh banker and 
company trustee; Mr. Carroll; Earle 
Murray, Green Bay; M. F. Schwinn, 
Beaver Dam, and L. T. Jourdain, Mena- 
sha. Other Wisconsin general agents 
present were Harry L. French, Madison; 
Victor M. Stamm, Milwaukee, and Ben 
S. McGiveran, Eau Claire. 


Wisconsin 


kosh, Wis., 





A. L. Sullenger of the 
agency, State Life of Indiana at San 
Francisco, has completed twelve years 
f consecutive weekly production. 


Arthur J. Hill 





My Thirty Years in N. Y. Insurance Dep’t 


| 
| 
| 
| 


By Nelson B. Hadley 


Former Chief Examiner of Life Insurance Companies 





No. 7 


Following Francis R. Stoddard, Jr., 
James A. Beha became Superintendent of 
Insurance. Under both of them life in- 
surance boomed. 

James A. Beha was a strong character, 
Owing to its growth the New York Life 
which had acquired the Madison Square 
Garden site under foreclosure found it 
necessary ¢o build another home office 
building. Before approving the erection 
of the building, which under the law 
the Superintendent of Insurance has to 
do, Superintendent Beha required a num- 
ber of conditions, among others that he 
should have a representative to be paid 
by the company to approve the various 
steps required in the planning and erec- 
tion of the building, The architect who 
had the contract decided upon a plan and 
ordered steel for it. It turned out that 
the architect’s original plan was imprac- 
tical for various reasons and it was, 
therefore, necessary that the whole plan 
should be revamped. 

Protective Committees for Securities 

In the early days of Mr. Beha’s ad- 
ministration when we were having to 
approve the deposit of securities of our 
various life companies with protective 
committees, in discussing the matter with 
Mr. Beha, I stated that from what I 
could hear there was a creat anxiety 


GROUP PREMIUMS TAXABLE 

Premiums paid on Group insurance by 
emploves of Kentucky firms are taxable 
regardless of where the master contract 
originated, is the ruling of Assistant 
Attorney General Funk, who also held 
such premiums taxable regardless of the 
fact they were paid direct to the home 
office and not to an agency in Kentucky 


to get on as members of these protec- 
tive committees, and that I had heard 
rumors that the fees that these members 
of the committees got for their work 
was the principal inducement for getting 
on the committees. We, therefore, sent 
out to all life companies doing business 
in New York, requesting a statement of 
the number of protective committees, the 
members of which were salaried officers, 
together with fees that they had re- 
ceived, and what they had done with 
them. In some of them the fees had 
been kept and in others the fees had 
been turned over to the companies. 
The Department adopted a rule that 
it would approve the deposit of securi- 
ties with protective committees only 
where a salaried officer of a life com- 
pany was a member of the protective 
committee, providing that he agreed to 
turn over any fee to the insurance com- 
pany which he secured. We felt that a 
salaried officer of a company should not 
secure a profit out of the fact that the 
company had made a bad investment. 
I feel that this Department’s attitude in 
this matter was one of the incentives 
which brought about protective agree- 
ments which provided that the members 
of committees would receive no compen- 
sation except for a special service which 
they rendered. All agreements that 1] 
have seen lately had this provision 
FRASER AGENCY PRODUCTION 
The Fraser agency, Connecticut Life, 
New York City, had its eighth plus 
month in August, paying for $680,750, as 
compared with $589,161 in August of last 


year. Production so far this year is 
$8,661,781, compared with $6.157.004 for 
the same period last year, a gain of 
40.6%. 





SLoate PB UMmMMmeT... 





Moskowitz & Ainbinder 
Wins Production Drive 

In a four-way contest between the 
Max Hancel, Mathew Lauer, the Robert 
Kruh, and the Newark, N. J. agencies of 
the Continental American Life, Wilming- 
ton, Del., the Moskowitz & Ainbinder 
agency, Newark, was the The 
Hancel and Lauer agencies gave the 
Kruh and Newark agencies a handicap. 
In appreciation of the good work done 
the home office, headed by President 
Adolph Rydgren, Vice-President Daniel 
E. Jones, and Supervisor of Agencies 
Ralph Halstead, gave a breakfast at the 
Pennsylvania Hotel in New York Sept. 
3, in honor of the winner and awarded 
the Newark agency a silver plaque on 
which was inscribed the names of all 
members of the agency. That agency 
also had the honor of being second for 
August production in the company’s en- 
tire field. At present Newark is about 
14% ahead of last year. 

The following members of the Newark 
agency helped materially in making Au- 
gust a banner month, Harry Greene, who 
is leading for the presidency of the 
Leaders Club; Morton Stein, Irving 
Kasen, Louis Coleman, Abner Cohen, 
Irving Buchbinder, and the co-managers, 
David Moskowitz and George J. Ain- 
binder. Newark has pledged at least 25% 
increase for this year. 


winner. 





DINNER MEETING SEPT. 13 


The first dinner meeting of the Life 
Underwriters Association of Northern 
New Jersey, of which Lloyd D. Harris- 


on is president, will be held September 
13 in the Newark A. C, Paul Speicher, 
managing editor of Insurance Research 
and Review Service, will speak. 





LIFE MANAGERS ORGANIZING 

A life managers’ association for north- 
ern New Jersey is being organized. It is 
expected that a meeting for election of 
officers will be called during September. 





TREAMS flow gently and com- 
fortably on— symbols of calm 


lives when their leisure should 


come ~——_ 


Serene, free : 


this can be the 


future of those who plan it so. 


GIRARD LIFE 


INSURANCE COMPANY OF PHILADELPHIA 


Opposite Independence Hall 
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New York Code 


(Continued from Page 1) 

also for insurance generally, that the 
statute in this state be simple, direct and 
up-to-date, We fully realize how difficult 
it is to change an established law which 
has been interpreted by the courts. On 
the other hand, New York cannot go on 
and continue the leadership which it 
should exercise, because of the vast vol- 
ume of business done here, with a sta- 
tute which is prolix and does not reflect 
the progress which has been made in 
principle and procedure. Governor Leh- 
man has given his approval and hearty 
cooperation to the effort of the Depart- 
ment to redraft the Insurance Law.” 

The New York insurance law revision 
is designed primarily to clarify and sim- 
plify the insurance law as it now stands 
in the statute book, writes Professor 
Patterson in an introductory comment. 
The revision is not intended essentially 
to reform the insurance business as it is 
believed that the basic principles of reg- 
ulation established by the present insur- 
ance law are sound, and they are carried 
forward. Elimination of wholly obsolete 
or useless provisions of the present law 
and the consolidation of others has ef- 
fected reductions in length. 

Underwriting Powers and Capital 
Requirements 

“The discussion of broadening under- 
writing powers and insurance coverages 
has been going on during the period of 
the formulation of this revision,” says 
Professor Patterson. “The committee has 
considered this agitation, but has not 
drafted a comprehensive reform of the 
insurance business in this respect. The 
problem involves not only the interests 
of the insuring public in broader cover- 
ages, but also jurisdictional disputes be- 
tween insurers. The revision makes no 
substantial modification in the allocation 
of insuring powers as between life, fire 
and marine, and casualty insurance com- 
panies under the present insurance law. 

“A logical classification of kinds of 
insurance would seem to be a grouping 
into three main classes: 1. Insurance of 
the person; 2. insurance of property 
against loss or damage; 3. insurance 
against legal liability (including fidelity 
and surety). It is generally agreed in 
this country that life insurance should 
be separated from other kinds, but the 
second and third classes above men- 
tioned do not conform to the way in 
which business has grown up. Casualty 
insurance companies and surety com- 
panies occupy the third class, but they 
exercise many powers falling under the 
second. Fire and marine insurance com- 
panies fall principally in the second class 
but they insure some risks falling under 
the third. 

“The broadening of underwriting pow- 
ers may be made in two ways. One way 
is by permitting fire or marine compa- 
nies to take on entire groups of powers 
now reserved for casualty companies, 
and vice versa. The other way to broad- 
en powers is to create new ‘kinds of in- 
surance’ by setting apart some particu- 
lar type of subject matter which could 
be insured in respect to all risks (or al- 
most all) and available to both fire and 
casualty companies. 

“The capital requirements for casualty 
insurance and surety companies have 
been substantially increased. This has 
been done by subdividing the insuring 
powers with regard to the amount of 
capital deemed requisite for the particu- 
lar power. Due consideration has been 
given to the experiences of the recent 
depression and to the records of the 
Liquidation Bureau of the Insurance De- 
partment. 

Assets, Liabilities and Investments 

“The article on assets and investments 
(Art. V) is among the most intricate in 
the revision. Much of the law that has 
been ‘made’ over a neriod of many years 
by the various editions of the annual 
statement blank, and -in connection with 
examinations, has now become ripe for 
enactment, and has been incorporated in 
this article. The types of eligible invest- 

(Continued on Page 20) 


Northwestern Mutual 
Regional Meetings 


HOME OFFICE MEN TAKE PART 





Meetings in Pennsylvania and Virginia 
Today; New England General 
Agencies Meet Sept. 17 


Members of the agency department of 
Mutual Life are at- 
tending a number of agency meetings in 
and southern territory in Sep- 
William Ray Chapman 
John J. Hughes, assistant directors, were 
at Jackson Mills, W. Va., September 4-6 
for the agency of the 
Clyde Law general agency, Wheeling. 
Grant L. Hill, director of aguncies, 
and Mr. Hughes, together with Dr. D. 
E. W. Wenstrand, company medical di- 
rector, are spending September 10-11, at 
Eagles Mere, Pa., for the joint meeting 





the Northwestern 


eastern 


tember, and 


annual meeting 


of the general agencies of Herbert 
Smith, Harrisburg; Charles Votaw, 
Scranton, and George Reynolds, Lan- 
caster. 


On the same dates the general agen- 
cies of W. Tollar Nolley, Richmond, Va.; 
L. W. Norton, Durham, N. C.; Luther 
Allen, Atlanta, and E. R, Proctor, Nash- 
ville, are holding a meeting for the top 
men of their agencies qualifying in the 
fourth annual Southern Feud sales con- 
test, at Asheville. Percy H. Evans, vice- 
president and actuary, and Larry J. 
Evans, assistant director of agencies, are 
representing the company there, 

Six general agencies participating in 
the New England Crusade will be hosts 
to their leading field men at Maplewood. 
near Littleton, N. H., Sept. 17-19. The 
croup includes the general agencies of 
\ L. & W. B. Cushman, Portland, Me.: 
Vauchan Griffin, Manchester, N. H.; 
O. F. Heyman, Springfield, Mass.: Glenn 
B. Dorr, Hartford, Conn.; Ben H. Bad- 
enoch, Boston, and E. T. Lothgren, 
Providence, R. T. Grant L. Hill, director, 
and Warren W. Lunderen, assistant di- 
rector of agencies, are scheduled to at- 
tend from the home office agency de- 
partment. 





BUYING NEWSPAPER SPACE 


The Commonwealth Life of Louisville, 
Ky., has started an advertising campaign 
in several large newspapers in that sec- 
tion, using quarter page space and white 
letters on black to attract attention. 
Copy features the various policies writ- 
ten by the company. 





The 
Colonial 


Life Insurance Company 
Of America 
Incorporated 1897 

e 
Out of 
the United States and Canada, the Co- 
lonial stands among the first 20 on the 


the leading 300 companies in 


basis of number of policies in force 
° 
OVER 112 MILLION IN FORCE 


Ernest J. Heppenheimer, Pres 
Charles F. Nettleship, Vice Pres. 
Heme Office—Jersey City, N. J. 











Phoenix Mutual Appoints 
New Manager in Brooklyn 


The Phoenix Mutual Life has opened 
a new office in Brooklyn, N. Y., with 
Harold M, Parker as agency manager. 
This brings the number of Phoenix Mu- 
tual agencies in metropolitan territory 
up to six. 

\ graduate of the company’s training 
and supervisors’ schools at the home of- 
fice, Mr. Parker has served as super- 
visor in a number of its leading agencies. 

Other New York City managers for 
the company are L. H. Andrews, Charles 
K. Oaks, H. N. Kuesel, Sam P. Davis 
and D. W. K. Peacock. Lloyd D. Har- 
rison is manager in Newark. 


Favorable Action 


(Continued from Page 10) 





analysis. action depends on the favorable 
and unfavorable aspects of each indi- 
vidual case, recognition being given to 
the anticipated experience under the 
group in which it falls, 

Just as there is a selling process be- 
tween the agent and his prospect, so 
there is in a real sense a selling process 
to the company. Agents can help them- 
selves in many cases by presenting to 
the company the facts used in the sale, 
just as they were presented to the 
prospect. 

WILLIAM H. HUBBARD DEAD 

William H. Hubbard, former secre- 
tary, Philadelphia Life, died Monday. 
He was 60. 


Provident Mutual Leaders on Trip 


\ 
4 


™% 
\ 
\ 


1, 


: _ 





Left to right: Robert E. Fox, Mrs. Paul Loder, Mrs. William T. Moffly, John 
S. McKenzie, William T. Moffly, G. S. Miller, Guy Rank, Paul Loder, Harry Tiedeck, 
Mrs. Wilfred Kelsey, Wilfred Kelsey, J. J. Outland and Enos Roberts. 


All of the above group are with the Paul Loder agency, Provident Mutual, 


Philadelphia. 


They were the leading producers of the agency in the first eight 


months. On September 3 they sailed aboard the German liner Columbus for Bermuda 
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Since 1848 
UNION MUTUAL LIFE 


INSURANCE COMPANY 
PORTLAND, MAINE 








AEtna Life 


(Continued from Page 1) 


Comptroller R. W. Myers, Medical 
Director Dr. Donald B. Cragin, Secre- 
taries J. B. Slimmon and C. G., Hallo- 
well. It was Vice-President Morcom’s 
first appearance at a Regionnaire con- 
vention. 

Secretary Hallowell told the Region- 
naires of the manner in which they can 
cooperate with the Actna Casualty & 
Surety. W. L. Favinger of Detroit was 
chairman of the first day’s session and 
General Agent Paul D. Sleeper of Wash- 
ington was the first speaker. Then Vice- 
President Whatley gave the keynote of 
the meeting. 

The Borden and Busse sound film of 
a sales presentation was shown to con- 
vention after which there was a sales 
demonstration feature by a cast including 
Robert B. Coolidge, A. H. Hiatt and E. 
H. Snow of the home office production 
division. J. R. Regnas, Atlanta, was 
chairman of the Thursday morning meet- 
ing. Speakers Thursday included F. N 
Stricklin, Washington; W. C. Cousins, 
agency assistant; and H. G. Robbins, 
the Aetna Life blind agent in Phila- 
delphia. 

A forum on Group insurance influence 
was given with I. F. Cook, assistant 
secretary of the Group division; Abe 
Diamond, Jacksonville; G. F. Rogers, 
South Bend; and J. A. Hill, Toledo. Ed- 
ward Dunn, New York, was scheduled 
for chairman Friday morning. The pro- 
gram for Friday morning includes a talk 
by E. E. Cammack, vice-president, and 
J. B. Slimmon, secretary. Before the 
closing address by Robert B. Coolidge 
there will be an underwriting drama 
called “The Uninvited Guest,” among the 
actors being W. H. Dallas and N. M. 
DeNezzo of the home office. The prin- 
cipal speaker on the banquet program 1s 
President Brainard. Toastmaster at the 
banquet is J. W. de Forest, general 
agent, Buffalo. 


WOFFORD AGENCY INCREASES 
The Harris L. Wofford agency of the 
Prudential in New York reports paid 
business in August $408,446 and_ pai! 
business for the first eight months of 
last year showed: $3,732697, which ind 
cates an increase of 18% 


Joe F. Bork, former manager Volut 
teer State Life’s loan department, has 
been appointed supervisor for the Chat- 
tanooga division of Tennessee's state de- 
partment of finance and taxation. 
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Start to Probe Sale 
Of Old Detroit Life 


IN FEDERAL DISTRICT COURT 





ey General Announces Investiga- 
poe "F ollowing Decision Against 
Policyholder 





A general investigation into the sale 
of the Detroit Life’s assets to a newly 
organized company known as the Life 
Insurance Co. of Detroit and controlled 
by the American Conservation Co. of 
Chicago was started on September 8 in 
Federal District Court at Detroit by 
judge E. J. Moinet. It was Judge 
\oinet who named a Federal court re- 
ceiver for the company after a former 
insurance commissioner had already been 
designated as receiver by a state court. 
Announcement of the investigation was 
made by Attorney General Raymond W. 
Starr. 

News of the investigation came im- 
mediately following the decision of the 
Michigan Supreme Court not to permit 
a policyholder, David Whitehorn, in the 
defunct Detroit Life to intervene in re- 
ceivership proceedings which are already 
badly tangled. The court ruled that in- 
tervention by Mr. Whitehorn, who holds 
a $1,000 policy, would serve “no useful 
purpose ‘9 , 

Starr further revealed that Judge Moi- 
net, some two months ago, had issued 
an order to show cause why his court 
should not exercise joint control with 
the Life of Detroit over the funds of 
the Detroit Life. The order had pre- 
viously been kept secret and a hearing 
m it had been postponed several times. 

The rumblings of dissension which 
have resulted in bringing the reinsur- 
ance transaction under scrutiny of the 
Federal court appeared to be based on 
daims that the lien, one of 60%, placed 
m the old policies by the Life of De- 
troit, was excessive from the standpoint 
of actual values of the old company’s 
sets and was unfair to policyholders, 
and on some criticism of a _ contract 
entered into by the new company with 
the American Conservation Co. under 
hich 70% of the first year’s premiums 
n transferred life policies and 55% of 
the first year’s premiums on transferred 
annuities were to be paid to the Chicago 
concern as commission. 

The present insurance commissioner, 
Charles E. Gauss, who preceded Ketcham 
in office and also became his successor 
when the administration changed, is 
watching the entire situation closely. 
Department officials pointed out this 
week that the reinsurance agreement be- 
tween the receiver for the Detroit Life 
and the new Life of Detroit contains an 
interesting provision which apparently 
allows the Federal court to step in and 
direct further progress of liquidation 
and assumption of the assets by the new 
company with little possibility of suc- 
essful interference by the latter. 





HELEN P. GOODWIN DEAD 

Miss Helen P. Goodwin, for many 
years connected with the publicity de- 
partment of the John Hancock Mutual, 
tied in Boston, September 7, after a 
brief illness. Miss Goodwin had a wide 
acquaintance in the insurance business. 
Beginning her career as a teacher in 
the Chandler Secretarial School of Bos- 
ton, Miss Goodwin went with the Jour- 
nal of Insurance Economics soon after it 
‘as started by Henry H. Putnam. When 
Mr. Putnam was elected secretary-treas- 
rer of the National Association of In- 
‘trance Agents in 1904. Miss Goodwin 
went with him to the association and 
helped launch the American Agency 
lletin. During the World War she 
Nas engaged in war work of various 
‘nds. In 1921 when Mr. Putnam be- 
‘ame manager of the department of pub- 
ty of the John Hancock. Miss Good- 
, "1 again became associated with him, 
ray the first assistant employed when 
¢ department was being organized and 
‘Maining with the*company for fifteen 
Years, 





HEARD on the WAY 











Henry H. Jackson, actuary of the Na- 
tional Life of Vermont, long ago earned 
a reputation not only for his ability as 
an actuary but also for his keen sense 
of humor, wit and precise selection of 
words and expression which have al- 
made his addresses before the 
various associations of which he is a 
member a delight to his audience. In 
the September issue of the National 
Messenger, monthly bulletin of the Na- 
tional Life, Actuary Jackson adds to that 
reputation with a chatty letter about 
the lighter side of his trip to the Elev- 
enth Congress of Actuaries in Paris. 
The Eastern Underwriter reprints here 
a paragraph or two, not because they 
stand out above the rest but merely as 
a sample of Mr. Jackson’s inimitable 
style: 

“Concerning the actual presentation of 
all these weighty matters, one may per- 
haps be excused from elaborating on 
this occasion. Yet in fairness to the 
reader I really must make one confes- 
sion, even though it may give an un- 
favorable impression of the writer’s mod- 


ways 


esty. Ten years ago as words of actuarial 
wisdom were poured forth from the ros- 
trum in English, French, and German, 
how attentively I sat through every ses- 
sion, hoping to add rich stores to my 
crumbs of professional lore! But again 
privileged to enjoy the flow of oratory 
in the three languages, with Italian 
added, I sometimes felt that I knew more 
about the subject than the speaker him- 
self and might be excused now and then 
for ducking out of a particularly long 
dissertation in a foreign tongue, to chat 
in the halls of the Salle Gaveau with old 
cronies and delightful new British ac- 
quaintances. 

“At all of the social functions, how- 
ever, my attendance record was exem- 
plary. At the highly formal opening 
conference, which was made very much 
of a state occasion and took place in 
the magnificent Grand Amphitheatre de 
la Sorbonne, and again in the shade of 
the Arc de Triomphe where a mighty 
actuarial wreath was, with due cere- 
mony, laid on the tomb of the unknown 
soldier—your actuary was not absent. 
And when the president of the French 
Republic and his gracious lady person- 
ally received the multitude of attending 
actuaries and their families in the glori- 
ous Palais de l’Elysee, which does duty 


Colonial Life Convention 


In Atlantic City Next Week 


Round table conferences which will 
give fieldmen a chance to discuss their 
own problems will form an important 
part of the Colonial Life annual conven- 
tion at the Hotel Claridge, Atlantic City, 
on September 16 and 17. All indications 
are that it will be the finest convention 
ever held by the New Jersey company. 

Home office speakers on September 16 
will be Ernest J. Heppenheimer, presi- 
dent; Charles F. Nettleship, vice-presi- 
dent; Dr. Albert S. Irving, medical di- 
rector, and Richard B. Evans, assistant 


secretary. Round table speakers will be 
these: 

Managers—Louis Novick. Mount Vernon; 
William -F. Burke. Manhattan; Casper | 
Kreutzer, Passaic; Israel Abrams, Norristown: 
William J. Henry, York, and Ralph A. Clift, 
West Philadelphia. . 

Assistant Managers— Clyde Miller. Butler; 


Rudolph A. Hopf, Easton; Sam Herman, Nor 
ristown; Tosenh A. Offie, New 
Anthony DeMaio, Williamsburg. 

Agents—William Dietz, York; Charles Monte. 
Hoboken; Harry N. Clinton, Norristown: James 
FE. McCurdy, Butler, and Russell F, Thomas, 
Allentown. 


Castle, and 


as a White House, and when, having 
passed the receiving line, the throng 
poured out over the beautiful lawns 
and, I fear, rather stampeded the in- 
numerable tables where champagne was 
served in lieu of tea (it is my impres- 
sion, entirely unconfirmed, that tea may 
also have been obtainable) all four of 
the Jackson party lent countenance to 
the grand event... .. 


“In order not to make feminine read- 
ers envious—indeed, I am a bit envious 
myself—the many privileges accorded the 
ladies, while we mere congressistes were 
toiling industriously at the Salle Gaveau, 
will be passed over in Ciceronian silence ;, 
that is, I will not tell of Une Vision 
D’Elegance presented for their delecta- 
tion by Monsieur Andre de Fouquieres 
(“Haute Couture models shall be pre- 
sented during tea at the Restaurant des 
Ambassadeurs” as the English version 
of our Memento runs) nor will I refer 
to their pleasure trips about the city or 
to the opening of Chantilly Castle for 
their very special delectation. To pique 
feminine curiosity yet further, I shall 
not tell whether, in accepting the graci- 
ously bestowed privileges of a theater 
party, we chose Casino or the Folies 
Bergeres, nor what we saw there that 
delightful evening. 

“Indeed, I shall not even dilate—I 
tremble at the very thought—on the 
hair-raising experiences in Paris taxis, 
certainly the most numerous and cheap- 
est, apparently among the safest, and 
undoubtedly the oldest, noisiest, and 
most excruciating in the world, so far 
as I know the world, although it has 
been whispered that those in Japan give 
a greater thrill and supply a_ vastly 
higher rate of mortality to passengers. It 
is humiliating to record that when my 
chauffeur was given the Palais de 
Elysee address for the president’s re- 
ception he looked at me in utter amaze- 
ment. Apparently our party did not ap- 
pear to him likely to be entitled to call 
on the head of the French Republic. 
Imagine his astonishment as he drew 
timidly to the sidewalk, far from the 
Palais, to be urged on by a host of 
uniformed officials through the gate and 
to the magnificent portals of the Palais 
itself. I am sure he boasted that night 
to his wife concerning the distinguished 
persons he had been driving that after- 
noon. 

“All of which is intended to show, in 
my arrogant fashion, how important a 
personage to policyholders, agents, the 
company, and the world at large is 

Yours most diffidently. 

The Actuary.” 


Uncle Francis 





Indianapolis General Agent 
Named by United States Life 


The United States Life has appointed 
Paul F. Butz as general agent in Indi- 
anapolis, Ind., with offices at the com- 
pany’s present location, 1404 New City 
Trust Building. The U. S. Life is one 
of twenty-two life companies that has 
been doing business continuously in In- 
diana since 1873. Mr. Butz succeeds 

Kendrick, who recently retired 
after. fifteen years as manager. 

A native of Indiana, Mr. Butz entered 
life insurance there in 1926 as an agent 
for the Travelers. For a time he formed 
an agency partnership with another life 
underwriter in Lafayette, Ind., but sold 
his interest in May, 1934, to help in the 
organization of and do agency work for 
the Monument Life. Later he was an 
agent for the Pacific Mutual. 

He is secretary of the Lafayette Ki- 
wanis Club and last year was secretary 
of the Indiana District Kiwanis Inter- 
national. He has attended four inter- 
national and nine district conventions of 
Kiwanis as a delegate. 
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MINNINGER AGENCY EXPANDS 





Newark Office of Connecticut General 
to Have Accident Class Holding Ses- 
sions Monday Mornings 


Due to increased business the Newark 


branch office of the Connecticut General, 
of which Frank M. Minninger, Jr., is 


manager, has added materially to its 
agency force. Two new additions in- 
clude Robert W. McCord, who was a 


life insurance broker in Chicago for 
eight years, and Robert Ryan, formerly 
affiliated with the Linde-Griffith Con- 


struction Co. Harrison, N. J. Mr. Min- 
ninger reports a 50% gain for eight 


months of this year in paid volume over 
the same period of last year and a 60% 
gain in paid premium volume for the 
same period. 

Mr. Minninger plans to start an acci- 
dent class which will be held every 
Monday beginning October 4. The 
speakers will be J. F. Crofoot, agency 
assistant at the home office; J. Stanley 
Dey, supervisor of the agency in New- 
ark, and Mr. Minninger. 





AUGUST BUSINESS FAR AHEAD 





Northwestern National Life 49% Better 
Than Last Year With White & 
Odell Agency Leading Way 


August new business for Northwestern 
National Life was 49% greater than for 
the corresponding month a year ago as 
eighteen of the company’s twenty lead- 
ing agencies recorded substantial gains 
over their August, 1936 records: The 
White & Odell agency, covering Minne- 
sota, led the way by turning in $1,572,- 
646 and having the- best August in its 
history. 

Other leading agencies making note- 
worthy gains over last year were the 
A. W. Crary agency, Fargo, N. D., sec- 
ond for the month; the Detroit office, 
third; the Texas State agency, fourth, 
and the Harold D. Leslie agency, Los 
Angeles, fifth 
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UNDECLARED WAR 

Beginning with midnight of August 20 
insurance companies and Lloyd’s under- 
writers gave necessary forty-eight hours 
notice of cancellation, wherever possible, 
to cancel from all open covers, open slips 
or policies, war risks on shipments to 
and from China, including Hong Kong, 
Dairen and Manchukuo ports in so far 
as these risks prior to shipment or sub- 
sequent to discharge are concerned. 

This decision brought about by the 
serious developments, (and they got 
more serious as time went on), repre- 
sented rather a drastic change of view 
for only a few days previously a list had 
been issued officially of additional pre- 
miums which provided for risk at Chi- 
nese ports prior to or after discharge up 
to a period of fifteen days with, it is 
understood, liberty for thirty days risk 
to be left to the discretion of the under- 
writers. In discussing the situation of 
undeclared war Post Magazine of Lon- 
don said: 


There is some doubt in the minds of 
those not actually engaged in marine 
insurance business as to the question of 
war in the Far East. Opinions have been 
expressed, as in the case of the disturb- 
ances in Spain, that as there had been 
no formal declaration of war a state of 
war did not exist. Belligerents today do 
not conduct hostilities in the dignified 
manner of the past. So far as a marine 
insurance policy is concerned the war 
clauses were drafted to cover the conse- 
quence of hostilities or warlike opera- 
tions whether there has been a declara- 
tion of war or not. The policy provides 
for “civil war, revolution, rebellion, in- 
surrection or civil strife arising there- 
from,” whilst, where war risk is covered 
according to the Institute War Clauses, 
the loss of or damage to the insured 
property caused by the above mentioned 
risks is specifically covered. It has been 
found necessary also to extend what 
used to be known as the “mines and 
torpedoes” clause to include bombs or 
other engines of war. 

It is important to note, however, that 
where war risk is covered and the ap- 
propriate clauses are deleted the frustra- 
tion clause operates. The present day 
frustration clause has been amended in 
consequence of the changed war risks 
to relieve underwriters of any claim 
where the insured voyage or adventure 
has been lost or frustrated “through ar- 
rests, restraints or detainments of kings, 
princes, peoples, usurpers or persons at- 
tempting to use usurped power.” The 
Institute War Clauses also protect mer- 
chants where, in consequence of any 
general liberty given to the shipowner 
or charterer under the bill of lading, etc., 
allowing them to terminate their con- 
tract of carriage at some port other than 
the destination named therein, the goods 
are covered until sold and delivered at 


said port, or until notice has been given 
to the underwriters to terminate the 
policy, whichever may first occur. This 
cover is granted only in consideration of 
an additional premium to be arranged. 
Following on the state of affairs aris- 
ing out of the Italian-Abyssinian cam- 
paign, shipowners generally introduced 
into their bills of lading a very wide 
Liberties Clause which necessitated un- 
derwriters giving this protection to their 
assured who otherwise would have been 
seriously prejudiced through their goods 
being diverted to some port or place at 
the discretion of the shipowner. The 
same clause also provides “that the 
policy shall operate if the goods are for- 
warded to the original or some new 
destination until arrival at that place.” 
It should be made perfectly clear that 
while for an additional premium an as- 
sured is protected against the diversion 
of his goods, the underwriter is not re- 
sponsible for any expenses arising 
through the variation of the voyage. The 
assured can, however, protect himself 
against such expenses by affecting an- 
other insurance specifically framed for 
that purpose, the scope of which, broad- 
ly, is to recompense him for all ex- 
penses incurred through the operation 
of the war, etc., risks clause in charter 
parties or bills of lading which have in- 
volved the discharge of his goods at 
some port other than the original des- 
tination. A_ policy providing for this 
cover, however, does not indemnify the 
assured against loss of time or loss of 
market. The policy also excludes govern- 
ment prohibition of permission to for- 
ward cargo to destination. Underwriters, 
in the event of claim, have also the op- 
tion of forwarding the interests to des- 
tination or paying a total loss under the 
policy and taking over the proceeds. 


Charles F. Collins, assistant superin- 
tendent of agencies, New England Mu- 
tual, has been elected president of 
Sigma Alpha Epsilon, one of the larg- 
est college fraternities. Mr. Collins was 
formerly head of the New England dis- 
trict of the fraternity but for the past 
two years has been national vice-presi- 
dent. This is the first time in the fra- 
ternity’s life of eighty-one years that 
it has been headed by a New Englander. 

* * * 


G. Cony Weston of the local agency 
firm of Macomber, Farr & Whitten of 
Augusta, Me., has been appointed state 
executive councillor by Governor Lewis 
O. Barrows. A veteran insurance man, 
Mr. Weston has been active in civic af- 
fairs in Augusta for many years, for- 
merly serving as a councillor and alder- 
man in the city government. 

+ * * 


Harold M. Hess, manager of the New 
York Fire Insurance Exchange, last 
Friday welcomed back from Europe his 
son Robert, who is entering Dartmouth 
this Fall. Robert arrived in New York 
on the Bremen after a bicycling tour 
through several countries in Europe. 

















Fila Barnett Phot 
L. to R.: Mark Robinson, Herman Robinson, Mrs. Herman Robinson, Thoma 
D. Robinson. 


Herman D. Robinson, general agent of the Travelers, 565 Fifth Avenue, Ney 
York City, Mrs. Robinson and their sons, Thomas D. and Mark L., have returned 
from Europe. They made the trip home on the Queen Mary. While abroad the; 
visited France, Switzerland, Italy, Hungary and Austria. About two years ago Mr 
and Mrs. Robinson made a journey around the world. 

* * * 

John E. Gossett, manager of comper- 
sation and liability in the New York of- 
fice of the Travelers at 55 John Street 
the Pacific Coast 
plans to give several explanatory talks 


Thomas B. Smith, head of a prominent 
insurance agency in Philadelphia bear- 
ing his name, who is a former mayor of 
that city, is shortly to celebrate his for- 
tieth anniversary in the surety business, 
and in recognition of this significant 
milestone the Surety Underwriters As- 
sociation of the City of Philadelphia is 
giving a luncheon to Mr. Smith on Sep- 
tember 13 at the Bellevue-Stratford 
Hotel. Pleasantly informal in character, 
the luncheon will provide an opportuni- 
ty for Mr. Smith’s closest associates to 
pay tribute to him. Most prominent 
among those present will be William B. 
Joyce, former president of the National 
Surety Co., whose friendship with 
“Tom” Smith dates back thirty-seven 
years. For many years his firm repre- 
sented the National Surety as general 
agents, Thomas U. Schock, president of 
the Philadelphia association, is in charge 
of the affair. 


now vacationing on 


on the retrospective rating plan on his 
homeward trip. He is already schedule 
to speak in Chicago, Washington, D. C, 
and Albany. 


* * 

Howard Flagg, executive vice-presi- 
dent, Employers Reinsurance of Kansas 
City, and Robert N. Rose, president, Ex- 
cess Insurance Co. of America, both well 
known in casualty-surety reinsurance 
circles, were fellow passengers on the 
S. S. Washington returning a few weeks 
ago from Europe. 

* * * 

E. M. Ransom, assistant Southern 
manager at Atlanta for the Commercial 
Union group, spent several days last 
week in Virginia on business. During 
his trip, he was the guest of Joseph N. 
Jacobs, Virginia state agent for the 
group. 

* * a 

James Gibson Nicoll, general manager 
of the Scottish Union & National. Mrs. 
Nicoll and Malcolm Guy Hill, deputy 
manager of the company, arrived in 
New York on Monday on the Queen 
Mary. for an extended visit to the United 
States and Canada. 

* * * 

The, Rev. T. A. Smoot, one of the 
leading ministers of the Virginia Meth- 
odist Conference, who died last week 
in Norfolk, was the father of Edward 
B. Smoot, Virginia field manager for 
the Century Indemnity with headquar- 
ters in Richmond. 





Eugene T. Brennan, an attorney fo! 
the Continental Casualty in New York 
City, who is a first lieutenant im the 
311th Infantry Reserve, was on activ’ 
duty this Summer with C. M. T.C. troops 
at Camp Dix, N. J. Company E, in which 
Lieut. Brennan was an officer, was giv! 
the best unit record of the regiment 
the range, qualifying 132 out of 156 mem 
84.6%, as marksmen or better. Brennal 
is a graduate of Georgetown Universit) 
and Fordham Law School. 
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Popular in Hartford 
James Gibson Nicoll, general manager 
f{ the Scottish Union & National, who 
arrived on the Queen Mary Monday, is 
probably as well known in Hartford as 
wy world insurance manager. He not only 
met the principal people of the city at a 
dinner in his honor, but upon other so- 
ial occasions. 
Mr, Nicoll came over with a decidedly 
interesting group of voyagers. They in- 
duded Barbara Hutton, Beatrice Lillie 
lady Peel, a great comedienne); Ger- 
tude Lawrence, Evelyn Laye and Noel 
Coward. 
Traveling with Mr. Nicoll are Mal- 
wlm Guy Hill, deputy manager of the 
Scottish Union & National, Mrs. 
Hill, ie 
Edinburgh is one of the leading insur- 
ance centers of the world. It has an un- 
usually large number of companies, most 
f which are life insurance companies. 
However, in addition to the Scottish 
Union & National, there are two other 
mpanies doing a world-wide general 
nsurance business. They are the Cale- 
lonian, the United States management 
fwhich is in Hartford, and the Century, 
United States management of which is 
in New York City, The North British 
& Mercantile was founded in Edinburgh 
in 1809, and did not move its main head- 
quarters to London until some years had 
elapsed. 


and 


* * * 


Commissioner Carpenter 


I notice that in his naming of special 
committees of the National Association 
of Insurance Commissioners President 
George A. Bowles of Virginia has ap- 
pointed Samuel L. Carpenter of Cali- 
fornia chairman of two of them—that 
f Interstate Liquidation and Reorgani- 
ation and the one to study and make 
commendations relative to the stand- 
adization of insurance companies’ real 
tstate appraisals and appraisal forms. 
missioner Carpenter was an_in- 
surance agent of long experience be- 
lore being appointed insurance commis- 
soner. He is tall, amiable, unflurried 
ad hasn’t much hair on top of his 
nad, but considerable gray matter in- 
‘de. His manner of handling the Pa- 
tiie Mutual Life reorganization has been 
idely praised. 
* * * 


Commissioners Bowen and O’Malley 


And, speaking of commissioners, I 
wonder what happened in the fued of 
mmissioner O'Malley of Missouri and 
‘ommissioner Bowen of Ohio who had 
® exciting exchange of words at the 
Philadelphia convention of the commis- 
‘oners, Subject under discussion was 
‘nauthorized insurance and how com- 
“issioners can handle the so-called mu- 
‘al benefit associations which sell life, 
«cident and health policies which they 
“not intend to honor when claims arise 





























are not under 


associations 
Departmental jurisdiction, 
O'Malley had taken the position that 
the Insurance Departments could handle 
this situation, but Bowen, in the chair at 
the time, said he had written to O’Mal- 


and which 


ley about two of these associations, 
having “head office” in Missouri, and 
had not gotten a response to his let- 
ters. O’Malley denied that he had ig- 
nored the Ohio Department, and when 
the argument got more heated Deputy 
Gough of New Jersey turned the dis- 
cussion, taking it out of the realm of 
personalities. Those who attended the 
session got the idea that Bowen and 
O'Malley would continue the fray by 
correspondence. If they have nothing 
further has been heard about it 
* * * 


Cotlow’s Experience Hunting 
Gorillas 


Lewis N. Cotlow, who is in the 
eral insurance business at 77 Park 
nue, and who is also associated 
the Lawrence E. Simon agency, 
Street, New York City, arrived in New 
York City from his Belgian Congo Pho- 
tegraphic Expedition about a week after 
his post cards from the Dark Continent 
eot here. He brought with him an ex- 
citing account of his experiences in fac- 
ing gorillas unarmed, According to the 
Uganda Gazette Mr. Cotlow was the 
first man to face the gorilla unarmed 
under the recent edict of the Belgian 
Congo Government; also many interest- 
ing photographs. The New York Times 
interviewed Mr. Cotlow upon his return 
to New York. Its story in part fol- 
lows: 


gen- 
Ave- 
with 
Pine 





To prevent extinction of the gorilla, 
3eleium recently prohibited anyone en- 
tering its sanctuaries with firearms. The 
Sullivan Law of the Congo was firmly 
impressed on Mr. Cotlow when he ar- 
rived in Africa. A member of the Adven- 
turers Club, he wanted to take photo- 
eraphs and color films of the gorilla, 
and he entered the Congo armed with 
only a penknife. 

“Dark Continent!” Mr. Cotlow smiled. 
“It isn’t really dark any more. The Bel- 
gian government has recently construct- 
ed roads in the Congo, and one can go 
all sorts of places that no one could go 
several years ago. 

“T don’t want to ereate the impression 
that I did anything unusual,” he want on. 
“T was just on my Summer holiday of 
three months, I wanted to see the go- 
rillas and I was told that I could not take 
firearms. So I went without them. I 
took along some Pygmies—very charm- 
ing people, the Pygmies, incidentally— 
armed with spears. 

“We climbed up 10,000 feet into Mount 


Tchinbinda, It was very hard on the 
lungs—breathing the rarefied air up 
there. 


“But take the scenery—there are no 
words to describe it. Mount Tchin- 
binda, though not one of the main go- 
rilla haunts, is near Mount Mikeno, 


where Carl Akeley, the famous Amer- 
ican naturalist, studied the gorilla, and 
where he is buried.” 


He related how the Pygmies saw a 
gorilla coming toward them through the 
dense brush, and when it saw them it 
beat a ra-ta-ta-ta on its chest with its 
powerful fists. 

Then the party, which was standing 
on a rock ridge, turned and saw three 
more gorillas, a huge one, one fairly 
large and a small one. 2 

Mr. Cotlow jumped off the rock to 
take their picture. 

“The big one let out a shriek,” he said. 
“It made my hair stand out on end like 
porcupine quills. After that they all 
started to bark, something like dogs. 

“I rushed back to the rock, but as I 
was climbing up a shoe came off—I was 
scared then. Three of the Pygmies ran 
away, but Kasciula, the chief, stood his 
ground. 

“He came around in front of me with 
his spear and pointed to where the go- 
rillas had gone up a tree and said that 
the animals were very irritated.” 

So the party backed out gracefully 
and went down the hill. Mr. Cotlow 
seemed sorry he had not made a bet- 
ter impression on the gorillas. 

He brought back photographs of many 
animals, including the gorillas, and some 
ethnological material for the American 
Museum of Natural History. 


* * * 


Dargan & Co. Handling Automobile 
Loss Adjustments in Mexico 

James T. Dargan, Jr., head of Dargan 
& Co., Inc., well known adjusters with 
headquarters in New York City 
branches in Mexico, South America and 
other parts of the world, says that means 
of adjusting losses in Mexico are not lim- 
ited to the representative of Ryan & 
Younkin at Laredo, Dargan & 
Co. have an office in Mexico City and in 


and 


Texas. 


addition there are several Mexican adjust- 
ers in that city and also numerous Mexi- 
handling automobile 
matters. Says Mr. Dargan: 

“My office is in charge of W. A. Ken- 
nedy, a Scotchman who has resided in 
Mexico for about twenty years and who 
formerly was connected with the firm of 
Woodrow & Co., insurance managers, rep- 


can lawyers loss 


resenting several fire companies for 
Mexico. 
“I operate in Mexico under the firm 


name of Dargan & Co., Inc., and the office 
is situate at V. Carranza 4, Room 209, 
Mexico, D. F. 1 may siy, for your in- 
formation, that we have encountered no 
obstacles whatever in the handling of 
losses in Mexico. In fact, Mr. Kennedy is 
at present handling some important losses 
in Saniola for local Mexican companies. 

“Much propaganda has been spread to 
the gencral effect that an automobile tour- 
ist must obtain insurance in local Mexic7n 
comp2nies when entering Mex‘co, which 
is absolutely not true, as the authorities 
at the border place no such restrict!on 
wpon auto tourists, though they do, I am 
told, urge the tourist to obtain insurance 
in Mexican companies and thus avoid 
trouble, ete. The tourist, however, I am 
advised, may enter Mexico either with or 
without insurance, as he elects, but nat- 
urally he is in a much better position to 
avoid trouble by having his United States 
coverage endorsed to cover in Mexico. In 
the case of an automobile accident involy- 
ing personal injury the tourist wold 
probably be held by the authorities until 
some adjustment is made or bond postcd. 
Our office in Mexico is in a position to 
handle all of these details—in 
have been handling numerous automobile 
losses and have encountered no difficulty 
whatever in affecting satisfactory adjust- 
ments, and incidentally, have been able to 
extricate several assureds from serious 
predicaments in which they became in- 
volved following an accident. 

“In addition to our office in Mexico 
City, I have also opened an office in San 
Juan, Puerto Rico, in the name of Dargan 


fact, we 


& Co., Inc., in the Ochoa Building, and | 
am preparing to open an additional office 
at Bogota, Colombia, in charge of James 


QO. Malley, by the first of October.” 
* * * 


The Merchants Association of 
New York 

In the membership of the Merchants 
Association of New York City are many 
prominent insurance men. A few days 
ago the president of the association, 
Louis K. Comstock, appointed thirty- 
three committees to aid the board of 
directors. 

The chairman of the committee on fire 
prevention and insurance, which has for 
its consideration the fire department, 
fire protection and insurance regulation, 
practices and rates, is Louis J. Rice, 
prominent broker. 

Among others on that committee are 
Wilfred Kurth, president of the Home; 
Cecil F, Shallcross, U. S. manager of 
the North British & Mercantile; C. 
Nottingham, president of the Pruden- 
tial of Great Britain; C. W. Pierce, vice- 
president of America Fore; H. Adams 
Ashforth, P. W. Cowles, Monroe Fiegen- 
heimer, Earls W. Harrington, John T. 
Harrison, Alfred R. Kirkus, Charles A. 
Mason, Walter J. Mosenthal and H. H. 
Skinner. ; 

Another committee has to do with 
marine insurance legislation, regulation 
and practices. On that committee are 
Hendon Chubb of Chubb & Son; Wil- 
liam H. La _ Boyteaux, president of 
Johnson & Higgins; Henry H. Reed, in 
charge of Insurance Co. of North Amer- 
ica in Greater New York; Ernest G. 
Driver, assistant secretary, Board of 
Underwriters of New York; Robert F. 
Bowe, William G. Cogswell, H. A. Clark, 
W. H. McGrann, ; 

On the aeronautics committee, which 
has to do with aerial navigation and its 
development, is Reed M. Chambers of 
the United States Aviation Underwrit- 
ers, Inc.; William J. Graham, vice- 
president of the Equitable Life Assur- 
ance Society, is on the committee which 
has to do with advisory supervision of 
the Industrial Bureau and jurisdiction 
over all matters relating to industrial 
interests and development of New York 
and relations between employers and 
employes. 

_ The committee on fire prevention and 

insurance, having to do with the fire 

department, fire protection and preven- 

tion, insurance regulation, practices and 

rates has as its chairman Louis J. Rice. 
* * * 


U. S. Insurance Offices in Shanghai 
Still Operating 


Early this week the headquarters in 
New York of the American Foreign In- 
surance Association and the American 
International Underwriters Corp., which 
maintain offices in Shanghai, China, had 
not been advised whether the American 
personnel of the Shanghai branches will 
abide by the suggestions of President 
Roosevelt and Secretary of State Hul! 
that Americans quit Shanghai and other 
sections of China where military opera- 
tions are in progress. The New York of- 
fices of both the A. F. I. A. and A. I. 
U. C. said that making the decision to 
leave Shanghai or remain there rested 
entirely with those in that Chinese city. 
Both organizations have several Ameri- 
cans stationed in Shanghai as well as 
Chinese and White Russian employes. 
The new warning of the United States 
Government, made over the week-end, 
was prompted by growing hostilities in 
the Shanghai area and bv the increasing 
dangers associated with evacuating 
Americans safely to the seacoast. 

* * * 


Visiting New York Insurance 
Department 
Wei Wen-Han, Chinese lawyer, is 
spending several days at the New York 
Insurance Department, increasing his 


fund of information, He is from Shang- 
hai. 
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Special Committees Of 
Commissioners Named 


MURPHY HEADS UNIFORM CODE 





Pink Chairman Standard Fire Policy 
Committees; Carpenter Heads Liqui- 
dation and Reorganization 





Insurance Commissioner George A. 
Bowles of Virginia, president of the 
National Association of Insurance Com- 
missioners, this week announced the 
appointment of several special commit- 
tees as follows: 

Uniform code: Ray Murphy, chair- 
man, Iowa; Louis H. Pink, vice-chair- 
man, New York; Samuel L. Carpenter, 
Jr., California; J, C. Blackall, Connecti- 
cut; C. E. Gauss, Michigan; Owen 
Hunt, Pennsylvania; C. Clarence Neslen, 
Utah; Ernest Palmer, Illinois; William 
A. Sullivan, Washington; Harry J. Mor- 
tensen, Wisconsin. 

Standard fire insurance policy: Louis 
H. Pink, chairman, New York; J. C. 
Blackall, vice-chairman, Connecticut; C. 
E. Gauss, Michigan; Owen B. Hunt, 
Pennsylvania; P. J. Dunn, South Dakota. 

Misallocated Premiums 

Misallocated premiums: John E. Sul- 
livan, chairman, New Hampshire; Dan 
C. Boney, vice-chairman, North Caro- 
lina; Warren H, Bakes, Idaho; Wesley 
S. Hanna, Maryland; Charles Smrha, 
Nebraska; Robert L. Bowen, Ohio; 
Hugh H. Earle, Oregon; M. J. Cum- 
mings, Rhode Island; James M. McCor- 
mack, Tennessee; William A. Sullivan, 
Washington; Harlan Justice, West Vir- 
ginia; Harry J. Mortensen, Wisconsin. 

Interstate liquidation and reorganiza- 
tion: Samuel L. Carpenter, Jr., chair- 
man, California; Louis H. Pink, vice- 
chairman, New York; M. J. Harrison, 
Arkansas; George H. Newbauer, Indi- 
ana; Frank Yetka, Minnesota; John J. 
Holmes, Montana; Charles Smrha, Ne- 
braska; James M. McCormack, Tennes- 
see; D. A. Hemenway, Vermont; Wil- 
liam A, Sullivan, Washington; Arthur 
J. Ham, Wyoming. 

Group accident and health policies: 
Robert L. Bowen, chairman, Ohio; 
Balch Moor, vice-chairman, District of 
Columbia; Francis J. DeCelles, Massa- 
chusetts; C. A. Gough, New Jersey; 
Louis H. Pink, New York. 

Agents’ Qualifications 


Committee to prepare a qualification 
and examination manual for the guidance 
of states requiring such examinations as 
a prerequisite to the issuance of agents’ 
licenses: George H. Newbauer, chair- 
man, Indiana; C. E. Gauss, Michigan; 
Robert L. Bowen, Ohio. 

Committee to investigate and make 
recommendations regarding a uniform 
policy form for automobile finance com- 
panies: James M. McCormack, chair- 
man, Tennessee; Robert L. Bowen, 
Ohio; J. C. Blackall, Connecticut. 

Committee to study and make recom- 
mendations relative to the standardiza- 
tion of insurance companies’ real estate 
appraisals and appraisal forms: Samuel 
L. Carpenter, Jr., chairman, California; 
Louis H. Pink, New York; Robert L. 
Bowen, Ohio; W. V. Knott, Florida; 
R. L. Daniel, Texas. 

Committee on definition and interpre- 
tation of underwriting powers: J. C. 
Blackall, chairman, Connecticut; Louis 
H. Pink, New York; George H. New- 
bauer, Indiana. 

N. J. FIELD CLUB MEETING 

Members of the New Jersey Field 
Club have been invited to join with the 
New Jersey Association of Underwriters 
in attending the Asbury Park Kiwanis 
Club luncheon on Thursday, September 
16, at the Berkeley-Carteret Hotel in 
Asbury Park, opening the association’s 
annual meeting. 


JOHN E. SULLIVAN DIES 
Well-Known Now Mampehive Commis- 
sioner Was 59; Held Supervisory 
Post Since 1923 


Insurance Commissioner John E. Sul- 
livan of New Hampshire, one of the vet- 
eran state supervisory officials, died sud- 
denly on Monday at a hospital in Con- 
cord, N. H., after a five days’ illness. He 
was 59 years of age. Funeral services 
were held yesterday morning at the Holy 
Trinity Church in Concord. Although a 
life-long Democrat, Mr. Sullivan served 
as Insurance Commissioner from May, 
1923, to the time of his death, with the 
exception of a few months in 1930, under 
both Democratic and Republican gover- 
nors. 

A man of strong personal convictions 
Commissioner Sullivan interpreted and 
enforced the insurance laws of his state 
as he thought they should be. He won 
the admiration of New England agents 
and many company executives although 
some company leaders were inclined to 
believe that on occasion he was some- 
what severe in his criticisms of insur- 
ance company practices. He attended 
many meetings of the National Associa- 
tion of Insurance Commissioners, partic- 
ularly those in New York City and else- 
where in the East and was a speaker at 
agents’ conventions in all parts of New 
England. 

Commissioner Sullivan took a promi- 
nent part in the affairs of Somersworth, 
N. H., his native city, where he was born 
on July 4, 1878, and at one time served 
as postmaster. He is survived by two 
daughters, three sisters, three brothers 
and five nephews and nieces, 





St. Louis Agents’ Ass’n 
Stands by In-and-Out Rule 


The executive committee of the Fire 
Underwriters Association of St. Louis 
on Wednesday stood its ground in the 
in-and-out controversy by voting to ex- 
pel any and all members of the organ- 
ization who may still represent com- 
panies with non-member agents in the 
city as stipulated by the rules of the 
association. It was learned that all the 
larger agencies but two have complied 
with the in-and-out rules, dropping com- 
panies that are out of line. 





PHILA. FIRE PREMIUMS GAIN 


Fire insurance premiums collected in 
Philadelphia during the first six months 
of this year by stock and mutual com- 
panies totaled $3,770,448, compared with 
$3,564,336 for the same period last year. 
This is a gain of nearly 6%. Both stock 
and mutuals reported good gains. The 
leading writers were the Insurance Co. 
of North America with $339,776 and the 
Franklin Fire with $306,944. Third was 
the Pennsylvania Fire with $145,046. 
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a it came from, we like that old fire insurance phrase to 
“plant” an agency, to “plant” supplies. The word carries a meaning dear 


to us. We try to live up to it. 


No farmer - planter expects a good crop from merely sowing the 


seed. He knows that it takes care, intelligence, understanding — in a 


word, service —to make the original planting bear much of anything. 


So do we. 


The 


LONDON ASSURANCE 


The 
MANHATTAN 


Fire and Marine Insurance Company 


The 
UNION FIRE 


Accident and General Insurance Company 


Ninety-Nine John Street, New York 


British Government Figures on 


Queen Mary and No. 552 Insurance 


A British Government White Paper 
has just been issued showing the posi- 
tion of the Cunard Insurance Fund Ac- 
count for the year ended March 31, 1937. 
The report of the comptroller and audi- 
tor-general thereon states that, in ac- 
cordance with the Cunard (Insurance) 
Agreement Act, 1930, the Board of 
Trade provided insurance against con- 
struction risks in respect of the sister 
ship of the Queen Mary in a sum of 
£740,000 ($3,700,000). 

Insurances were placed on the open 
market for £3,760,000 ($18,800,000) out of 
£4,500,000 ($22,500,000), the value of the 





J. A. Kersey. Genera! Agent 


PREMIUM RESERVE . ° 
OTHER LIABILITIES ° ° 


TOTAL ASSETS ° ° ° 
New York I e Dep Val 


The Tokio Marine & Fire 


Insurance Company, Ltd. 
United States Fire Branch: 80 John Street, New York 


U. S. Statement December 31, 1936 


SURPLUS TO POLICYHOLDERS . 





Gtorce Z. Day. Asst. General Avent 






% 2,062,920.87 
718,094.12 
11,097,829.98 
13,878,844.97 


Securities carried at $623,635.21 

















in the above are d ited in various States as required by law. 





new vessel, No. 552, for insurance pur- 
poses. In the case of the Queen Mary 
the Board provided an insurance 0 
£1,780,000 ($8,900,000) out of £4,500,000. 

The premium of £10,297 ($51,485) cov- 
ers a period of three years from January 
30, 1937, the date on which the laying of 
the keel of the new ship was completed. 

During the year premiums amounting 
to £23,062 10s. ($115,312.50) were received 
in respect of the insurance of the Queen 
Mary against marine risks for twelve 
months beginning May 12, 1936, covet- 
ing an insurance of £1,800,000 ($9,000,000) 
out of a total of £4,800,000 ($24,000,000) 
on this vessel, 

The charge was at the rate of £1.5.7%d 
($6.40) per cent, subject to part refund 
in the event of the vessel lying up fo 
thirty days or more. Under this cond: 
tion a sum of £975 ($4,875) became tt 
turnable and was paid in 1937. 

The marine risks of the Queen Mary 
have been renewed by the Board © 
Trade for a second period of twelvt 
months, but as the amount of insurance 
taken by the market increased by #17)- 
000 ($850,000), the Board was called upo! 
to provide cover for £1,630,000 only. 


TALMAGE SUCCEEDS HOADLEY 

George O. Hoadley, Pacific Coast man 
ager of the American of Newark group, 
retired September 1 after over thirty 
years with the company on the coast. 
is succeeded by Allan H. Talmage, * 
sistant coast manager. 
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Wilson, Withers, Lunt and Menard, 
Among Speakers for N. J. Meeting 


Conv 


ention Next Thursday and Friday at Asbury Park; Ass’n 


Membership 655; Administration Suggests 
Objectives for Coming Year 


An elaborate program has been pre- 
ared for the forty-fourth annual meet- 
C of the New Jersey Association of 
Underwriters at the Berkeley-Carteret 
Hotel, Asbury Park, N. J., next Thurs- 
jay and Friday. Thursday —— 
will be given over to golf, swimming anc 
bridge with an informal get-together 
‘ner in the evening. 
oe Friday morning the convention will 
pen with a closed session for agents 
nly. President Herbert A. Faunce, At- 
antic City, will deliver an address of 
welcome which will be followed by re- 
ports of the vice-presidents. A special 
committee will report on the Bergen 
County agency survey which has _ at- 
tracted widespread attention in the fire 
insurance field because it marks an ef- 
fort on the part of agents to rid that 
sction of alleged unqualified producers. 
Walter A. Schaefer, past-president of 
the Casualty Underwriters Association 
ff New Jersey, will lead a discussion on 
tested production methods. 


Menard and Lunt Among Speakers 


Following luncheon there will be an 
en session with discussion of the offi- 
vers’ reports. Then will come two talks 
n the Business Development Office, one 
by Albert R. Menard, assistant director, 
sho will speak on “Security Behind the 
Contract”, and the other by Edward M. 
Schmults, past-president of the state as- 
sociation and chairman of the associa- 
tion’s business development committee, 
whose subject is “Successful Applica- 
tions.” 

Edward C. Lunt, vice-president, Great 
\merican Indemnity, will discuss surety 
bonds, and Leon A. Watson, expert, New 
Jersey Schedule Rating Office, will talk 
n the supplemental contract. A. R. 
Lawrence, chairman, Compensation Rat- 
ing & Inspection Bureau, is to speak on 
workmen’s compensation. The afternoon 
session will close with the election of 
ficers and members of the executive 
committee, 

Three speakers are scheduled for the 
banquet which will bring the convention 
toa close. They are Carl K. Withers, 
New Jersey Commissioner of Banking 
& Insurance; John J. Toohey, Jr., Com- 
missioner of Labor, and W. Owen Wil- 
son, president, National Association of 
Insurance Agents. 


Field Club Cooperation 


Cooperating with the state association 
i arranging the program are the Mon- 
mouth County Insurance Agents Asso- 
cation and the New Jersey Field Club. 
Stephen E. Pawley is president of the 
local board and A. K. Andrews, Aetna 
Fire, heads the field club. The commit- 
‘ee of the Monmouth County agents as- 
‘sting President Pawley consists of 
Hubert M. Farrow, Red Bank; S. Heil- 
ter Calvert, Asbury Park; Albert Rob- 
ns, Asbury Park; Willis Wulff, Alfred 
L. Stansbury and Theodore F. Appleby. 
Assisting President Andrews of the 
‘ew Jersey Field Club are George Mar- 
in, New York Underwriters; Fred H. 
Morasch, Fireman’s Fund group; John 
N, Ochs, Continental; “Win” Cooper, 
New Hampshire Fire; Herbert Guempel, 
American ; Wesley Carlson, Glens Falls; 
°y Corey, National of Hartford; Gil- 
bert Stecher, Commercial Union group, 
se others. The Field Club will hold its 
“eptember meeting at the Berkeley- 
arteret during the convention, 
At the state association convention 
xt week the local board which has 


rendered the most meritorious service to 
he American Agency System during the 
‘t year will receive the Wilson Memo- 


rial Cup, donated by the Atlantic City 
Association of Insurance Agents to per- 
petuate the memory of the late William 
J. Wilson. Mr. Wilson, who died early 
this year was a past president of the 
Atlantic City Association and chairman 
of the compensation and accident pre- 
vention committee of the state associa- 
tion. 

The Monmouth County Association 
held its annual meeting yesterday eve- 
ning at the Berkeley-Carteret, 


Membership Now 655 


The New Jersey Association now fol- 
lows the practice of making public be- 
fore the annual convention the reports 
of the president, treasurer, chairman of 
the membership committee and chair- 
man of the local board committee. The 
present membership of the New Jersey 
Association, according to Chairman Don- 
ald M. Pearsall, is 655, a gain of seventy- 
two over the total a year ago of 583. 
Essex County heads the county mem- 
bership with ninety-two. Next is Bergen 
County with ninety with Hudson County 
third with eighty-four. Fourth is Pas- 
saic County with eighty and fifth is 
Union County with fifty-nine. 


Suggested Major Objectives For 
ssociation 


Highlights of the report of the ad- 
ministration, signed by President Faunce 
and Executive Committee Chairman 
Charles E. Meek, Jr., follow: 

“For the year to come, your president 
and your executive committee chairman 
humbly suggest that, from their experi- 
ence, three major objectives should be 
set up for the new administration. If 
they are accomplished, or nearly so, New 
Jersey will then be going somewhere 
with ‘its boots on.’ These objectives 
are: 

“1, Extending elsewhere in the state 
the Bergen County idea of requesting 
companies to eliminate unqualified 
agents. 

“2. Developing an educational plan to 
raise agency standards. 

“3. Starting active work on a Busi- 
ness Development Office campaign. 

“Much of the ability and enthusiasm 
which characterizes the New Jersey As- 
sociation of Underwriters is due to the 
policy followed in continually bringing 
in young men from the ranks and train- 
ing them for leadership in the days to 
come. Experience gained on commit- 
tees, as county vice-presidents, and as 
committee chairmen, fits a person for 
further responsibilities, and assures our 
membership that the affairs of their as- 
sociation will never be placed in inex- 
perienced hands. We recommend a con- 
tinuance of this plan as being most vital 
and necessary to the future of the or- 
ganization. 

“With precision and a correctness bor- 
dering on perfection, our agents have 
continued to write business of the Bank- 
ing and Insurance Department for Carl 
K. Withers, Commissioner. On numer- 
ous occasions the commissioner has pub- 
licly expressed his elation at the savings 
effected and the success of this work, 
and has commended the agents for their 


painstaking attitude. Here is a fine 
example of cooperation and support from 
agents when called upon, and also proof 
of the assertion that the agents can do 
a job if they set out to do it. The 
pleasant and helpful relationship that 
has always existed between this asso- 
ciation and the department has contin- 
ued during our term. It is highly grati- 
fying to know the department is watch- 
ful of the agents’ interests, and we in 
turn have been always careful not to 
ask or expect anything unfair or unjust. 


Compulsory Insurance 


“Your association became concerned, 
together with others in the insurance 
business and prominent in many walks 
of life, in the movement which got under 
way early last Winter to introduce com- 
pulsory automobile liability and property 
damage insurance into New Jersey. This 
threatened legislation has darkened the 
horizon during each term of the legisla- 
ture for the past several years, but in 
1936-37 it appeared to be receiving more 
than usual support. 

“Our bulletin, the New Jersey Agent, 
carried special reports, the result ot in- 
vestigations by numerous bodies and 
states, into the actual operation of com- 
puisory insurance. We distributed a 
pampuiet on the subject, “Pay as You 
Kull or Prevent the Killing”; our execu- 
tive committee definitely placed the as- 
sociation on record as opposed to it, and 
finally, a special committee studied the 
subject from every angle and brought 
about the drafting of a substitute bill 
should compulsory insurance legislation 
be attempted. Fortunately, however, 
our legislative committee was able to 
keep tne situation in hand, and the dan- 
ger passed. We cite this work at some 
length to acquaint you with the type of 
probiem your association leaders face, 
and how they go about solving it. We 
are happy—and consider it a privilege 
—to pause here to express our thanks 
and the appreciation ot the entire mem- 
bership tor the service and accomplish- 
ments of Legislative Committee Chair- 
man Harry L, Godshall. The case above 
related gives you an idea of the careful, 
continuous work he has been doing so 
well. 


Relations With Companies 


“In our many contacts with the com- 
panies, we have found them desiring to 
be fair. Misunderstanding and alarm 
arose in the Spring over what at first ap- 
peared to be direct solicitation of hotel 
business by two fire groups through the 
hotel trade association. Your officers 
and executive committee contacted these 
companies, had conferences with them, 
and in July received definite assurances 
that agents or brokers will be used in 
every instance to write any business de- 
veloped through this source. The service 
offered by the companies to the hotels 
is inspection and engineering; the agree- 
ment reached is that the companies will 
bring in an agent or broker, designated 
by the assured, as applications for the 
service are received in answer to direct- 
mail solicitation. The companies stated 
this was their original intention, in set- 
ting up the plan, but the matter has 
been definitely cleared up now, much to 
the benefit of local agents in the ab- 
solute protection of their business. 


Bergen County Plan 


“The Bergen County Association origi- 
nated a plan which gained nationwide 
prominence, by which companies were 
asked to cooperate with the agents in a 
‘housecleaning’ of part-time and other 
type agents known to be in the busi- 
ness only for a few dollars it brings in 

(Continued on Page 23) 





firm. 





WANTED: Man experienced in excess catastrophe insur- 

"ance, to head department of large brokerage 
Should be familiar with Lloyd’s market. 
Eastern Underwriter, 94 Fulton St., New York. 


Box 1304, The 
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Explosion Insurance is the forra used in this 
month's North America national advertising 
as an example of coverages often over- 
looked but necessary if one is to have com- 
Month after 
month, North America’s advertising is edu- 
cating the public to the need of complete 


plete insurance protection. 


protection . . . and acquainting them with 
forms that many have not even known 
existed. 
groundwork for sales by directing the 
reader to the North America Agent or his 
“Consult him 
as you would your doctor or lawyer” is the 


Every advertisement lays the 


broker for further counsel. 


constant admonition. 


See our advertisement in the September 

| 6th issue of LIFE, September 6th issue of 

TIME, and September 4th issue of 
BUSINESS WEEK. 


Insurance Company of 


North America 
PHILADELPHIA 


and the 


Indemnity Insurance Company of North America 
write practically every form of insurance, except life. 


Founded 1792 



































Insurance Stocks Today 
Appear Greatly Underpriced 


By Neville C. Seymour, 


Security Analyst, Baltimore 


The writer cannot help paraphrasing 
the famous speech of the walrus in Alice 
in Wonderland, thus: 

“The time has come,” old Wall Street 
said, “to talk of many things! Of pre- 
miums, and profits and plowing back 
such things!” 

Not during the past twenty odd years 
has the business outlook been brighter 
for fire and casualty insurance com- 
panies than for the year 1937. In the 
first place, mid-year reports, capable of 
intelligent analysis, have disclosed ex- 
ceptionally favorable earnings for the 
first six months and a visit to some 
twenty leading executives has not only 
confirmed this but suggests that the sec- 
ond half of the year may even be bet- 
ter. Even the officials of the companies 
themselves are unable to explain why 
the insurance stocks should be selling so 
cheaply in relation to the earnings and 
liquidating values. Two years ago, Just 
the reverse opinion was expressed. 

In the fire insurance group of com- 
panies premiums show increases from 
1% to as high as 45% in one case, the 
over-all average being about 6% over 
1936. Much of the gain has come from 
larger shares in the automobile financ- 
ing business, but the straight fire busi- 
ness is now gaining due to the increased 
building activity. Side lines are pro- 
ducing satisfactory gains where loss 
ratios are low. 


Fire Losses Steady 


The total reported fire losses for the 
first seven months of 1937 compare as 
follows: 


DE Nesavewecades $170,483.000 
BN cece srpccscra wrens 177,848,000 
Sar eee 155,754,000 
Sear 177,549,000 


The year 1935 with its unusual loss 
record was not, however, accompanied 
by a large premium gain, therefore 1937 
should be at least as good a year, hav- 
ing greater premiums to offset the 


DIRECT SALES MAGAZINE 





Phoenix Group of Fire Companies to 
Distribute Copies to Prospects 
Through Agents 
The Phoenix of Hartford group of 
fire companies has redesigned its house 
organ and instead of presenting the 
material in each issue for the benefit 
of local agents alone the revised publi- 
cation is intended for reading by the 
eeneral public—assureds and prospects. 
John Ashmead, editor of Fire Insurance, 
has written agents of companies in the 
group telling them that no insurance 
company magazine is a direct selling 
aid. So now in order better to build pre- 
mium income the Phoenix magazine will 
be distributed by agents to their clients. 
In the current issue Fire Insurance 
outlines various hazards which are cov- 
ered under fire company policies. Tllus- 
trations are used effectively. This form 
of direct appeal to property owners 
should have at least two beneficial re- 
sults; acquaint prospects more thorough- 
ly with insurable hazards and_ bring 
before them the names of the Phoenix 

companies. 





W. E. MALLALIEU, JR., IN EAST 


W. E. Mallalieu, Jr., special repre- 
sentative of the Royal-Liverpool groups 
at Kansas City and son of the general 
manager of the National Board of Fire 
Underwriters, has been visiting his par- 
ents in Jersey City. He is accompanied 
by his wife and child. 


greater volume of _ losses. Expenses, 
other than acquisition costs, being fairly 
static, are showing up at reduced ratios 
to the greater income volume. 

Investment income in nearly all cases 
is reported to be ahead of 1936, due to 
reinvestment of increased  reserves— 
and from fewer bonds being called. 

Rates were reduced further in 19%, 
but now the velocity of increasing in- 
surable values is overcoming the “price” 
of insurance, and this makes the picture 
more satisfactory than otherwise. 

Losses sustained in the portfolios 
early in 1937 had been largely recovered 
during July and August, so that the com. 
panies are currently in as strong an all- 
around position as they have been for 
ver a decade. 

Not only in the fire insurance group, 
but also in the field of casualty and 
surety is there is a spirit of satisfaction 
and optimism. Much of the progress of 
these companies may be hidden from 
the uninitiated because of increased loss 
and claim reserves, and increasing un- 
earned premium reserve requirements, 

Liability and compensation business is 
reaching the stage of becoming profit- 
able, while, of course, fidelity and surety 
lines always are until a depression 
strikes its second year. 

3ased on my special formula for evalu- 
ating earnings I find many stocks sell- 
ing between five to less than eicht times 
the earnings, and considerably below 
liquidating values. With investment in- 
come admittedly ahead of last year is 
does not seem unreasonable to expect a 
number of extras or dividend rate in- 
creases at the end of 1937. This should 
be taken seriously into consideration in 
discussing the question of current yields. 

Many officials of insurance companies 
have said they sce no causes for appre- 
hension in the near future. Taxation 
does not affect the companies directly, 
mutual competition is being held under 
control and government interference is 
not anticipated. 


Uniform Building Code 
For Canada Is Proposed 


\ uniform building code for Canada is 
being drafted through conferences at- 
ranged by the Association of Canadian 
Fire Marshals, said W. J. Scott, fire 
marshal of Ontario, in an address to the 
Ontario Municipal Association at Toron- 
to. He also referred to the standard 
building code of the National Board of 
Fire Underwriters. 

Dealing with current problems, Mr. 
Scott said that air conditioning had in- 
troduced unusual hazards which were 
not provided for in building codes as 4 
rule. He emphasized the close relation 
of building regulations and fire protec- 
tion, short-sighted policies in the former 
often bringing costly results. 





BEN L. AGLER DIES 

3en L. Agler, prominent local agent 
of Youngstown, O., died last Wednes- 
day after an illness of several months 
at the age of 48 years. He was a past 
president of the Ohio Association of In- 
surance Agents and for four years serve 
as a member of the executive commit 
tee. He was an outstanding Republican 
and civic leader, having been president 
of the Youngstown Chamber of Conm- 
merce and twice chairman of the com- 
munity corporation campaign. His health 
failed a few years ago. Mr. Aglers 
father, Walter E, Agler, was in insut- 
ance as an agent at Garrettsville, 0. 
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America Fore Agents and friends 
attending the National Associa- 
tion Convention in Dallas, are 
invited to make our South- 
ssion western Department offices their 
valu. yf headquarters. 


sell- 
times 


~ 


Located at 1505 Federal Street, 
four blocks from Convention xt 
Headquarters, you will find these 





air conditioned offices a pleasant 
place to dictate your correspond- 
ence and conduct any other 
necessary business. 


You are also invited to visit 
America Fore Headquarters 
located in the Adolphus Hotel. 


‘tard * Not open during meetings. 
d of ——————— ———— 
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America Fore Insurance = and Indemnity Group 


THE CONTINENTAL INSURANCE COMPANY NIAGARA FiRE INSURANCE COMPANY 
AMERICAN EAGLE FiRE INSURANCE COMPANY MARYLAND INSURANCE COMPANY OF DELAWARE 


FIDELITY-PHENIX FIRE INSURANCE COMPANY THE Fipetity AND CASUALTY COMPANY 


= P nit ‘ BERNARD M. CULVER, President 
First AMERICAN FiRE INSURANCE COMPANY apse stn EE ee ete 


Eighty Maiden Lane, |My) New York, N.Y. 
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HOW TO 
“CUBE” 
YOUR WAY 
TO MORE 
BUSINESS 


HOW TO 
“CUBE” 
YOUR WAY 
TO MORE 
BUSINESS 





BUILDING COSTS ARE GOING UP STEADILY. Fire in- 
surance policies should be checked in view of such 
increases, which mean higher replacement costs. 
To assist you in determining whether adequate in- 
surance is now being carried by your policyholders 
we suggest you ascertain from a reliable local 
builder or contractor the cubic foot cost of con- 
structing various types of buildings, especially 
dwellings and mercantiles. Then use the following 
formula to arrive at the cubic footage of the par- 
ticular building and its present approximate value. 


HOW TO CUBE A BUILDING 
(NOTE: Ground area x average height = Cubic Content.) 
Multiply the width by the length (30 ft. x 40 ft.). This gives you 
the “ground area”. Multiply the ground area by the “average 
height” (distance from basement floor to peak plus distance 
from basement floor to eaves, divided by 2). — 


EXAMPLE 


“Ground area” “Average height” 


30 ft. x 40 ft. x Mi.) 
2 





Thus, worked out we have: 


30 ft. x 40 ft. x 37.5 ft. = 
45,000 Cubic feet. 





Approximate cost of frame dwelling 30c. per cubic foot. 
45,000 cubic feet x 30c. = $13,500 if new. (Reduce for depreci- 
ation; consult your local builder for proper percentage to use.) 






the 
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INSURANCE COMPANY 






The Commonwealth 
Insurance Co. of New York 


(Write in for our new folder, “Are You Under-Insured?”) 





Left to right, front row—Thomas J. Cullen, Milton O. Loysen, Prof. Edwin W. 
Patterson, Paul R. Taylor. Back row—Joseph F. Collins, Rollin M. Clark, Supt. 
Louis H. Pink, Joseph J. Magrath. Messrs. Clark and Magrath have left the de- 


partment since this photograph was taken. 


N. Y. Code 


(Continued from Page 12) 


ments have not been substantially modi- 
fied, but some additional safeguards and 
limitations have been provided.” 

Those who served on the committee on 
insurance law revision included the fol- 
lowing: Rollin M. Clark, Joseph F. Col- 
lins, Thomas J. Cullen, Leonard M. Gard- 
ner, Milton O, Loysen, Joseph J. Mag- 
rath, Edward McLoughlin, Edwin W. 
Patterson, Louis H. Pink, Robert N. 
Rose, Howard C. Spencer, Paul R. Tay- 
lor. Sub-committee members: Nathan 
Beckwith, Alfred C. Bennett, Ralph R. 
Boyer, F. Broderick, Herbert C. 
Clark, John E. Diefendorf, Ambrose 
Doskow, C. C. Dubuar, Herbert L. Feay, 
D. W. Graham, Nelson B. Hadley, Max- 
imilian Hollenberg, Charles Hughes, 
George H, Jamison, John H. Manahan, 
Benjamin Potoker, J. H. Rosenberg, 
Charles E. Ryan, J. P. Traynor, William 
Stackman, Charles A. Wheeler, J. L. 
Wood. Secretarial and typographical: 
Miss Grace Dorn (index), Miss Mary 
Jordan, Schuyler C. Phillips. 


Summary of Changes 


Professor Patterson issued yesterday 
comment on Articles 1, 2 and 3, in which 
he reviewed the changes in the present 
law made by the committee. His com- 
ments follow in part: 

“To promote efficiency without bureaucracy, 
to establish a fair and orderly system of proce- 
dure without technicalities or red tape, have 
been the primary objectives in drafting the ad- 
ministrative and procedural provisions of the 
proposed New York Insurance Law Revision 
prepared by the staff of the New York Insur- 
ance Department. These provisions are to be 
found in Article Three of the revision, with 
frequent cross-references to this article in other 
parts of the revision. In this way uniform rules 
of procedure have been established, applying 
equally to all classes of insurers and other per- 


sons governed by the provisions of the law. 
These provisions have to do with the giving of 
notice and hearing before action can be taken 


by the Insurance Department, with review by a 
court of such action after it has been taken, 
with examinations by the Department, and with 
certain powers given to the superintendent for 
the enforcement of the law. 


“The revision embodies in concrete form the 
general principle, long recognized by the New 
York department in practice, that persons whose 
rights or liabilities are directly affected by a 
decision of the superintendent should be given 
notice and an opportunity to be heard before 
the decision is finally made. The method of giv- 
ing notice, by registered mail or by personal 
delivery, is specified in Section 22. The rules as 
to hearings are set forth in Section 23. Every 
person affected by a proposed order of the su- 
perintendent is entitled to be present during the 
giving of all testimony and to inspect all ad- 
verse documentary proof. The basic Anglo-Saxon 
right to confront one’s accuser is thus preserved. 
Yet to permit flexibility in proof and to avoid 
technical delays the same section provides that 
formal rules of ‘pleading or evidence need not 
be observed. The hearsay rule, which shuts out 


statements made by a person not present at a 
trial in court, will not be enforced in hearings 
conducted by the insurance department. To ap- 
ply such a rule to the voluminous records of 
insurance companies, compiled from reports re 
ceived from many different persons, would prove 
an intolerable burden and expense to insurers 


Powers of Superintendent 


“The superintendent of insurance, it has been 
said, is sometimes prosecutor, judge and hang 
man all rolled into one. Such is inevitably the 
position of an official whose duty it is to repre- 
sent the interests of the vast unnamed insuring 
public in having the insurance laws, enacted 
primarily for their benefit and protection, en- 
forced against particular companies or individ- 
uals, who acts upon his own initiative in charg 
ing infractions of the law, determines what ac 
tion shall be taken (after notice and hearing) 
upon his own charges, and inflicts punishment 
by bee of revocation of license or other action 
properly administrative in character. 

“This combination of functions is essential to 
efficiency, economy and flexibility of administra 
tion. To enforce every provision of the insur- 
ance law by the indictment of a grand jury 
would be an obviously impossible procedure. Yet 
the judicial branch of the government is always 
there to check arbitrary action or erroneous in- 
terpretation by the superintendent. The revision 
makes provision for judicial review of the super- 
intendent’s decisions in Section 28, supplemented 
by a special provision as to agents and _ brokers 
(Section 57). With adequate provision for an 
orderly procedure and a fair hearing before the 
insurance department, judicial review becomes a 
last resort, a gun behind the door. That the 
somewhat gloomy picture of the superintendent's 
powers which we have painted is not to be taken 
too seriously is indicated by the fact that, in 
New York at least, the resort to judicial review 
of the superintendent’s decisions has been rela 
tively infrequent, and many of these instances 
have been friendly controversies intended to 
settle questions of law. 

“The revision endeavors to group the deci 
sions and rulings of the superintendent into two 
main classes. One of these is the order, which 
by Section 20 must be in writing. As to these, 
the requirement of notice and hearing is ordi- 
narily applicable (the requirement is stated in 
connection with each type of order, in_ other 
provisions of the revision). The other class is 
the official regulation, which either supplements 
the statute or interprets it. The superintendent 
has long exercised the power to make official 
interpretations of the statutes, which are pub- 
lished and distributed for the guidance of all 
persons affected. The revision (Section 21) rec- 
ognizes this type of regulation and also two 
other types: those relating to the internal func- 
tioning of the department, Section 21(a)(d). 
and those as to which the power to make regu- 
lations about a particular matter are expressly 
given. Controlling all these powers is the gen- 
eral provision that his regulations must be ‘not 
inconsistent with the provisions of this chapter, 
which means that the statute, as interprettd by 
the courts, will have the final word as to the 
validity of such regulations. 

“Many infractions of the insurance law result 
not from defiance of the law but from differ- 
ences in opinion as to the interpretation of its 
provisions. In order to give the superintendent 
a speedy and efficient process for dealing with 
such infractions, the revision (Section 29) au 
thorizes him to sue for an injunction against 
violations of the law, thus avoiding resort to 
the heavy artillery of criminal procedure. 0 
supplement this civil proceeding the revision 
(Section 29, 1) also authorizes the superinten- 
dent to sue, in a civil (non-criminal) action, to 
recover a money penalty imposed for violation 
of the insurance law. These provisions, like 
those for judicial review, will facilitate a resort 
to the courts for the settlement of disputed 
questions.” 
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@ A SALUTE TO 
rue stareor NEW JERSEY 


New Jersey has 8,224 square miles............. .27% of the U. S. 
New Jersey has 4,041,334 population........... 3.39% of the U. S. 
New Jersey has 5,759 industrial plants......... 3.97% of the U. S. 


One of the thirteen original States, New Jersey ranks high in 
mineral resources, agriculture and industrial development. It is 
situated close to New York and Pennsylvania and thus has many 
things in common with these two States. Politically and economi- 
cally it is brought closer to them by joint commissions controlling 
the bridges and tunnels which connect the States. 











Due largely to the favorable location, excellent transportation 
facilities and nearness to the coal fields and great trading centers, 
New Jersey has developed its market gardening, manufacturing 
and important industries in and around Newark, Trenton and 
Camden to a high degree of financial importance. 

















New Jersey is an important center of education, having Prince- 
ton University, one of the leading schools of the country, Rutgers 
College, Stevens Institute of Technology and other colleges and 
schools within its borders. 


This State has a long coast along the Atlantic Ocean and is famous the world over for its unusual 
shore resorts including, among many others, Atlantic City, Asbury Park and Cape May. 


New Jersey insures, with the old established stock companies, 
$3,583,818,411 of its property values against fire and pays, annu- 
ally, $22,939,689—5.12% of the premiums of the United States 


American Equitable Assurance Com- Merchants and Manufacturers Fire 
pany of New York Insurance Company 
Organized 1918 Capital $1,000,000.00 Trenton, N. J. Chartered 1849 
° Capital $1,000,000.00 
Globe & Republic Insurance Company ° 
of America . 
Philadelphia, Pa. Established 1862 New York Fire Insurance Company 
Capital $1,000,000.00 Incorporated 1832 Capital $1,000,000.00 
be + 
Knickerbocker Insurance Company Sussex Fire Insurance Company 
of New York Newark, N. J. Incorporated 1928 
Organized 1913 Capital $1,000,000.00 Capital $1,000,000.00 
92 William Street mannese New York 


One of a series designed to acquaint insurance men and insurance buyers with a few facts about our country. 















































We pollute our beautiful streams and 
rivers and lakes by dumping our refuse 
into them and then spend 


and sewage 


millions to purify them again. A sort 
the 


smacking of 


performance 
Not 
everything the pioneers did was wonder- 
ful, especially in the 
Many cities are not yet out of the back- 


of cart before horse 


and pioneer times 


way of sanitation. 


woods ideas of sanitation Here and 
there we are commencing to build dis- 
posal plants. Even the supposedly up- 


-to-date City of New York is polluting 
the ocean for miles out, dumping gat 
bage on nearby islands and until recently 
allowing glue factories to make glue from 
dead animals to pollute the air as well 
as. the water. I know some European 
cities that not only have handled their 
seWage scientifically, but pay municipal 
expenses out of what they receive for 
fertilizers, etc. Even the most self-sat- 
ished and conceited provincial American 
will concede that some things are donc 
better abroad than here. 
For years the Ausable, 
mills dumped their waste 
ble River, killing all the fish, befouling 
the shores, and polluting beautiful Lake 
Champlain for four or five miles out. At 
Ogdensburg all the sewage goes into 
the St. Lawrence polluting the shores 
of the River Park, so that no swimming 


N. Y., paper 
into the Ausa- 


is allowed and citizens have to go out of 
town to enjoy clean water. The beau- 
tiful Black River, coming out of the 


Adirondacks, is polluted by upriver vil- 
lages and Carthage and at Watertown 
it is used (chlorinated) for drinking 
water. So with the beautiful Susque- 
hanna from its headwaters to the City 
of Binghamton, where it also has to be 
chlorined. If you stay in these towns 
for several days the water makes you 
ill, in fact many citizens buy their 
drinking water, What an arraignment of 
the backward way in which these other- 
wise hard-headed New Yorkers handle 
their water problem, with the purest 
water possible right in their front yard 
if the state would prohibit rivers and 
lakes from being used as sewers 
* * * 
Suspenders in Vogue Again 


From dealers, retail and wholesale, and 


manufacturers in other similar lines ] 
learn that suspenders are coming back 
largely Recently a tailor in Brooklyn 


informed me that most of his customers 
now insist on suspender buttons on 
trousers when ordering new goods. [| 
have thought for a long while that the 
annoyance causcd by wearing belts, es- 
pecially by others than very young, wasp 


a's‘ed men, trying to keep them bal 
anecd on a “waist” which bulges out in 
front, and that the loss of energy by 
trying to keep trousers from slippin 
downwards, would eventually wear on 
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TALES of the RoAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 


men’s temper, and the revival of sus- 
penders seems well timed, for there is 
a great demand for them again. 
x * * 
Pros and Cons of Air-Conditioned 
Trains 
One of the greatest improvements in 
air-conditioned trains is that one doesn’t 
have to struggle with “frozen in” win- 
dows in coaches, to open which in many 
cases one needs a lever or crow-bar. To 
eet these windaws open or shut in the 
past was quite a job, especially fo: 
women. On the other hand many prom- 
ising acquaintanceships are now nipped 
in the bud, for the fresh. traveling man 
can no longer use this excuse (viz., open- 
ing a recalcitrant window) as a “lever” 
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SUN 


INSURANCE OFFICE, LIMITED 


FOUNDED 1710 

United States Branch 

55 Fifth Ave. New York 
Western Department 
309 West Jackson Blvd. 
Chicago 

Pacific Department 

100 Sansome Street 

San Francisco, Cal. 











to pestering a woman traveler who has 
accepted this service from a stranger. 
* * na 
Aint and H’aint 


In the controversy in some magazines 
and newspapers about “aint”, vernacular 
for “am not” (“I aint”, “it aint”, etc.) 
it is often forgotten that “aint” is not 
necessarily in place of “am not”, but 
may be a perfectly proper syncopation 
of “h’aint”, that is “I have not”. For 
instance “I h’aint got it”, means I 
haven't got it, in the vernacular. “H’aint” 
was widely used in the Catskill Moun- 
tains when I was a boy, by the descen- 
dants of the pioneers. 


Royal-Liverpool Groups Launch 
“Round the World” Series of Ads 


Royal-Liverpool groups of fire 
this month launching a 
striking series of advertisements in the 
leading insurance publications designed 
to emphasize the world-wide protection 
afforded by these highly regarded and 
old-established stock insurers. The ad- 
vertisements, which are among the most 
attractive that have been published in 
insurance magazines, will appear for a 
period of twelve months. They were pre- 
pared by Ralph W. Smiley, superinten- 
dent of the publicity department, and 
his associates. For beauty, character and 
dignity they will rank high in insurance 
public relations efforts. 


The 
companies are 


\t the present time the companies are 
sending to their agents copies of a hand- 
some spiral-bound brochure “’Round the 
World with the Royal-Liverpool Groups,” 
showing the twelve pictorial presenta- 
tions which will carry to readers of in- 
surance magazines the story of how 
Royal-Liverpool insurance protects prop- 
erty in far off places of the world. These 
advertisements will emphasize the world- 
wide character of insurance, particular- 
lv as reflected in the operations of the 
Royal-Liverpool Groups. 

Much time and thought, combined with 
a generous amount of research, went 
into the planning and executing of this 
new series of advertisements. Those who 
sce these advertisements will realize bet- 
ter than before that insurance is not 
lacking in romance. They carry the 
reader to Singapore, New Guinea, Japan, 
South America, Palestine, Panama, 
Greenland, South Georgia in the Antarc- 
tic, Cape Horn, Fiji Islands and India. 
In each of these places, civilized or 
otherwise, the protection of insurance is 
extended, with the Royal-Liverpool 
Groups playing a prominent role. Com- 
panies of the groups are represented in 








THE PILOT REINSURANCE COMPANY 
OF NEW YORK 


CAPITAL and SURPLUS $3,000,000 


Reinsurance: Fire, Marine & Allied Lines 
Carl Schreiner, President 


70 Pine Street, New York City 
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ROYAL: LIVERPOOL GROUPS 


First advertisement in the series of 
twelve. This will be published in full- 
page space in The Eastern Underwriter 
next week in two colors, black and a 


beautiful shade of blue. 


105 countries, colonies and dependencies, 
with policies printed in sixteen different 
languages. Losses throughout the world 
last year were settled in forty-six differ- 
ent currencies. 





WELCOMES CUBAN AMBASSADOR 


\s president of the National Tobacco 
Festival held at South Boston, Va., last 
veck, John S. McRae, prominent local 
agent of that town, had the distinction 
of welcoming Dr, Martinez Fraga, Cu- 
ban ambassador to the United States, 
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The Boston could lose by confla- 
gration or shrinkage in market 
values an amount almost four 
times its unearned 
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serve: Colony, could 


have over five times; 
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and yet 


neither unearned premium 


reserve nor any other reserve fund 
would be affected in 


any way. 
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SPECIAL TRAINS TO DALLAS 
National Mesiitiitien Miisiniias Travel 
Schedules for Those From New 
England and Eastern States 


Special trains are being arranged to 
carry agents and others from cities in 
the East to the annual convention of the 
National Association of Insurance 
Agents at Dallas, Texas, October 4-7. 
Those desiring to arrive in Dallas on 
Monday morning, October 4, leave New 
York City by the New York Central 
System at 8 p. m. Saturday, October 2. 
This train leaves Albany at 10:50 p. m. 
and arrives in St. Louis Sunday after- 
noon at 4:58 o’clock. It leaves there 
over the Frisco-M.K.T. Lines at 5:30 
p. m. and arrives in Dallas at 9:30 Mon- 
day morning. New Englanders may con- 
nect with this train by leaving Boston 


at 5:30 Saturday afternoon, Worcester. 


at 6:37, Hartford at 6:45 and Springfield, 
Mass., at 7:55 p. m. 

For those in up-state New York a 
train is scheduled to leave Albany at 
5:30 Saturday afternoon, making the 
following New York State stops: Sche- 
nectady, 6:01; Utica, 7:24; Syracuse, 
8:27; Rochester, 9:54; Buffalo, 11:05. 
This train arrives at St. Louis shortly 
before 1 o’clock Sunday afternoon, with 
a stop-over until 5:30 when the train 
direct to Dallas leaves, 

On the Pennsylvania Railroad a train 
leaves Sunday, October 3, at 4:55 p. m, 
arriving at St. Louis on Monday, at 
12:45 p. m. At 1:50 p. m. the special 
train for Dallas leaves St. Louis, arriv- 
ing at Dallas Tuesday morning at 7:05. 

Those planning to make the trip to 
Dallas by any of the trains mentione'l 
are urged to communicate now with As- 
sistant Secretary J. B. Miller at Nation- 
al Association headquarters, 80 Maiden 
Lane, New York City, so that reserva- 
tions can be secured. At least 100 pas- 
sengers are necessary on each special 
train to make it possible. 





JOINS BROTHER IN AGENCY 

Kermit McKinney has _ joined his 
brother, John McKinney, in the McKin- 
ney local agency of Okemah, Okla. 





Eagle Fire Insurance Company 
(New Jersey) 


Treaty 


18 Washington Place 
Newark, New Jersey 





FIRE RE-INSURANCE 


Baltica Insuranze Co. Ltd. 
(Denmark) 
U. S. Branch 


Facultative 
90 John St., New York City 
Pacific Reinsurance Bureau, Ltd. 
114 Sansome Street, 
San Francisco, California 
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CITY FIRE LOSSES DROP 


Total of $2,970,000 for First Six Months 
of 1937 Down $1,460,000 from Same 
Period Last Year 
Fire losses in New York City for the 
first six months of 1937 totaled $2,973,- 
507, representing a decrease of $1,463,- 
783 from the total for the same period 
in 1936, Fire Commissioner John J. Mc- 
Elligott announced Monday. If the six 
months’ average is maintained through 
the year, the 1937 fire loss will be lower 
than the record low of 1936, which was 
$7,723,830. | Declining steadily during 
Commissioner McElligott’s administra- 
tion, the fire loss in 1933 was $9,723,- 
575, in 1934 it was $9,426,515 and in 

1935 it was $8,731,565. 

For the corresponding six-month pe- 
riod the fire loss in the Bronx decreased 
from $717,235 to $328,080, or more than 
50% ; in Brooklyn it decreased from $1,- 
508,865 to $984,295, or about 40%; in 
Manhattan it decreased from $1,637,600 
to $1,202,520, or about~25%; in Queens 
it dropped from $412,585 to $367,437, or 
8%. Only in Richmond there was an 
increase, where the loss rose from $71,- 
005 to $82,175, or 15%. 

Mr. McElligott reported that the num- 
ber of incendiary fires had decreased 
by thirty-eight and that there had been 
101 arrests with ninety-one convictions. 
There also was a decrease in the num- 
ber of suspicious fires. 

Despite the cooperation of the Police 
Department there has been an increase 
in the number of malicious false alarms, 
the report stated. The total for the first 
six months of this year was 4,205, as 
against 3,900 for that part of 1936. 

There was a decrease of 373 in the 
number of fires in tenements and the 
total number of deaths from all types 
of fires was lower by three. 

One of the few categories in which 
an increase was shown was fires in un- 
occupied buildings. There were 183 
more such fires than in the 1936 period. 


N. J. Meeting 
(Continued from Page 17) 
on the side. Considerable agitation ap- 
peared when the plan was first sug- 
gested, but the big majority of companies 
came in line, and the thinning out proc- 
ess is now going on. It appears to us 
that this is a highly important step for 
protection to the agent. The part-time, 
unqualified agent has been a serious evil 
from many viewpoints; perhaps the 
Bergen County movement will result in 
much permanent good throughout the 
entire realm of company-agent relation- 
ship, and the ability of the genuine 
agent to carry on. 

A committee was appointed a few 
months ago to devise a means or method 
whereby the association could sponsor 
educational courses in insurance for the 
betterment of the agent. This commit- 
tee is obtaining facts and figures re- 
garding similar efforts in other states, 
ard will shortly be in a position to sug- 
gest a plan.” 


HANCOCK TO DRIVE TO DALLAS 
Donald C, Hancock, prominent Rich- 
mond, Va., local agent and a former 
president of the Virginia Association of 
Insurance Agents, will motor to Dallas 
to attend the convention of the Na- 
tional Association meeting early in Oc- 
tober while the remainder of the Vir- 
ginia delegation plans to make the trip 
by train. Accompanied by Mrs. Han- 
cock, Mr. Hancock will be joined at 
Chattanooga by his daughter, Mrs. J. S. 
Lewis, Jr. who has been a regular at- 
tendant at national conventions for the 
Past four or five years. J. Victor Ar- 
thur, local agent of Winchester, is the 
latest addition to the list of Virginians 
who are planning to attend the Dallas 
meeting. The Virginia delegation will 
be headed by W. Owen Wilson, national 
president. Mr. Wilson returned last 
week from national headquarters in New 
York where he conferred with other as- 
sociation officials regarding plans for the 
Dallas convention. 








Phoenix of Hartford Group 
Reports Gains in Premiums 


The Phoenix of Hartford reported as- 
sets as of June 30, 1937, of $60,239,202, 
compared with $62,406,194 on December 
31 last. Capital remains at $6,000,000 
and the net surplus of $36,337,151 shows 
a decline of $1,600,000. The company 
continues its securities adjustment re- 
serve of $7,500,000. Premium income 
during the six months amounted to $4,- 


409,917. The unearned premium reserve 
of $8,472,136 shows a gain of more than 
$200,000. 

The Connecticut Fire, as of June 30, 
reports assets of $22,217,875, capital of 
$2,000,000 and net surplus of $14,013,945. 
The unearned premium reserve of $5,- 
112,496 shows a gain of about $130,000. 

The Equitable Fire & Marine reports 
assets of $6,968,930, capital of $1,000,000 
and net surplus of $4,734,528. The un- 
earned premium reserve of $1,022,499 
shows a gain of over $25,000. 


FORM NEW LOCAL BOARD 

Peyton B. Bethel, secretary, Kentucky 
Association of Insurance Agents, on Sep- 
temb 2 reported that the Paducah Asso- 
ciation of Insurance Agents was organ- 
ized at Paducah, Ky., on August 30 with 
the following officers and executive com- 
mittee: Roy Woodall, president; Neil 
Kruger, vice-president; Ezelle Lackey, 
secretary - treasurer; executive commit- 
tee: Jesse Weil, Hecht Lackey and W. 
J. Pierce. 











NX 
Great AMERICAN INSURANCE Co. 
AMERICAN ALLIANCE INSURANCE Co. 
Detroit Fire & Marine Insurance Co. 
County Fire Insurance Co. 
OF PHILADELPHIA 


NortH Caro.ina Home INsurANce Co. 


Yd 


Marine 


NEW YORK -« 











Fire 





CHICAGO - 





One sentry can protect only a part of the line — 


Because a man has fire insur- 
ance, can he truly say that he is fully protected? Isn't it possible 
that a disastrous automobile liability claim, an accident inca- 
pacitating the owner, or some other misfortune would have a 
direct influence upon his property as well as his general welfare? 


The effective insurance pro- 
gram is the one that adequately protects the policyholder 
against all hazards that threaten him along his entire line of 
exposure. Agents having full Great American facilities are in 
an advantageous position, because they can provide complete 
protection in one organization. 


reat American - =~ 


Group of 
Insurance Companies 


New Dork 


MONTREAL « 
AGENTS EVERYWHERE 


Liiyeaci@avntaatectt| 
Group of 
Insurance Companies 


New Pork 











Great AMERICAN INDEMNITY Co. 
ROCHESTER AMERICAN INSURANCE Co. 


MASSACHUSETTS FirE & MARINE 
INSURANCE Co 


AMERICAN NATIONAL Fire INsuraNce Co. 


Casualty Surety 


SAN FRANCISCO 
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| News 


Theurer-Hernandez Corp. New Name 
Of Well Known New York Agency 


The Theurer-Hennessy 


following the retirement some 


ago of Maurice F. Hennessy from the 





JOHN BEIER THEURER 


agency. The officers of the corporation 
now are J. Beier Theurer, president; 
Leon C. Hernandez, vice-president, and 
Alwyn C. Scheer, secretary. For fire 
and kindred lines the agency represents 
in the metropolitan and suburban terri- 
tories the North Carolina Home, Re- 
public of Texas, Pacific Coast Fire and 
Sussex Fire. The agency also has coun- 
try-wide binding facilities. The inland 
marine and liability department will con- 


Of Constitution Day 
Colonel Henry B. Fairbanks, well 
known New York Insurance broker, and 
Captain Richard V. Goodwin, vice-presi- 
dent of the Fireman’s Fund Indemnity 
in charge of the Eastern department, 
first and second vice-presidents respec- 
tively of the New York Chapter of the 
Sons of the American Revolution, will 
have active roles in the celebration of 
Constitution Day next Friday, Septem- 
ber 17. Mr. Goodwin will command the 
patriotic societies in the parade that day 
from the Battery to Wall and Nassau 
Streets, New York City, and Mr. Fair- 
banks will command the veteran organi- 
zations’ section. The Army and Navy 
will be represented in the parade and 
in the ceremonies at the Sub-Treasury 
building on Wall Street 


LOCAL BOARD AFFILIATES 
The Boonton. N. J.. Insurance Agents 
Association has voted to affiliate with 
the New Jersey Association of Under- 
writers. 


Corporation, 
116 John Street, has changed its name 
to the Theurer-Hernandez Corporation, 
months 


Agency, Inc., representing the American 
& Foreign, the Security and the York- 
shire Indemnity. 

Mr. Hernandez is an experienced un- 
derwriter with many years of valuable 
background. For more than twenty-five 





LEON C. HERNANDEZ 


was with the old agency of 
Hilliard of which he was an 
officer. More than three years ago he 
became a member of the Theurer 
Agency, Inc., establishing its city fire 
department. The Theurer Agency, Inc., 
was established in June, 1933, as an in- 
land marine office by Mr. Theurer, who 
had been associated for over twenty 
years with Jones & Whitlock, Inc., and 
for which office he was treasurer and 


vears he 
John G., 


Northern Assurance Opens 


Philadelphia Service Office 


The new Philadelphia service office of 
the Northern Assurance, located at 424 
Walnut Street, was opened on Septem- 
ber 1. Robert U. Sargent, formerly man- 
ager of the fire insurance agency de- 
partment of the Wagner-Taylor Co., is 
in charge of the office which is equipped 
to assist agents in Philadelphia and its 
suburbs and also in southern New Jer- 
sey, Delaware and Maryland. Mr. Sar- 
gent has served with the Peoples Na- 
tional and Alliance, joining Wagner- 
Taylor five years ago. 





BEASLEY WITH GLENS FALLS 

Frank Beasley, who was for twelv 
vears with R. B. McFalls & Son, Inc., 
joined the New York branch of the 
Glens Falls on Tuesday as a member of 
the city underwriting staff. Since leav- 
ing the McFalls agency several months 
ago Mr. Beasley has been with the 
agency of W. B. MacIntosh. 





General 
Insurance 
Agencies! 


If you have a Life 
Department or would 
like to establish one 

with our help— 


We have a direct 
Home Office agency 
contract for you. 


Write the Agency 
Department of 


The Columbian National 
Life Insurance Company 
77 Franklin Street, Boston 








- - - Life - Annuities - Accident - - - 








JOHN R. GALLAGHER’S NEW POST 

John R. Gallagher has been named 
manager of the fire agency department 
of the Wagner-Taylor Co. of Philadel- 
phia. He entered insurance with the 
Delaware Underwriters and later became 
a counterman in the Philadelphia office 
of the Alliance, Advancing through sev- 
eral posts he became manager of the 
West Philadelphia office and later man- 
ager of the Philadelphia brokerage and 
service department. In 1929 Mr. Galla- 
her resigned from the Alliance to be- 
come Philadelphia manager of the 
Southern Fire of New York. He contin- 
ued with that company until it was 
bought by the Home of New York fleet. 
More than a year ago he became Phila- 
delphia special agent for the Corroon & 
Reynolds fleet. 


ALFRED H. MURPHY DIES 

\lfred Hainville Murphy, 59 years of 
age, secretary of the Orient of Hart- 
ford, died at his home in that city on 
Monday. He was in insurance for over 
forty years. He becamie associated with 
the Orient in 1913 and was made assist- 
ant secretary in 1918. He was elected 
secretary in 1921. Surviving are his 
widow and a brother. 


TO PICK SALARIED MANAGER 


The executive committee of the Vir- 
ginia Association of Insurance Agents 
is planning to hold a meeting in Rich- 
mond within the next week or two to 
hear. a report from a sub-committee in 
regard to the proposal for the employ- 
ment of a salaried manager for the as- 
sociation. The sub-committee, composed 
of Donald C. Hancock, Warren F. Cur- 
tis and Stuart Ragland, is expected to 
recommend the employment of one of 
the half dozen or more men who have 
been under consideration. It has been 
engaged for the past month or more 
in looking into the qualifications of 
those being considered for the post. 
Financial arrangements for the employ- 
ment of a salaried manager have already 
been made. 





ELIEL & LOEB CO. MOVES 


The Eliel & Loeb Co. of Pennsylvania 
has moved into new offices at 710 La- 
fayette Building, Philadelphia. This of- 
fice is a branch of the Eliel & Loeb 
agency of Chicago, which also maintains 
other branches in New York City, De- 
troit and Boston. The Philadelphia 
branch was established in 1929 and rep- 
resents a number of companies. James 
Paden is manager and George J. Mar- 
graff assistant manager. 
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of Muscogee County, Georgia. The their jobs retired to the washroom on 


D e Old ~ h S.E.T.A. offices were in the five-story the eighth floor for a few puffs. 
Early nsurance ays in out Grant Building, corner Broad & Mari- Clarence Knowles, manager for the 
— oe operated a small printing eee and Be san de o- of 
ai —— office and employed about five clerks. N. Y.), was a brilliant member of the 
By Frederick C. Calkins Other leaders ac were Capt. Edward fraternity and much given to the social 
: . S. Gay, Southern manager of Ins. Co. life of Atlanta. Thomas Egleston, gen- 
Jacksonville, Fla. of North America and ms of the finest eral agent for the old Hartford Fire, 
extemporaneous orators the Southern in- was one of the shrewdest underwriters 
. , : ; surance fraternity ever produced and of the South ever produced and though a 
No. 3 South Carolina. His home in Atlanta at distinguished appearance. His one great little austere in manner was highly ad- 
the corner of Peachtree Street and abhorrence was tobacco smoke getting mired and respected. Major John C. 
: Ponce de Leon Avenue, was one of the jn his beard and hair and (he claimed) Whitner, manager for the Girard of 
\mong the well known field men in show places on account of his beautiful making him sick. If he got in the ele- Philadelphia and Merchants of Newark, 
Mississippi in those days were, first rater c's the entertainment afforded vator in the Equitable Building and some was quite distinguished in appearance 
and foremost, Col. H. M. Street of Meri- Pe pidgin to be —s to his kid was dragging on a cigarette, the and a wheel horse. Harry C. Stockdell, 
‘ tho was a power in his day. (His + ga shenellr eg ung not to be forgotten. captain would give him a verbal dress- general agent for the old Phenix of 
dian W : 3 The Georgian Terrace Hotel now occu- jing down and get right out of the car; 3rooklyn, enjoyed social life to the full 
son, C. R. Street, is now Western de- pies his former homesite. unless the boy beat him to it. He had and was a noted barbecue cook and 
partment head at Chicago for the Great Secretary Fleming was beloved by enormous “no smoking” signs on his brunswick stew maker supreme; when it 
American) Colonel Street was for years everybody, and, as I recall, was native office walls and such clerks as valued (Continued on Page 26) 


in the state legislature and his com- — - 
pany, the Phenix of Brooklyn, enjoyed 

a handsome income. He reported to the 

then Chicago department and did pretty 

much as he pleased. Ed W. McCerren 

along about this time switched from the 

L&L.&G, to the Mechanics & Traders 

but this didn’t slow up his story-telling 

yo poker playing. Captain E. S. Walton 

of Sardis handled the Crescent of New 

Orleans and was recognized as tops in 

adjusting gin house losses—all the old 

style saw gins of those days rated at 

about 10% and took the three-fourths 

loss clause. Only four or five companies 

ventured to insure them and I never 

heard of any company showing a profit 

—they made quick fires and no salvage Canneries are working at top capacity 
possible; hence a total every time. 


Three Well Known Fieildmen 
Jas. B. Kimbell traveled the state for production...stores are buying and 


the Georgia Home of Columbus. Jos. 
A. Sullivan of the Home of N. Y., a 
smart little self-made Irishman _ hailing rush! Because of improved business 
originally from Savannah, let everybody 3 “ 

know he was around and his friends conditions, income protection is far 
grew uneasy and felt they had gotten 

into his bad graces if he didn’t talk more vital today than in past years. 
rough to them. J. Smith Speed of the 

North America was a hard worker and 

much liked by his agents. Always oblig- 

ing. The three-fourths value clause was 

in all policies on unprotected risks. The 

cosinsurance clause was not used at this 

time on mercantile stocks or buildings Ys 

in the protected towns. Of course the This is the logical time to sell essen- 
full co-insurance clause was in all cot- 

ton policies—we got that from the ma- tial Use and Occupancy coverages. To 
rine companies. The iron safe clause 

was not yet born, so, it was usually a assist agents in presenting this pro- 
dogfight with a merchant claimant, whose F ‘ 
books did not clearly show his stock on tection, fire companies of Fireman’s 
hand, at time of fire. 2 a 

However, those happy days were about Fund Group have just issued a new 
to pass from view inasmuch as at the P P 

May, 1890, annual meeting of the Mis- envelope insert that briefly and con- 
sissippi Underwriters Association at Pass 
Christian it was resolved to merge with 
the S.E.T. Ass’n at Atlanta which then 
operated in the five states of North and 
South Carolina, Georgia, Florida and 
Alabama. This threw me out of a job Copies of this helpful selling aid will 
until the executive committee at Atlanta 
met, ratified the merger and took me on be sent to agents upon request. 
a a rater, with the title of special 
agent. I was very proud to have my 
headquarters at Atlanta, which was quite 
a city then even if it did have mule- 
drawn street cars, wooden-box-hand- 
crank telephones, rough cobble stone 
Street paving and not so many electric 
lights and of course wiring was of the 
knob and tube style with wood rosettes 
and fuse boxes. 


-+-manufacturers are now increasing 


planning for the coming Christmas 


vincingly describes the importance 


of Use and Occupancy insurance. 


Major Livingston Mims 


Iwas the third-rater or special agent 

wee the birth of the S. A. in 1882, 

Valter D. Wellborn, being the first and ny ‘ . er an - . 

Kalford Kreth the second and both had Tire: Automobile -Martne - Casualty: Fidelity - Surety 


allied themselves with companies. At 


the time I took service Major Livingston 9 
Mims, manager for the Greenwich of 
N. Y.. was president and Charles C. 
¢ 


Fleming was secretary and I recall them ~ ~~ 

both with affection. Major Mims was trremans Fund Insurance Company — Occidental /nsurance ‘OMpany 
stinguished looking, courtly in manner, Home Fire & Marine Insurance Company 

a fine extemporaneous speaker and the 
rm delightful cusser anybody would 
wish to listen to. He had lived much yk ) , ' 
in Mississippi and was regarded as a New York Gi ai karalele) FRANCISCO boston Atlanta 
Native but his place of birth was in 


Firemans Fund Indemnity Conkpany ~ Occrdental Indenmity Company 











September 10, 19 











Agents’ Queries on Many Topics 
Answered by Home of N. Y. Fleet 


Numerous questions submitted by local 
agents to ficldmen and home office de- 
partment heads, concerning a wide vari- 
ety of fire insurance subjects, are an- 
swered by the Home of New York 
through the columns of News From 
Home, publication of the fleet. These 
questions and answers follow: 

What 


leases would effect a lessee’s interest in 


Question condition of most 


the event of a fire? 

Answer The “fire clause” which re- 
quires cancellation of the lease in event 
of total destruction by fire or a waiver 
of the rent during the time the premises 
are untenantable due to fire. 

Leasehold Interest 

Question: Who would be a prospec- 
tive purchaser of leasehold interest in- 
surance ? 

Answer: 1. A lessee who would be 
forced to pay a higher rental for simi- 
lar quarters in the event his lease was 
cancelled due to fire. 

A lessee who has sublet the property 
and is receiving a rental income from 
the subtenants in excess of that which 
he pays the owner under his lease. 

Question: How is the net monthly 
leasehold interest computed ? 

Answer: By deducting from the esti- 
mated rental value the actual rent plus 
all other maintenance charges such as 
heat, light, insurance premiums, etc. 

Question: What method is used in 
determining the amount of leasehold in- 
surance to be carried? 

Answer: In most territories the rating 
bureaus will furnish a table showing the 
figures for each month of the lease and 
an example indicating the method to be 
applied. 

Rain Coverage 


Question: What does the rain policy 
cover? 
Answer: Loss of income and/or ex- 


penses incurred. 

Question: How is the insurable in- 
terest ascertained ? 

Answer: The insurable interest, as to 
the amount of insurance to permit, is 
arrived at by determining the previous 
income of a similar event together with 
the rules governing the form insured 
under, On new events, the amount of 
insurance is limited to actual expenses 
incurred, 

Question: Does the rain policy cover 
any other form of precipitation other 
than rain? 

Answer: Yes—snow, slect and _ hail 
‘when measured in its melted form with- 
out additional cost. 

Question: Who determines the amount 
of rainfall between hours insured ? 

Answer: The local United States 
Weather Bureau or cooperative govern- 
ment observers. 


Question: What should be the proper 
hours of cover 
Answer: Usually two or three hours 


before event is scheduled to start and 
one or two hours during event accord- 
ing to how long event insured will last. 

Question: Why. do the rules require 
submission of application and premiums 
seven days in advance? 

Answer: A fairly accurate forecast of 
weather conditions may be obtained from 
three to four days in advance and out 
of fairness to insured and company, one 
full week is required in which instance 
neither has any knowledge of what 
weather to anticipate. 

Question: Is this seven-day rule man- 
datory ? ; 


Answer: Yes—by all companies writ- 
ing this cover 

Question: What precipitation is in- 
sured against? 

Answer: One-tenth inch, two-tenths 


inches and a no specific measurement 
of rainfafl 

Question: Inasmuch as policies may 
be issued for a no specific measurement 


f rainfall, why not write all policies 
in this manner? 

Answer: The income of some events 
are seriously affected by only a slight 
rainfall such as tennis matches, auto 
racing, outdoor dances, etc, Rates of 
course are greater than the usual one- 
tenth inch rates, 

Question: What are good prospects 
for the rain policy? 

Answer: All outdoor and _ indoor 
events. (Outdoors particularly in_ the 
Summer months.) Promoters of all in- 
door and outdoor activities are keen to 
a subject which guarantees financial suc- 
cess of their enterprise notwithstanding 
rain, 

Comprehensive Auto Form 

Question: Can the comprehensive au- 
tomobile policy be used to cover cars of 
the truck type? 

Answer: No, but the “special com- 
bined additional coverage” may be added 
to the fire and theft policy for a small 
additional premium. It covers the types 
of loss which may not occur frequently 
but result in large loss when they do 
occur. Among these perils are tornado, 
hail, water damage, explosion, flood, riot 
and earthquake. It is not difficult to 
sell combined additional coverage with 
the fire and theft policy when the small 
additional cost is quoted to the truck 
owner, 

Supplemental Contract 

Question: Why does the supplemental 
contract offer broader coverage for less 
money than the same coverage under 
separate policies would cost? 

Answer: Broader coverage is offered 
for less money under the supplemental 
contract because of the companies’ de- 
sire to introduce to the insurance-buying 
public the idea of insuring against all 
the most common perils rather than 
against that of fire or tornado alone— 
an idea which proves advantageous to 
both agent and assured. 

The fact that any loss resulting from 
any of the various perils insured against 
under the supplemental contract is cov- 
ered by the one policy is sure to avoid 
confusion and delay in many instances. 

Question: May the supplemental con- 
tract he reinstated after a loss? If so, 
how may it be done? 

Answer: The reinstatement of a sup- 
plemental contract after a loss from any 
of the perils insured against in the sup- 
plemental contract may be on a pro rata 
basis at the supplemental contract rate 
in force at the time endorsement for re- 
instatement is made. If a loss has also 

(Continued on Page 27) 


ILLINOIS CHAMBER MEETING 

Ernest Palmer, Insurance Director of 
Illinois, and Governor Horner of that 
state will be guests of honor at the 
annual insurance luncheon of the IIli- 
nois Chamber of Commerce on Saturday, 
October 16, at the La Salle Hotel in Chi- 
cago. Mr. Palmer will discuss the new 
Illinois insurance code and its possibili- 
ties with respect to general business as 
well as to insurance interests. 


Old South 


(Continued from Page 25) 





came to entertaining Eastern or Western 
visiting underwriters. 

Last but not least, W. F. Patillo, gen- 
eral agent for the Hamburg Bremen, 
who never swerved from correct prac- 
tices. 

These are all the department mana- 
cers domiciled in Atlanta at the time I 
first saw the town in 1890. All have 
gone to their fathers but each left a 
lasting imprint on fire underwriting in 
the South. Retrospect igaves a pleas- 
ant memory of the brilliant minds now 
stilled by the scythe of Father Time. 
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RELIABILITY 


based on a record 


of satisfactory service 


to agents and policyholders 





NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 
HART DARLINGTON, Manager 


EAGLE FIRE COMPANY 
of New York 


Incorporated 1806 
HART DARLINGTON, President 


The Oldest New York Insurance Company 


NORWICH UNION 
INDEMNITY COMPANY 
HART DARLINGTON, President 
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75 Maiden Lane, New York 


In NORIVICH UNION there is strength 


COMPANIES 
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Marked Progress in Control of War 
Risk Covers Made in 2 Years 


Following the announcement in the 
London marine market that war risks 
on shore at Chinese ports are not to be 
insured either by company underwriters 
or Lloyd’s underwriters D. King-Page, 
marine insurance editor of the Liver- 
pool Journal of Commerce, has written 
, review of the progress made in the 
last two years toward restricting war 
risk insurance on land in all parts of 
the world. His review of the success 
achieved follows: 

This is, again, logical, for it conforms 
with the agreement made by non-marine 
underwriters last December not to insure 
war risks on shore, and is also in line 
with the campaign for the reform of war 
risks in the marine market, one of the 
basic principles of which is the restric- 
tion of war risk cover to the period 
during which the goods are waterborne. 
And so, fortuitously, the marine mar- 
ket has gained more territory in its 
campaign, and it would almost seem 
as if the time is approaching when, in- 
stead of being applied piecemeal, the 
reform scheme can be adopted as a whole 
and on an international basis. 


First Step in Reform Campaign 


When one considers what has been 
accomplished during the past two years 
this possibility becomes all the more 
apparent, and here, in parenthesis, it is 
perhaps permissible to recall that when 
reviewing the speech made by Sir Ed- 
ward Mountain at the annual meeting 
of the Eagle Star Co. earlier this year, I 
ventured to differ from Sir Edward with 
regard to that part of his speech in which 
he said that progress in war risk reform 
was slow. Shortly after that opinion had 
been published, Sir Edward took me to 
task and maintained that what he had 
said was correct. It is with diffidence 
that one ventures to enter into con- 
troversy with so great an authority, but 
the facts give me courage to do so. 

It is now close on two years since the 
development of the Italo-Abysinnian af- 
fair gave underwriters the opportunity 
to give notice canceling all war risk 
covers with a view to readjusting rates 
and conditions. At that time the ma- 
jority of covers had a ten days’ cancel- 
ing clause, but when the necessary period 
had elapsed the war risk cover was re- 
instated with a forty-eight hours’ can- 
celling clause and this accomplished the 
irst step in the campaign for reform, a 
step that became the more decisive when 
practically every other marine insurance 
market in the world also adopted it. 
Then came the trouble in Palestine to 
keep the movement alive, and whatever 
the undesirable results of that develop- 
ment may have been, it did at least 
prevent the marine war risk market from 
backsliding in the matter of policy con- 
ditions, and this is all the more true of 
the situation in Spain. This developed 
just when the Abysinnian and Palestine 
rises were ceasing to be acute, and 
when, if there had been no fresh stim- 
tlus, the market might have elapsed 
back into its bad old ways. 


Fresh Impetus to Movement 


_ Actually, the Spanish situation gave 
iresh impetus to the reform movement, 
lor after a comparatively short time the 
war risk schedule excluded the shore 
tisk from cover under schedule rates, 
thus accomplishing yet another stage in 
the reform scheme, although only in a 
localized degree. 

Now, however, the shore risk is ex- 
cluded in both Spain and China, and 
while it is true that here again the 
Measure of success is localized, it is 


equally true that success has been 
achieved in those two trades in which 
the risk of damage by war perils is 
active rather than latent. 

In fact, where war risks are active, 
underwriters have accomplished the 
whole of their aims in the campaign for 
reform, for we have a short period can- 
celling clause, day-to-day rating, and the 
exclusion of war risks. Taking these 
facts into consideration, it is surely 
difficult to maintain that progress in the 
reform of war risk insurance has been 
slow, especially since there is yet an- 
other encouraging feature, and that is 
the admirable machinery which the Eng- 
lish market has created for dealing with 
the rating of war risks and the framing 
of war risk policy conditions. 

This machinery consists of the Joint 
Committee of company and Lloyd’s un- 
derwriters, appointed in the time of the 
Italo-Abysinnian trouble and at first re- 
garded as a purely temporary organiza- 
tion appointed to deal with a passing 
situation. At first, moreover, its duties 
were comparatively simple and few would 
have ventured to predict that the early 
schedules of rates would have developed 
into Schedule No. 24 dated March 24, 
1937. This covers more than three close- 
ly written foolscap pages of reproduced 
typescript and, apart from a full page 
of conditions and definitions, includes 
no less than seventy separate rates and 
goodness knows how many different voy- 
ages, quite apart from the supplementary 
schedules that have been issued since 
March. Here, incidentally, it may be 
mentioned that it is the intention to 
issue a new schedule in which these 
supplements will be included as soon as 
the committee can find time in which 
to carry out the necessary work. 


Imitative Uniformity 


Now these schedules undoubtedly have 
created the standard of war risk rating 
not only for this country, but for the 
world market. In the admirable com- 
parative table of national war risk con- 
ditions compiled by the International 
Marine Insurance Union and circulated 
at the Ostend Conference last Septem- 
ber, it was remarkable how closely the 
conditions of other markets followed 
those of the English market, and since 
then this imitative uniformity has be- 
come even greater. 

Moreover, the committee has de- 
veloped a technique which has enabled 
it to deal with each situation as it arises 
with admirable promptitude and flexi- 








bility. Quite apart from what it has 
done in connection with the Chinese 
situation during the past fortnight, the 
manner in which it has coped with the 
situation in the Mediterranean is still 
further evidence of how efficiently and 
smoothly its organization functions. 

The removal of the eastern line of 
definition of the danger zone from Mar- 
seilles-Algiers to 12 degs. E. long., the 
rating up of the risk on tankers and 
tramps, in fact everything that the com- 
mittee has done ever since its creation, 
is evidence not only of its efficiency but 
of the necessity for its existence. 





Auto Fire and Theft 
Rates Lowered in Mo. 


Missouri automobile owners will save 
upwards of $300,000 annually on their 
premiums for automobile fire and theft 
insurance under a new schedule of rates 
announced by R. Emmett O’Malley, 
State Superintendent of Insurance. The 
rates went into effect on Monday, Au- 
gust 16, and cover both new and re- 
newal business. They represent an av- 
erage reduction of 16.3% in fire rates 
and 13% on theft coverage. St. Louis, 
St. Louis County, Hannibal, Joplin’s sub- 
urban territory, St. Joseph and other 
sections of the state will receive the 
benefit of a 14.5% reduction in theft 
rates, unless in certain specified districts. 
In Kansas City theft rates are reduced 
8.3%. This is in addition to the down- 
ward adjustment there about ninety days 
ago which was nearly 33 1-3%, the theft 
rate there including accessories as well 
as the automobile itself. 


GETS MEDAL FOR BRAVERY 


An interesting ceremony recently took 
place in the committee room of Lloyd’s 
in London when the chairman presented 
Lloyd’s bronze medal for bravery to D. 
A. Wilson, steward of the liner Vandyck. 
Philip Haldin, chairman of the Lamport 
& Holt Line, owners of the Vandyck, 
attended the ceremony. 

In expressing thanks to the chairman 
and committee of Lloyd’s Mr. Wilson 
spoke modestly of his action, saying he 
merely did his duty in jumping into 
the water and rescuing a seaman from 
the steamer Standale. Both men were 
in the water for a considerable time. 


BONITO & CO. CHANGES 


N. K. Levis, vice-president of Alan H. 
Bonito & Co., managers for inland ma- 
rine for the Pearl of London, has been 
transferred from the Western depart- 
ment at Chicago to the New York City 
headquarters. E. Gaskill, assistant 
secretary, has been sent to Chicago from 
New York to manage the Western de- 
partment. 











E. U. A. HOT SPRINGS MEETING 


The Eastern Underwriters Association 
will hold its Fall meeting at Hot Springs, 
Va., September 20, prior to the gather- 
ing of the Western Underwriters Asso- 
ciation. 
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Syndicates to Meet 
On New Hull Plan 


TENTATIVE PROPOSAL READY 


Numerous Companies Have Signified 
Readiness to Increase Capacity On 
American Hulls 
The American Marine Insurance Syn- 
dicates will meet next week to discuss 
the tentative plan of expanding the hull 
capacity of the American market, the 
plan having been prepared by a special 
committee headed by Samuel D. McComh, 
manager, Marine Office of America. The 
move to attempt to increase the maximum 
capacity of the American market on a 
single hull from $2,500,000 at present to 
between $3,400,000 and $4,000,000 follows 
the recommendation of the Maritime Com- 
mission in Washington that this country’s 
hull insurance market be enlarged as part 
of the program to increase the American 
mercantile marine. The Maritime Com- 
mission hopes to see many more Ameri- 
can owned vessels constructed. some of 
them to be large transatlantic liners. If 
this shipbuilding program is carried out 
the Commission is desirous of having ade 
quate hull insurance facilities in this 
market without recourse to foreign mar- 
kets for coverage on vessels financed by 

the United States Government 

During the Summer two committees, one 
headed by Mr. McComb and another 
headed by Hendon Chubb of Chubb & 
Son, have been working with the Com 
mission in Washington and with insurance 
companies which have heretofore written 
little or no marine hull insurance. A num- 
Ler of companies have signified their will- 
ingness to join the Syndicates for hull 
coverage and several already writing a 
small amount of business are ready to in- 
crease their participation. 

Hull underwriters are hopeful that the 
Commission will still permit foreign com- 
panies which are admitted to the United 
States to write 33% of the business that 
the Syndicates accepts. As the foreign ad- 
mitted companies constitute a_ sizeable 
factor in marine underwriting here reduc- 
tion of their participation to not more 
than 25% on any one vessel as it is re- 
ported that the Maritime Commission de- 
might render it impossible for 
purely American companies to accept total 
liability of $4,000,000, even with enlarged 
reinsurance facilities. After the Syndi- 
cates meet here the plan will be forward- 
ed to Washington for consideration by 
the Commission. 


sires, 
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Agents’ Queries 

(Continued Page 26) 
occurred under the fire contract to which 
the supplemental contract is attached, 
then the fire contract must be reinstated 
to its original amount in accordance with 
the fire rules governing such reinstate- 
ment. 

Question: In the event of a person 
having a policy with a company which 
has reinsured all the liability under said 
policy with a second company, if the or- 
iginal-writing company is declared bank- 
rupt, can the policyholder collect for a 
loss from the second company direct and 
in full? 

Answer: No. The assured files his 
claim with the liquidator who, in turn, 
collects 100% of the loss from the second 
company. The funds received are merged 
with the general cash of the bankrupt 
company and the liquidator pays on ac- 
count of the loss only the ratio of total 
cash over total claims. 

Sole Ownership 

Question: What is sole ownership ? 

Answer: An insured’s ownership is 
sole when no one else has any interest 
in the property as Owner, and is uncon- 
ditional when quality of the estate is 
not limited or affected by any condition. 

Property owner subject to a lien does 
not violate the unconditional and sole 
ownership clause, nor does the fact that 
insured’s ownership is only of a life es- 
tate, where his life estate is uncondi- 
tional. 


from 
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Revision of Rating 


Zones Features 


1938 Tentative Auto Rates in Mass. 


Commissioner DeCelles’ Premium Figures Lower Than Those 
of Companies; Public Hearing September 20 Awaited; 
1937 Rates Still Before Court 


By Frank L. 


Boston, Mass., Sept. 7—Following in- 
stead of leading certain newspapers here 
information concerning the 1938 
auto rates, Insurance Commis- 
DeCelles gave formal 
release of his schedule Friday night 
a mighty clever summary on 
the rates had already been 
circulated about the state be- 
the official announcement had been 
prepared, Public hearing on the pro- 
posed rates will be held September 20 
auditorium of the Public Works 
Building, 100 Nashua Street, this city. 

Tuesday evening last, an unauthorized 
statement gave the rate-naming day as 
which was refused confirmation 
at the commissioner’s office. “I am the 
who knows the tentative rates 
shall when they will be 
ready for release,” was his authorized 
statement on Wednesday morning. 

Nevertheless the press stole a march 
and some leakage-plus-calculation gave 
a pretty accurate summary of the 1938 
tentative rate schedule for compulsory 
motor vehicle insurance. The 1938 rates 
will take the same total premiums (esti- 
mated by the commissioner at $24,000,- 
000) from Massachusetts automobile 
owners as those of 1937, although a 
widespread revision of rating territories 
will affect a large number of communi- 
ties 


with 
tentative 
sion Francis J. 
although 
proposed 
widely 


fore 


in the 


Friday, 
only one 


and not say 


Zones Increased from 9 to 14 

To eliminate “inequalities” the nine 
zones of 1937 were increased to fourteen, 
and although the top and bottom rates 
in the fourteen districts remained nearly 
the same as last year, the increased 
number of zones ruled out possibilities 
of “discrimination,” said the commis- 
sioner. 

3oston’s rate was little affected, light 
cars taking a decrease of less than 1%; 
and heavy vehicles 1 to 3%, the decrease 


being forty-five cents in the case of 
light cars and $1.30 for the heavy ve- 
hicles. 


Increases in 110 communities ranged 
from ten cents to $3 in general though 
there were several exceptions where 
large increases were made, notably 
Clinton where the premium went up 
$12.35. Decreases of approximately the 
same ratio were awarded other munici- 
palities. 

Light cars bore a large share of the 
increases because of the number of ac- 
cidents that type of vehicle has been 
involved in. Because of higher speeds 
accidents have been more numerous in 


this class of auto, Commissioner De- 
Celles declared. 
Moderate decreases in 191 communi- 


ties, mostly in western Massachusetts 
(rating territory 14—lowest-rate zone) 
were awarded under the new schedule. 
Heavy machine operators there will save 
$1.40 while the light car operators will 
save seventy cents. The rates were set 
at $20.05 and $17.10 respectively. 
DeCelles’ Figures Lower Than Co.’s 


Disagreement with rates sought by the 
insurance companies was shown by Com- 


Armstrong 


missioner DeCelles whose tentative fig- 
ures were generally lower. In Boston, 
the companies asked for a premium 
rate of $65.65 for light cars and the 
commissioner set a figure of $53.25. 

Chelsea again receiving the dubious 
honor of highest premium in the state 
was $6640 for heavy cars, with a 10% 
increase, and $62.10 for light cars with 
a ninety-five-cent cut. Because of in- 
creased accidents in Plymouth County 
and on Cape Cod, twenty-five communi- 
tics in those sections were moved up 
from Zone 9 to the newly-created Zone 
12, representing increases of $9.25 and 
$7.65 in light and heavy cars, respec- 
tively. 

Other increases included 
Worcester and Bridgewater, 
ductions were shown in Haverhill, Law- 
rence, Lowell, Marlboro, Medford, Mel- 
rose, Newton, Gardner and_ Revere. 
Bridgewater from $9.25 to $31 in the 
light car class and $7.65 to $33.15 in 
the heavy group. 


Calls Co. Reserves Too High 


In computing the 1938 schedule, the 
commissioner took the position that the 
companies over-estimated their outstand- 
ing claims by 9.62%. “I venture to say 
it was over-cautiousness on the part of 
the companies for doing this,” he added. 
Mr. DeCelles then pointed out, in ex- 
plaining the 1938 schedule, that the com- 
panies reserved $8,350,593 for losses paid 


Springfield, 
while re- 


out, while his department set up re- 
serves amounting to $7,699,954. The 
commissioner said the actual amount 


paid out was $7,685,993. From all claims 
closed out by insurance companies, their 
figures show that they have over-re- 
served by 19% during the years from 
1932 to 1935, Commissioner DeCelles de- 
clared. 

No change in the guest coverage 
of $3 was made. 

A complicating factor this year is that 
the 1937 rate schedule is still before 
the Massachusetts Supreme Court for 
judgment on protest of the insurance 
companies. This judgment will prob- 
ably be held up until the reconvening 
of the court in December. 


Truck and Bus Rates 


The tentative rates on commercial 
autos and taxicabs will bring in total 
premium income about the same as last 
vear on these classes, it is estimated. 
For Class 4, representing the majority 
of trucks, the commissioner announced 
reductions on heavy trucks from $1.15 
to $20.90. The greatest reductions came 
in territory 2. 

In medium trucks two of the seven 
territories have reductions of $1.15 and 
$1.60, viz.: Territories 5 and 1, respec- 
tively, while in light trucks, reductions 
of $3.95, ninety-five cents and fifteen 
cents are made in the first three terri- 
tories and in the last four territories, 
respectively, advances of sixty-five cents, 
ninety cents, $1.90 and seventy cents have 
been made. 

There are seven rating territories in 
the state for commercial vehicles and 
taxicabs. All other classifications are 
substantially the same as last year. 
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P | Smrha Supports Ruling 
Wade Fetzer Tribute Of Motor Carrier Bureau 


As a tribute to Wade Fetzer, presi- 
dent of W. A. Alexander & Co., Chi- a 
NEED LICENSES IN ALL STATES 


cago, who will celebrate his fortieth 

anniversary with the company on 

September 28, the company is launch- Nebraska Official Calls “Reasonable” 
Rule That Carrier Must Qualify Wher. 

ever Its Insured Truckmen Operate 





ing a forty-day drive to present full 
insurance protection to all personal 
customers of the agency. A _ letter 
just mailed to the more than 18,000 
personal policyholders of the agency 
tells of the program. A survey made 
recently showed the office carried an 
average of 1.34 policies per personal 
customer 





Insurance Director Smrha of Nebras- 
ka supports as reasonable the ruling of 
the Federal Motor Carriers Bureay 
which requires that a company writing 
automobile insurance must be licensed 
in every state in which an insured truck- 
man operates. He says that the question 
has not been before him officially and 
that the situation is probably fully coy- 
ered by bureau action. He regards it as 
highly important that aggrieved persons 
be not forced to go into court of another 
state with suits, and that they should be 
allowed service on insurance companies 
in their home state. 

The State Railway Commission as- 
sumed jurisdiction to fix just such a rule 
as applied to operations of interstate bus 
companies, and under the Nebraska law 
has power to prescribe conditions under 
which any truck may operate in the state 
where these are not arbitrary or confis- 
catory. 

Insurance companies represent that the 
rule gives the few companies licensed in 
Nebraska that can make a_ sufficient 
showing of surplus a monopoly of the 
business, centralizes the financial sol- 
vency of motor carriers in a few insur- 
ance companies where the risks should be 
spread, and that sufficient protection is 
afforded where a company can qualify 
in its home state. 








Alan W. Waite Feted 
On 25th Aetna Birthday 


Having completed twenty-five years of 
Aetna Life Affiliated 
Companies, Alan W. Waite, assistant 
secretary of the Aetna Life, accident and 
liability department, and of the Aetna 
Casualty & Surety, was on Friday, Sep- 
tember 3, the recipient of numerous 
floral tributes, gifts and congratulatory 
messages from friends and business as- 
sociates. 

Mr. Waite was first employed by the 
Aetna on September 5, 1912, but be- 
cause of the holidays, his anniversary 
was celebrated on Friday. A graduate 
of Yale University and a Fellow in the 
Casualty Actuarial Society, he was elect- 
ed assistant secretary last March after 
serving for many years as chief under- 
writer in the liability and compensation 
underwriting department. 


service with the 








MICHIGAN LIQUOR BONDS 





MICHIGAN SELF-INSURANCE 


Apparently having exhausted the pos- 
sibilities in the field of private employ- 
ers capable of qualifying for self-insur- 
ance, Corporate Service, Inc., of Detroit, 
is now invading the governmental field 
result of the last legislature’s in snatching business from compensa- 
action in broadening the bond terms. ion carriers, judging by an ane age 
Surety men say that the conference com- vealed here during the past week. ri 
panies are planning to keep rates at a Ingham County Road Commission, it was 
low point despite the fact that the haz- disclosed, decided in the face of eye 
ard is greatly increased, the new provi- favorable bidding by private edn 
sions of the law making it virtually as @¢cePt the proposal of the Corporate “hi 
strong as the bond required under the vice under which it will self-insure He 
old Warner-Cramton Act prior to pro- compensation and will purchase = 
hiktsion. loss” coverage as suggested by = 

The rates are being calculated on the advisory concern. It is understood t “ 
basis of a purely surety contract, giving the Department will investigate the on 
the carrier the right to collect from the Tent situation to determine ——— oe 
bonded dealer the amount of any judg- porate Service can now be lega nd ed 
ment paid. Many underwriters are of strued as an “agent” for an unauthor 


the opinion that the business should be ©@™T€T- 
written more on an insurance basis be- 
cause of the probable difficulty of mak- 
ing a good salvage showing. 

It is anticipated that soundly managed 


Believed That Business Should Be Writ- 
ten More on Insurance Basis Because 
of Salvage Difficulties 


Intensified competition for liquor bond 
business in Michigan is anticipated part- 


ly as a 





GETS NEWARK POST 


Clifford Griffith is now located at the 
Newark branch office of the Travelers 


companies will carefully investigate all Insurance Co. as field assistant in_casu- 
risks accepted under the new law to alty lines. He was formerly affiliate 
make certain of the financial responsi- with the company’s branch office ™ 
bility of the licensee. Buffalo. 
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Dr. H. J. Stack’s 6th Annual Safety 


Tour Big Impetus to Conservation 


Reached 26,000 Teachers at 28 Schools and Colleges, 
Addressed 16 Meetings; Objectives Outlined; Casualty 
Executives’ Association Backed Trip 


Conservation of life and limb has re- 
ceived a tremendous boost throughout 
the United States following the record 
trip of Dr. Herbert J. Stack, educa- 
tional director of the National Conserva- 
tion Bureau, who this Summer visited 
colleges, safety groups and insurance or- 
ganizations in thirty cities in eleven 
states. The purpose of the trip was to 
sound the safety education pulse of the 
country and to carry the National Con- 
servation Bureau into the field. During 
the latter part of the trip Dr. Stack 
was accompanied and assisted by Joseph 
Boldt of the bureau’s publicity staff. That 


ganize safety instruction in schools, 3. 
To distribute safety teaching materials. 
4. To confer with local safety organiza- 
tions regarding traffic problems. 5: To 
encourage a study of the reacting and 
physical characteristics of drivers through 
the use of individual tests given to uni- 
versity and public school teachers. 6. To 
show educational and enforcement groups 
the work of the newly formed bureau, 
a part of the stock casualty conservation 
program, 

Referring to the valued assistance he 
received Dr. Stack says: “The commis- 
sioners of motor vehicles and superin- 





Material for day’s work being loaded into Conservation Bureau’s truck. Tallest 
man (in white) is Dr. H. J. Stack, director of activities 


the message of this new and energetic 
bureau has been received enthusiastical- 
ly is evidenced by the cordial manner in 
which the daily newspapers handled it. 
In all the cities visited the bureau story 
was given front page, except in Los 
Angeles and Kansas City, but in those 
two cities the newspaper cooperation was 
good nevertheless. This was the sixth 
Summer tour made by Dr. Stack and 
during the six years he has visited 220 
colleges, safety groups and insurance or- 
ganizations. 


Welcomed Enthusiastically 


This year, as on previous occasions, 
the bureau representatives were accorded 
an enthusiastic welcome by municipal 
leaders and safety authorities every- 
where. An important feature of the work 
ls among high schools and colleges, and 
teachers came from all parts of the 
States visited. The largest meeting of 
insurance agents to hear Dr, Stack was 
held in Los Angeles where the Insur- 
ance Underwriters Association of that 
place took a whole-hearted interest in 
the movement. Since the trip was com- 
pleted the bureau has received a large 
number of commendatory letters from 
widely scattered sections of the country. 
_ Speaking of results Dr. Stack says: “It 
's impossible to estimate the value of 
a trip of this kind until at least six 
months or a year has passed. We know 
that we reached many thousands of 
teachers and police officers and thou- 
sands of insurance men and Safety 
Council members. Thousands of pieces 
of literature have been placed in the 
ands of educators. How useful this 
will be in stimulating educational work 
in the classroom, in the community and 
in official traffic agencies cannot be 
judged.” 

Purposes of This Trip 
Expressed briefly the objectives of the 
7 trip were: 

l. To encourage driver training in high 
schools, 2. To show teachers how to or- 


tendents of state police who furnished 
help for us also deserve a special word 
of commendation. The National Asso- 
ciation of Insurance Agents and the 
Civilian Conservation Camps also merit 
a word for the help they gave us. As 
to the individuals, presidents and pro- 
fessors of colleges, insurance men, police 
chiefs, and others who helped take care 
of us—may we also express Our appre- 
ciation. The insurance companies, who 
by their membership in the Association 
of Casualty and Surety Executives who 
provided for the work of this newly 
formed bureau, deserve the reai credit 
seo? any success that the tour may have 
had.” 
Some Results of Tour 


Following is a summary of the routine 
work accomplished on the trip: 
National Conservation Bureau lit- 

erature distribution (pieces).... 
Number of colleges and universi- 

ties reached 
Number of conferences and ad- 
dresses at underwriters’ meet- 

ings, safety councils, etc........ 16 


62,000 








Plan to protect 
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Number of teachers contacted in 


various conferences and as- 

SERA ere ere 26,000 
Police officers, highway patrolmen 

assisting at various mecetings.. 32 
Insurance company literature dis- 

tributed (pieces) ........ecse00 9,000 
Raitic: WOGROMBES: 66s cnsccczcceass F 
Drivers tested, (estimated, includ- 

ing California motor vehicle 

oe EO eee 3,500 
Motion picture demonstrations ... 20 
Talks at various conferences..... 112 
Total enrolments at colleges..... 37,000 
Number of miles traveled........ 11,100 
Photomranhs taKem .........0<0... 95 
City traffic conditions inspected in 

WOE GEE iiscasiscenawasceenns 18 
Publicity stories (no accurate 

record; from two to seven in 

each city. First page in all but 

two cities.) 
Teachers’ manuals distributed.... 700 


Cooperating Agencies 


Driver testing machines furnished by 
Harvard University Bureau for Street 
Traffic Research and the Aetna Casualty 
& Surety’s Reactometer. Panel exhibits 
by all bureau companies that furnished 
material, Automobile furnished by Harry 
G. Moock, vice-president, Plymouth 
Motors, State motor vehicle depart- 
ment or state police assistance given in 
all states except Kansas. Civilian Con- 
servation Camps sent representatives to 
most colleges. 

The trip began in Salt Lake City 
where insurance agents and city police 
were addressed and a long conference 
was held with the superintendent of 
state police on a state-wide traffic pro- 
gram. In Seattle Dr. Stack met insur- 
ance men and members of the local 
safety council. Conferences were held 
on adult driver education and _ high 











“Zeliph Plan.” 


States—yes, even into Canada. 





No Credit to Us 


the broker made the savings possible! 


We're not being modest . . . it’s just plain horse-sense. The broker wanted 
a service big enough for the job. He chose Casualty Loss Control — the 


A 50% REDUCTION IN ACCIDENTS 


was accomplished during the first year of our work on his risk . . . a large 
Public Utility line operating in 74 locations—scattered throughout the United 


If you want to know more about this service that never fails ...a 


service designed for the express use of Brokers and Agents write for our 
booklet on CASUALTY LOSS CONTROL. 


J.W. A. ZELIPH, Ine. 


Globe Building—Newark, N. J. 
Mitchell 2-3481 








school work. In Portland driver train- 
ing is to be set up in the schools next 
Fall. In California 1,200 miles were cov- 
ered. Two assistants and a complete 
set of DeSilva testing apparatus was 
furnished by Ray Ingels, director of 
motor vehicles. In San Francisco a day 
was spent at the State Teachers Col- 
lege. A luncheon meeting was held 
with the San Francisco Safety Council 
and insurance people. In the evening 
Dr. Stack addressed the San Francisco 
School for Violators. Three hundred 
violators attended. Two days were spent 
at the University of California. 
Many College Men Reached 

In San Jose Mr. Wiltburger, director 
of the Police Training School, was in 
charge of the program at the State Coi- 
lege there. He has set up an interesting 
training school for police officers. Six 
classes were addressed at Stanford Uni- 
versity. In Los Angeles, where the larg- 
est meeting of insurance agents was held, 
and a fine program was conducted at 
University of California. Four talks 
were given at the University of Southern 
California. Much of the success of the 
California trip is due, says Dr. Stack, 
to Director Ingels and Niels Nielsen of 
the Motor Vehicle Department. 

Turning eastward to Kirksville, Mo., 
1,200 persons assembled at the college 
there. Plymouth Motors furnished a 
car to use between there and New York. 
At Warrensburg State Teachers College 
1,400 teachers attended. Springfield 
State Teachers College and Pittsburgh 
(Kan.) State College were visited and 
during that week about 7,000 persons in 
five colleges were reached. Other cities 
and colleges visited were Kansas City, 
Kansas State College, Marysville, Lin- 
coln, Neb., Omaha, Urbana, IIl., Mount 


Pleasant, Mich., Kalamazoo, Ypsilanti, 
Lansing, Toledo, Ohio, University of 
Michigan, Cincinnati, Charlestown, W. 


Va., University of West Virginia, Wash- 
ington, Baltimore. 





GETS TAX REFUND 

A refund of $1,995 on taxes paid the 
State of Virginia for 1936 by the Vir- 
ginia Accident & Health Association 
has been granted by the corporation 
commission of that state. This associa- 
tion, purely mutual and with no capital 
stock, was taxed from 2% to 234% of 
the gross amount of its premiums in- 
stead of the 1% rate that an estab- 
lishment of its status was entitled to. 





MAY PURCHASE BANK STOCK 
Assistant Attorney General A. E. Funk 
has ruled that the Kentucky Central 


Life & Accident may purchase stock in 
the Federal Home Loan Bank without 
violating any state law. 
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No. 3—The Late James G. Batterson 


PRESIDENT 
THE TRAVELERS INSURANCE Co. 
we 


as sEEN sy EDSON S. LOTT 


BOARD CHAIRMAN, 





James G. Batterson was an individual- 
ist with a capital I. He was in many 
respects the most remarkable character 
the business of casualty insurance has 


produced. . 
He was born in Wintonbury (now 
Bloomfield), Connecticut, February 23, 


1823, 114 years ago, the year in which 
President Monroe enunciated the Mon- 
roe Doctrine. Oliver Wolcott, who suc- 
ceeded Alexander Hamilton as Secre- 
tary of the Treasury and whose father 
was one of the signers of the Declara- 
tion of Independence, was Governor of 
Connecticut at that time. Wintonbury 
was a village of 875 inhabitants in 1823, 
located a few miles northwest of Hart- 
ford. Mr. Batterson’s father was a poor 
man, a tombstone cutter, the father of 
eight children—four girls and four boys 
—one of the girls older than James, all 
the others younger. 
Studied by Candlelight 

From early boyhood James helped his 
father with his work, all the time long- 
ing for more time to study, for which 
he had a decided bent. Outside of the 
schoolroom he had to study by candle- 
light for he had to work during day- 
light. It is said his mother once told 
a neighbor that “James burns candles 
as fast as I can make them.” While 
he yearned for an education, he also 
desired to be proficient in his work 
and actually did remarkably well cut- 
ting tombstones while a mere boy. 

His ambition was to secure a col- 
lege training and it so happened that 
his family moved to New Preston, 
Conn., a small village near the New 
York State line, when James was yet 
a lad. Near New Preston was then 
located Western Academy, a college 
preparatory school. James was deter- 
mined to attend that school and great 
was his joy when his father permitted 
him to do so. But work for the father 
became so slack that James had to 
leave school and hunt for work. This 
didn’t stump him—not James Batter- 
son. 

At the time of the Revolutionary 
War western New York State was in- 
habited mostly by Indians. Near the 
close of the war Washington sent 
General Sullivan with 4,000 troops to 
subdue the Indians and their loyalist 
allies. A battle was fought at New- 
ton (now Elmira). The Indians and 
their allies were defeated, and all their 
villages, orchards and crops through- 
out that entire section were burned. 
Then began a trek of white people to 
that region from the Hudson River 
east through Connecticut. The com- 
pletion of the Erie Canal in 1825 
increased the influx. 


Starts Out to Make His Fortune 


James heard many stories about the 
beauty of the scenery, the richness of 
the soi] and the prosperity of the people 
in that section. He decided it was the 
place for him. He set out on foot, with 
a few dollars in his pocket and grim de- 
termination in his stout heart. 

Years ago I was told that he got odd 
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jobs on the way, which permitted him 
to keep his capital intact, until at a 
“barn raising” near Oneonta he sprained 
his wrist severely. In those days the 
framework of barns was made of heavy 
timbers, all mortised, fitted and cut in 
advance. Then the timbers were raised 
by hand, put in place and fastened to- 
gether. This was called a “barn raising”. 
When a farmer had his barn timbers 
ready for raising, all his neighbors came 
to help him, usually making a gala day 
of it, for the barn owner was expected 
to furnish hard cider in quantity. 

At this particular raising, James’ team- 
mate drank too much cider which caused 
him to let go a beam at a critical 
moment. James sprained his wrist while 
saving the beam from falling. Before 
he was again able to work his money 
was gone, and he walked into Ithaca 
(near Elmira and near where I was 
born), with nothing in his pocket and 
almost no boots on his feet. 


Whether or not the “barn raising” 
story is true, he “struck it rich” in 
Ithaca. He went into the printing shop 


of Mack, Andrews & Woodruff just as 
one of the partners was unsuccessfully 
trying to make out the meaning of a 


with the privilege of sleeping in the 
shop—so the story goes. 


Mapped Out and Mastered Own 
College Course 

In those days working hours were 
long, but not long enough to lure James 
Batterson from the task of educating 
himself. He had friends in college; and 
through correspondence with them and 
by the help of an educated man in 
Ithaca with whom he became friendly, 
he was able to map a college course 
which he mastered just as he finished his 
apprenticeship. 

Then he went to Litchfield, Conn., to 
which place his family had moved, and 
again worked at monument cutting with 
his father. Here was established in 
1784 the Litchfield Law School, the first 
institution of its kind in America. It 
was successfully carried on for half a 
century and, first and last, had over 
1,000 students, from all parts of the coun- 
try. It gained a world-wide reputation 
for efficiency. 

A large number of those who studied 
at this school became famous lawyers, 
among them Aaron Burr, John C, Cal- 
houn, John Y. Mason, John M. Clayton, 
Levi Woodbury and Henry Baldwir. 
Some of my readers may not readily re- 
call that Burr became Vice-President of 
the United States and almost became 
President. Later Calhoun became Vice- 
President; Mason became Secretary of 
the Navy; Clayton became Secretary of 
State; Woodbury became a Justice of 
the Supreme Court of the United States, 
as did Baldwin. There was, naturally 
much talk among the people of Litch- 
field about these lawyers. 

This fired James with a desire to be- 
come a lawyer, and within a few 
months he eagerly embraced an oppor- 
tunity to study law in the office of a 
prominent attorney. The new job of 
itself paid next to nothing in wages, but 
I have been told James earned some- 
thing extra by doing chores around the 
attorney’s home. It was the future possi- 
bilities which allured him. He was get- 
ting along well in his study of law when 
his father was taken sick and he had to 
seek a new job at better wages, that 
he might help support his family. It 
was a severe blow to the young man for 





The late James G. Batterson 


Latin quotation. James greeted the 
partner with “Good morning, sir. Got a 
job for a willing boy?” “Yes,” said the 
partner, “if you can translate this.” 
Without the slightest hesitation James 
translated it, whereupon the partner gave 
him a job as an apprentice printer, start- 
ing him at $1.50 a week and his board, 


he had set his heart on becoming a 
great lawyer. 
Expert Tombstone Carver 

However, he wasted no time on use- 
less repining. He again took up the 
mallet and chisel and went to work 
carving tombstones, soon becoming the 
best workman the country round and 


working almost exclusively on mony. 
ments. His ambition caused him to 
move to Hartford where Opportunity 
would be greater, and there he rapidly 
built up a thriving monument establish. 
ment; but even this did not satisfy his 
longings, so he took on the erection of 
public buildings. By 1857 this enterprise 
was being carried on in_more than 4 
score of the larger. New England cities 

He built the beautiful state capito) 
building at Hartford, incidentally per. 
forming a miracle in connection with 
its construction. That is, he not only 
built it within the appropriation, by 
actually turned back into the state’ 
treasury, after he had finished it, som 
of the money appropriated by the state 
legislature for its erection. This cast q 
strong sidelight on the man’s character. 
He had a fine sense of honesty in his 
business dealings. On the other hand, 
he was far from gentle toward those 
who were dishonest in their dealings 
with him, 

His Passion for the Classics 

During all these busy years Mr. Bat. 
terson retained a passion for the classics, 
reading daily Greek and Roman history, 
philosophy and poetry. He wrote and 
spoke Italian, Greek and Latin as fluent. 
ly as he did English, while his use of 
the latter was superb. He made many 
translations, including the Iliad, Latin 
Hymns and the Lyrics of Anacreon. 

While he was not a large man, he 
was compactly and strongly constructed 
with remarkable physical vigor and en- 
durance. His mental capacity and ability 
for long-continued labor was equally 
extraordinary. He never seemed to tire. 
He possessed unusual analytical power 
and quickly went to the core of any pro. 
posal put to him. He was not misled 
by extraneous matter. Whenever I saw 
Mr. Batterson he impressed me as be- 
ing an unusual, a remarkable man. 

As Mr. Batterson’s business grew and 
prospered he made several trips abroad. 
On these he combined pleasure and busi- 
ness. He found keen enjoyment in the 
study of foreign art and architecture, 
and it also aided him to give his build- 
ings a more finished artistic design. 
They were already celebrated for struc- 
tural excellence. 

Impressed by British Plan of Accident 
Insurance for Travelers 

Now, at last, I come to that part of 
James G. Batterson’s career which 
made his name known the _ world 
around. On one of his European 
excursions, he visited Leamington, 
England, a great quarrying center, t0 
see how they did things there. While 
buying a railroad ticket from Lean- 
ington to Liverpool, the ticket agent 
sold him (for a very small premium) 
an insurance ticket covering his trip 
This insurance scheme interested him 
greatly. He pondered over it at 
length, It kept him awake nights 

It seemed to him that if a com- 
pany could be organized in the United 
States to write accident insurance for 
travelers it could do a_land-office 
business. He had in his mind the 
numerous railroad wrecks and steam- 
boat explosions occurring in this coun- 
try at that period. Railroads were 
then largely under the control o 
stock manipulators who cared more 
for the chance to speculate than for 
the safety of their equipment, while 
all steamboat captains of that period 
habitually “put a nigger on the safety 
valve” and raced every other steam- 
boat on sight. 

He became obsessed with the no 
tion that he would start such a com- 
pany in Hartford, already an insut- 
ance center. He visited the home 
office of the English company which 
issued the insurance ticket he had bought 
and so won his way into the favor of 
the officers that they gave to him all 
the data they had. He then consulted 
other English insurance authorities, but 
he got from them scant encouragement, 
with the exception of Cornelius Wal- 
ford, then a distinguished actuary, who 
thought well of his purpose. 

(To Be Continued Next Week) 
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Aetna’s Exhibitions 
Attract Big Crowds 


SEEN IN FOREIGN COUNTRIES 





Original and Ingenious Safety Devices 
Prove Invaluable To Local Agents 
Wherever They Are Shown 


Since the educational film “Saving 
Seconds” was released nearly three years 
ago by the Aetna Life Affiliated Com- 
panies, it has been shown 27,614 times 
to a reported audience of 12,058,599 peo- 
ple. This and other educational safety 
devices originated and employed by the 
Aetna companies are in charge of Stanley 
F. Withe, manager, publicity division. 
The 12,000,000 odd people referred to do 
not include showings at the Aetna com- 
panies’ safety exhibitions where at least 
5,000,000 more people are believed to have 
seen them. “Saving Seconds” is still 
being shown daily at the Museum of 
Science and Industry, New York. In 
many cities it has formed the basis for 
local safety campaigns. The New York 
Police Department still uses it for in- 
struction purposes. Prints have been 
purchased for use in Hawaii, Canada, 
Finland, China, South Africa, Australia, 
England and Sweden. 
Exclusive with Aetna 

The Aetna companies’ fire prevention 
film, “The Bad Master”, has been shown 
6929 times to 2,308,555 people. Since its 
release 239 prints have been purchased. 
The companies’ interest in public ex- 
hibitions to attract attention started in 
August 1935, when the first Aetna re- 
actometer was shown in Illinois under 
auspices of the State Department of 
Health. The keen interest of automo- 
bile drivers in devices for measuring 
their reaction time, steering ability and 
other driving characteristics was first 
manifested at this exhibition. Since then 
seventeen other reactometers have been 
made for use throughout the country. 
The uses to which they have been put 
are almost countless. More than one 
million people have taken the reacto- 
meter tests. The machines are made 
exclusively for the Aetna companies and 
the name is registered in the United 
States Patent Office. 

In the Fall of 1936 the Actna steero- 
meter was introduced and there are now 
twelve of them in operation. Last De- 
cember the Aetna was invited to exhibit 
these devices before the American So- 
ciety for the Advancement of Science, 
and this year the United States Govern- 
ment issued an invitation to show them 
at the International Exposition in Paris. 
The Associated Press has on two occa- 
sions sent pictures of the steerometer 
by wire to papers using its service. 
Countless stories about it have appeared 
in newspapers and magazines. 

In 1936 the Aetna developed what has 
become known as the “Aetna Highway 
Safety Demonstration”, consisting of an 
exhibit sixty feet long by twenty feet 
wide, containing various mechanically 
operated devices including the reacto- 
meter and the steerometer. These have 
been shown extensively, and it is esti- 
mated that between 1,500 and 2,500 people 
ave been tested during each week of 
exhibition at sixty large shows from 
Coast to coast. At least 12,000,000 have 
witnessed the demonstrations. About 2,- 
000,000 people have been tested on the 
various devices and have taken away 
Score cards and other Aetna literature. 
Some of the exhibits have run for six 
months or longer, and demand at the 
Museum of Science in New York forced 
a return engagement. 

Aetna Safety Special 

One of the recent developments in con- 
hection with these demonstrations is the 
installation of the Aetna equipment in 
large department stores. The store man- 
agement provides the space and the per- 
sonnel free and features the tests in its 
paid advertising. In a Los Angeles store 
ey People were tested and 8,000 saw 

€ tests. In a Decatur store 12,000 
people saw the demonstrations. 
its he Aetna is now routing one set of 

equipment in a specially designed 





trailer, one side of which can be re- 
moved permitting the tests to be viewed 
through glass. Provision is made in 
the towing vehicle for showing the mov- 
ing pictures. The “Aetna Safety Spe- 
cial” opened in Times Square during the 
Greater New York Safety Congress and 
has since been used in New Jersey and 
Pennsylvania. By tying up with the 
local police and safety authorities the 
Aetna companies have obtained much 
publicity for their agents in the many 
towns visited, The newspapers have been 
much interested. The only difficulty 
with the “special” has been that local 
agents wish it to remain longer than 


scheduled. 


A. M. A. COUNCIL MEMBERS 

The New Council of the American 
Management Association of which Will- 
iam J. Graham, vice-president, Equitable 
Society, is chairman, has these members 
on its insurance division: P. D. Better- 
ley, assistant treasurer, Graton & Knight 
Co., Worcester; Solton Engel, manager, 
insurance department, Consolidated Edi- 
son Co. of New York, New York City; 
George W. Guth, manager, annuity and 


insurance department, Socony-Vacuum 
Oil Co., New York City; A. G. West- 
cott, Union Ice Co., San Francisco. 


NEW AUTO POLICIES 


_ The American Indemnity of Galveston 
is issuing a new “named assured” auto 
policy which is issued to preferred risks 
at less than manual. The Trinity Uni- 
versal of Dallas has also issued a new 
auto policy which provides payment of 
$1,000/$5,000 bodily injury and $1,000 
property damage. It is designed to at- 
tract car owners of limited means. 





NEW AGENCY ON COAST 


Pacific Agencies, Inc., a new insurance 
agency, has been organized in Los An- 
geles to represent the New Amsterdam 
Casualty as general agent. 





Most women who “borrow” from their employers 
refuse to call it slealing. Yet when they find them- 
selves unable to repay, they abscond or take more. 
These facts were brought out by a recent analysis 
of the cases of 400 women embezzlers. The analysis 
also shows that, for the most part, women who em- 
bezzle are not actuated by selfish motives, but steal 


to help relatives or friends. 


Most significant fact of all is this: Practically all 
of these 400 women were essentially honest, well 
worthy of the trust placed in them, up to the point 
where they surrendered to emotion or circumstance 
and began “dipping into the till.” 


Kmployers must realize that they cannot trust 
their own judgment of character to protect them 
against loss—far too much is at stake. Each year 
employe dishonesty takes more than $200,000,000 











from business—actually causing more loss than fire. 
Widening Your Market for “ Fidelity” 


Advertisements similar to this one, in Time and 
other publications, are telling business at large about 
the hazards of embezzlement, about our new book, 
400 Women Embezzlers,”’ 


and about the new, 


simplified Fidelity Bond forms of the U.S. F. & G. 


Don’t let any employer among your clients suffer 
a loss through embezzlement—and then wake up to 
discover that you could have protected him. Take ad- 
vantage of the public interest aroused by our maga- 


zine advertising. Use the ‘°400 Women Embezzlers”’ 


WITH WHICH IS AFFILIATED 


book and the new, simplified forms to help you write 
new Mercantile Fidelity business. There are plenty 
of opportunities to sell Fidelity among the employers 
in your own client and prospect files. 


Consult your Agent or Broker cs you would your Doctor or Lawyer 


UNITED STATES FIDELITY 
AND GUARANTY COMPANY 


Fidelity & Guaranty Fire Corporation 


HOME OFFICES: BALTIMORE 
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5th Year of Aetna C. & S. 
Sales Course Completed 


SUCCESSFUL EDUCATION MOVE 


G. T. Willoughby, Oakland, Cal., Led 
34th Class in Which 38 Men from 13 
States Received Certificates 
The thirty-fourth session of the Aetna 
Casualty & Surety’s sales course was 
brought to a close September 2 with a 
banquet at the Hartford Canoe Club. 
Thirty-eight men from thirteen different 
states received certificates of completion. 
The class was led by G. T. Willoughby 
of Oakland, Cal. This session marked 
the end of the course’s fifth successful 

year 

Amos E. Redding, field supervisor and 
instructor in charge of the course, said: 
“There has never been a greater inter- 
est in modern, practical and proved suc- 
cessful selling methods, The sixth year 
of this course begins with the largest 
number of enrollments we have ever had. 
More than fifty picked men are regis- 
tered for the next session and approxi- 
mately thirty additional applications had 
to be postponed or declined. A large 
number of this latter group have en- 
rolled for the November 20 session of 
the course which is rapidly filling up.” 

Assisting Field Supervisor Redding in 
the conduct of the sales course are 
Field Supervisor Francis W. Potter and 
Home Office Representative William W. 
Ellis. The course comes under the su- 
pervision of Vice-President William L. 
Mooney, who is in charge of the Aetna 
Casualty & Surety’s agency organiza- 
tion. 


Los Angeles Seoul Ring 


Deputy District Attorney Geo. Stahl- 
man of Los Angeles predicted last week 
at least a dozen more indictments in 
fake accident cases, as he assembled evi- 
dence for submission to the grand jury. 
\lready 26 persons have been indicted 
and Stahlman said new evidence pointed 
to a “ring” in which physicians and at- 
torneys maintained a “bureau” of acci- 
dent “victims” ready to file claims. 

The ring defrauded, or attempted to 
defraud, the Los Angeles Railway Co., 
insurance firms and other organizations, 
according to Stahlman. He said that he 
was prepared to show that one woman, 
injured in a fall at home, was persuaded 
by a doctor and attorney to report her- 
self as a victim of a street car accident, 
and was awarded $700 damages. 





INSURANCE FRAUDS BARED 

Prosecutor Breslin of Bergen County, 
N. J., says that he obtained confessions 
of insurance frauds from Dr. Ernest 
Casini, 64, city physician of Garfield for 
twenty years, and Frederick La Rosa, 40, 
of 185 Boulevard, Hasbrouck Heights, an 
agent for the Prudential Dr. Casini 
is also a member of the Garfield Board 
of Health. The pair admitted they ob- 
tained more than $6,000 in six cases in 
one of which, Breslin said, Casini ad- 
mitted he signed a false death certificate. 
Casini said his share was about $1,000 


OKLAHOMA 5S. & C. ASS’N MEETS 
The Surety & Casualty Association of 
Oklahoma will open the season with a 
luncheon at the Oklahoma-University 
Club, Sept. 13. Officers of the ensuing 
year are Roy Van Wagenen of the 
Maryland Casualty, president; Herbert 
Heiman of Al Heiman & Co., vice-presi- 
dent; and Houston Hardy of the Amer- 
ican Surety, secretary-treasurer. The 
year’s program being arranged by a 
committee headed by B. B. Leach 


Horace H, Munson, who recently 
withdrew from the Richmond, Va., local 
agency of Cottrell & Munson, has gone 
into the agency business for himself, 
opening an office at 116 North Seventh 
Street. He will represent the Ameri- 
can & Foreign, Union of London and 
the St. Paul Mercury Indemnity. 





DOING A FAVOR 


The chained hands of the personal 
surety! He himself put the chains on 
when he signed a probate bond as a 
favor to a friend. 


Should the friend default, wilfully or 
otherwise, in the performance of his 
duties—and it happens every day—the 
chains tighten. The hands are power- 
less to protect the savings, the invest- 
ments, the home they have for years 
labored to create. 

You can do your friends a favor. You 
can show them how to keep their hands 
free. ‘Teach them that no one need sign 
a bond for an executor, administrator, 
guardian or trustee. That is a job fora 
bonding company—experienced, finan- 
cially strong and nation-wide in facili- 
ties and representation. 


ierican Surety 


COMPANY 


New York Casualty 


COMPANY 


HOME OFFICES: 100 BROADWAY, NEW YORK 
41 Branch Offices throughout the country 








Both Companies write Fiduciary and Probate, 
Court and various other forms of Surety Bonds 





Rex Bixby Old Line Life 
A. & H. Superintendent 


TAUGHT FLYING DURING Wap 

Was Supervisor of Agencies in South 

Agency Manager in West; Ran Acgj. 
dent and Health Company 

From its home office in Milwaukee the 
Old Line Life of Milwaukee announces 
the selection of Rex Bixby to be super- 
intendent of its accident and health 
department. 

Mr. Bixby comes to his new work 
with an unusually broad background of 
practical and successful experience jp 
both life insurance and accident and 
health insurance. 

Injured while serving as flying instruc. 
tor during the war, he took a homestead 
in Wyoming and became an agent for 
the Bankers Life. He was shortly made 
state supervisor and then agency man. 
ager for Nebraska. Following an ex. 
tended illness he served as associate 
editor of a national insurance magg- 
zine, following which he again took up 
organization work, 

Experience in South and West 

As supervisor for the Aetna Life jn 
Arkansas and Louisiana Bixby helped 
increase the production of those states 
from $14,000,000 a year to $20,000,000 
a year, following which he became home 
office supervisor of agencies for the 
Bankers Reserve Life of Omaha. 

Called to Denver to become general 
manager of a new accident and health 
company he was then engaged by an- 
other company as agency vice-president. 
While there he installed the accident 
and health department. 

During the last few years Mr. Bixby 
has done consultation work for insur- 
ance companies, reorganizing several de- 
partments and organizing one accident 
and health company for clients. When 
leaving Denver to accept the Old Line 
position he was given a testimonial send- 
off and was presented with an elaborate 
golf bag. 

Mr. Bixby’s hobby is writing, and 
he has had many short stories and busi- 
ness articles published, as well as pre- 
paring a book of insurance sales stories 
which has been quite widely used in 
instructing new men. He has copyright- 
ed a brief accident and health sales man- 
ual and a number of unusual policy 
riders. The Bixbys have established 
their home in Milwaukee. Mr. Bixby 
has been active in civic affairs, having 
been a member of Rotary and other 
civic clubs, secretary of the Volunteers 
of America for the Mountain States and 
has for years conducted an annual holi- 
day campaign for orphans and crippled 
children. 





CHANGE COLLECTION METHODS 


Approval has been given by the Vir- 
ginia state corporation commission of 
the application of the National Bureau 
of Casualty & Surety Underwriters for 
permission to change its methods of 
collecting premiums on automobile liabil- 
ity insurance. Monthly collections were 
authorized with a flat service charge of 
twenty-five cents, a reduction from the 
previous charge in most instances. Fail- 
ure to pay the premiums when due will 
be construed as a request for cancella- 
tion on the part of the policyholder. 





CONSTRUCTION FIRM SUED 

The Maryland Casualty filed suit ‘in 
sell Circuit Court, Kentucky, against 
the construction firm Dance & Marcum, 
seeking to protect itself against an al- 
leged indebtedness outstanding for con- 
struction of a new $70,000 junior high 
school at Middlesboro. The petition 
claims the construction company diss 
pated part of the construction funds in 
stead of applying them to the cost of 
materials and labor for the building. 
Officials of the construction company 
denied that any funds had been misap- 
plied and said all outstanding bills will 
be paid when final settlement is made 
with the school board. 
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Elaborate Plans For 
Big Safety Congress 


sPEAKERS WILL NUMBER 400 





Separate Programs Arranged at Kansas 
City Meeting for Industries in More 
Than Thirty Sections 





Ten thousand men and women will 
mobilize for renewed war on accidents 
at the twenty-sixth National Safety Con- 
eress and Exposition, October 11 to 15, 
in Kansas City, Mo. says Paul Jones, 
director of publicity, National Safety 
Council. More than 400 speakers will 
discuss accident prevention in the home, 
on the farm, on the streets and high- 
ways, in industrial plants, in the schools, 
in the air and at sea. In all, 113 ses- 
sions will be devoted to every conceiv- 
able phase of safety. Separate programs 
have been arranged for industries in 
more than thirty sections, including ce- 
ment, chemical, construction, mining, 
marine, petroleum, public utilities and 
others. 

Among the prominent safety leaders 
who will attend the Congress are Paul 
G. Hoffman, president Studebaker Corp.; 
Governor Hoffman of New Jersey; Gov- 
ernor Stark of Missouri; Dr. Miller Mc- 
Clintock, director, Harvard Bureau for 
Street Traffic Research; Lieut. F. M. 
Kreml, director, Northwestern Univer- 
sity Traffic Safety Institute and winner 
of a national safety award in 1936 for 
having accomplished the mest for traf- 
fic safety; W. Graham Cole, director of 
safety, Metropolitan Life Insurance Co. ; 
Burton W. Marsh, director of safety and 
trafic engineering, American Automobile 
Association; Kk. C, White, assistant gen- 
eral manager, Missouri Pacific Lines; 
Judge John Gutknecht, Chicago Munici- 
pal Court, and W. H. Cameron, manag- 
ing director of the National Safety 
Council. 


YOHO WITH AMERICAN STATES 
Philadelphia Man With Wide Casualty 


Experience Becomes Claims Manager 

in Company’s Eastern Field 

Ralph E, Yoho, Philadelphia claim 
man, has joined the American States In- 
surance as claims manager in the East- 
ern field, with headquarters in the Irv- 
ing Building, Philadelphia. Born in Mar- 
tin’s Ferry, O., Mr. Yoho served in the 
Marine Corps during the war, at the 
close of which he entered the public 
service in Sandusky, passing the Civil 
Service examination with a high grade. 
In 1928 he entered the insurance busi- 
ness as a claims adjuster for one of the 
Pennsylvania casualty companies, He is 
particularly well versed in automobile 
insurance. 

His company entered Pennsylvania 
about a year ago and has made rapid 
strides under the supervision of vice- 
president and Eastern manager William 
E. Young, Last November certificates 
of authority were obtained in several 
additional states in the East, consider- 
ably expanding the territory under the 
jurisdiction of the Eastern department. 


INSURANCE AT BOSTON U. 





Plans Completed for Course on Char- 

tered Life Underwriter Lines Be- 

ginning Latter Part of September 

In line with a comprehensive plan to 
teach life insurance at Boston University 
the general insurance field, including fire, 
casualty, inland marine and suretyship, 
has completed plans for a course to start 
with casualty lectures at the University 
on Wednesday, September 22, at 6 
o'clock. Attorney William Parks of 
Brown, Field & McCarthy, has been 
selected as instructor. The course will 
be self-supporting and the ficld to be 
covered will be extended as soon as is 
feasible. Several Boston home office 
exccutives and general agents are to 

















Maryland Casualty Holds 


Novel Broadcast on Air 


The Maryland Casualty was on the 
air a half-hour August 23 over station 
WBAL, when the company was fea- 
tured in a series of “Our Baltimore” 
broadcasts describing nationally known 
local businesses and _ industries. The 
broadcast originated in the home office 
of the Maryland where a special com- 
mentator, carrying a portable micro- 
phone, walked about the building to in- 
terview officials and department heads 
and describe the company’s operations. 

After a description of the company’s 
25-acre home office site by the an- 
nouncer, the program was opened by an 
interview with President Edward J. 
Bond, Jr., who told of the scope and 
purposes of casualty insurance and de- 
scribed how this form of protection 
changes to adapt itself to the march of 
business and industry. 

Among the others on the program 
were Bertrand H. Bratney, vice-presi- 
dent and director of bonding, who told 
of the many forms of casualty and surety 
bonds available to meet all modern 
needs; Holger Jensen, manager of the 
engineering division, who told of the 
work the Maryland and other casualty 
companies are doing in their safety pro- 
gvams toward the conservation of human 
life; Dr. A. D. Lazenby, chief surgeon, 
who described the nation-wide medical 
organization of the Maryland; F. L. 
Templeman, manager of the accident 
and health department; and Thomas N. 
Bartlett, manager of the claim division. 
The speakers were introduced by David 
C. Gibson, director of advertising and 
publications. 





the students and both stock and 
groups are interested in the 
enterprise. This course will be pat- 
terned on the Chartered Life Under- 
writers course, the goal of which is to 
award a degree. 
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SCHOOL ACCIDENTS LISTED 





Aetna Casualty & Surety Directs At- 
tention to Places Where Children 
Are Most Likely to Be Injured 
With schools reopening, parents should 
be prepared to give every consideration 
to the safety of their children, accord- 
ing to a statement issued by the safety 
educational department of the Aetna 
Casualty & Surety. After a Summer of 


play and recreation, children in their 
formative years are apt to grow care- 
less of the safety lessons learned from 


the previous school term, and each par- 
ent should do his part toward refresh- 
ing their minds and impressing thei 
with the proper safety measures 

It is pointed out by the Aetna that 
while most schools now have organized 
safety instruction for children, it is only 
through the proper cooperation of par 
ents that such instruction can achieve 
its fullest benefit. 

The imperative need for adequate safe- 
ty instruction among school children is 
stressed by the following figures: Ap- 
proximately 8,500 school children between 
the ages of five and fourteen lost their 
lives through accidents during the past 
year. Of this total, 18% of the acci- 
dents occurred within school buildings, 
17% on school grounds, 7% on the way 
to or from school, and the remaining 
58% elsewhere. The most dangerous 
places within school buildings are voca- 


tional shops, stairways #nd_ corridors, 
and gymnasiums, while football is a 
leading cause of playground accidents 


SOUTH PHILADELPHIA RE-RATED 
Residents of South Philadelphia will 
no longer have to pay an extra charge 
for automobile liability and property 
damage insurance. Long recognized as 
a section having higher losses, South 
Philadelphia had a higher rate. A bill 
to eliminate the extra charge failed in 
the last legislature, but Insurance Com- 
missioner Hunt presented statistics to 
prove that the additional charge was 
unnecessary, so it has’ been removed. 
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“Lights” Versus “Heavies” in Field 
Of Accident-Health Underwriting 


Writing in the Continental Casualty’s 
paper, the News, Fred B. Whitely, chief 
underwriter in the disability division, 
discourses on the relative hazards of in- 
suring light men and heavy men under 
accident and health policies. What he 
calls the “lights” are those who are 10% 
below the standard average table weight. 
He says that each risk presents an in- 
dividual problem for the underwriter. In 
submitting an application from a “light” 
the agent will say that the applicant 
hasn’t missed a day from work in years 
and that he is active in many ways indi- 
cating good health, According to Mr. 
Whitely it would be impossible to con- 
sider ten “lights” with dimensions of 
six feet by 150 pounds, decline to issue 
policies to five of them at random, and 
be correct. The usual qualifications for 
any acceptable risk are age, physical his- 
tory, occupation, environment, habits and 
character. Quoting Mr. Whitely: 

Age.—Lightweights from eighteen to 
twenty-five years old present a definite 
insurance hazard. Likewise, we are told 
by authorities that the “lights” appearing 
in the ages from the late forties upward, 
present a similar hazard. In the first in- 
stance respiratory troubles and tubercu- 
losis are especially manifest, and in the 
latter, organic and nervous conditions in- 
cluding heart weaknesses are often found 
to be present, or else potentially so, In 
the ages between it is largely a toss up. 

Physical History. —This means the 
man’s personal record of health, and 
in a lightweight we ask about family 


characteristics, history or T, B. in the 
family, or whether the lightweight is 
“individual” with the applicant. The ap- 


plicant’s answers to these questions are 
often indefinite and poor guesses on his 
part at best, but there often comes an 
index pointing to the probable reason 
for his lightweight condition. 

Occupation —Whether inside or outside 
work, means something to an_ under- 
writer in determining the eligibility of a 
lightweight applicant. The hazard of 
strenuousness of the occupational duties 
is also important, Some of the frail fel- 
lows humped over a desk are not good 
health risks, while some of the thin boys 
who are required to do a lot of heavy 
lifting, or pushing second-hand cars 
(with no tires) around a lot, etc., are not 
desirable accident risks. 

Environment, habits and_ character 
need no further explaining. The cffect 
which each has in the desirability of any 
risk is too well-known by everyone. 

One closing word on the “lights.” If 
these wiry people seem to qualify for 
insurance, a contract for accident-only 
benefits is generally the preferable type 
to offer. In a few cases where health 
insurance is sold, the policy form should 
be one having short-time benefits. This 
is due to the inescanable fact that the 
wiry fellow doesn’t often die from illness 
quickly, but hangs on for a long time 
before either giving up the ghost, or 
recovering. Hence, the wisdom of not 
soliciting such persons for a health pol- 


icy having a long period of sickness 
benefits. 
Effects of Being Fat 
Now we come to the heavies, those 


smiling, gorgeous patrons of obesity. The 
cause of their excess weight is not 
the all-important thing; it is due to an 
elephantine trait in the family strain, o1 
else to the fact that the fellows just lik« 
to eat. The effect is the important point 
to consider. 

One serious effect is the tremendous 


load which excess weight places upon the 
heart. Caution is therefore required in 
appraising such risks, Those in middle 
age or older might logically be suspected 
of having some heart weakness which in 
turn would involve serious claim compli- 
cations on occasions of excess physical 
strain. With a weak heart present, dis- 
abilities snuff out life quickly, or else 
recovery is more or less normal. In 
this sense, a policy carrying long-time 
benefits may not be an unfavorable in- 
fluence on a claim as compared to the 
lightweight person previously explained. 
The possible complications which heart 
ailments can bring about in event of a 
death claim “resulting” from an injury, 
are too well known to explain the neces- 
sity of, low principal sums when insuring 
the “heavies.” 


TO HEAR EDSON S. LOTT 





U. S. Casualty Chairman on Program 
Of Ohio Agents’ Ass’n October 
25-27 in Toledo 


Edson S. Lott, chairman of the board 
of the United States Casualty, has ac- 
cepted the invitation of the Ohio Asso- 
ciation of Insurance Agents, Inc. to be 
luncheon speaker on October 27 during 
its annual convention in Toledo, Octo- 
ber 25-27. A veteran in the business, 
Mr. Lott can be counted upon to give 
the Ohio agents a sound, practical sales 
talk. 


Judge in Chicago Insists 
Drivers Have Insurance 


Although the Illinois legislature per- 
mitted job patronage battling to kill the 
automobile financial responsibility and 
driver’s license measures, Judge J. M. 
Braude, sitting in Traffic Court in Chi- 
cago, has ordered reckless drivers to 
show insurance receipts or suffer fines 
equal to what the insurance premium 
would be. 

Judge Braude unloosed severe criti- 
cism at the Icgislature for its failure to 
pass the driver’s license and financial 
responsibility bills. In directing one de- 
fendant to get insurance or pay a $50 
fine he said: “If the legislatures are so 
blind that they permit potential killers 
to run wild on our streets we can at 
least fine them more than what their 
insurance premium would be.” 
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Premiums Up, Claims 
Down in Connectcut 


REPORTS ISSUED FOR YEAR 1936 





Domestic Companies wrote 21.87% of 
Country-wide Business and 38.05% 
of All Home Business 





Eighty-nine casualty companies and 
fourteen casualty departments of life 
companies licensed in Connecticut paid 
net claims totaling $8,453,526 and wrote 
net premiums totaling $21,513,439 in Con- 
necticut in 1936, according to a review 
of the casualty insurance business for 
1936 issued by Insurance Commisisoner 
Blackall. Net claims paid were $329,- 
046 less than the total paid in 1935, while 
net premiums were $1,835,340 in excess 
of the 1935 total. 

_The premium income of the Connec- 
ticut companies from country-wide busi- 
ness in 1936 was $162,690,153, while their 
net losses or claims amounted to $64,- 
155,487. The respective totals for 1935 
were $151,265,426 and $63,061,377 and for 
1934, $139,470,422 and $62,842,234. 

Premiums earned in 1936 on country- 
wide business by all the companies re- 
porting to the Connecticut Department 
amounted to $725,275,199, compared with 
$668,145,498 in 1935. Their claims in- 
curred amounted to $341,214,853 in 1936, 
compared with $329,284,565 in 1935. The 
ratio of claims incurred to premiums, 
earned in 1936 was 47.05%, compared 
with 49.28% in 1935. Underwriting ex- 
penses incurred in 1936 totaled $331,708,- 
627, compared with $308,697,237 in 1935. 
The companies made a total net under- 
writing profit in 1936 of $51,504,426, com- 
pared with $31,595,498 in 1935, $10,416,562 
in 1934 and losses of $1,390,209 and $27,- 
125,393 in 1933 and 1932, respectively. 

The Connecticut companies wrote 
21.87% of all casualty business in the 
country written by the licensed compa- 
nies, and 38.05% of the casualty busi- 
ness written in Connecticut in 1936. 

_ Leaders in net premiums written in 
Connecticut in 1936 were: 

Travelers (Accident Department). . - -$2,716,240 
Aetna Life (Accident Department).... 
Nartford Accident & 


1,672,665 


Indemnity 1,411,989 


I.umbermen’s Mutual Casualty........ 1,154,897 
American Mutual Liability........... 864,746 
Actna Casualty & Surety............ 789,837 





80 John Street, N. Y. 
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NEW HOSPITALIZATION PLAN 





National Casualty’s Contract Pays $5 4 
Day for Three Weeks; Maternity 
Benefit of One Week 


The National Casualty, Detroit, has 
recently put on the market a grow 
hospitalization plan which costs per per. 
son $10 the first year, $9 annually there. 
after, or by the month, $1.75 the firs 
month and 75 cents per month there. 
after. Groups of ten or more may ep. 
roll on the monthly payment plan, Up. 
der terms of the policy the patient may 
use any licensed or incorporated hospital 
in the U. S. or Canada. The policy pays 
$5 a day for three weeks’ hospitalization: 
has maternity benefit of one week with 
a waiting period of ten months; $5 al. 
lowance for X-ray, $10 for operating room 
and $10 for anesthesia. 

Exclusions are hernia, venereal dis- 
eases, mental disorders and pregnancy, 
but the policy does cover pulmonary 
tuberculosis, workmen’s compensation 
cases and quarantinable diseases. House. 
wives are insured, if their husbands are 
The patient is privileged to select his 
own hospital, any priced room, and pay- 
ments under the policy are made directly 
to the patient. 


AUCUST 26 HIS RED LETTER DAY 

\. L. Wortmann, Milwaukee manager 
\etna Casualty & Surety, will remen- 
ber August 26 as a red letter day in his 
life for some time to come. It marked 
the marriage of his daughter, Jean- 
nette, to Frank R. Moebius, Milwaukee 
printing and publishing house executive 
and the formal housewarming of the 
Wortmanns’ new country estate it 
Ozaukee County, just north of the Mil- 
waukee County line. The wedding took 
place at the estate, which bears the 
name “Seefar” because of its advan- 
tageous location overlooking miles of 
surrounding river country. The recep- 
tion which followed the ceremony was 
at once a dedication of the home. The 
old farmhouse on the estate, built eighty- 
five vears ago, has been complctely reno- 
vated and without losing its distinctive 
characteristics. The acreage surround- 
ing the house has been rustically land- 
scaped, making it altogether a most in- 
teresting and livable place. 


FINGERS, HANDS INSURED 


The Standard Surety & Casualty has 
recently put on the market a new acti 
dent policy, designed solely for dentists, 
surgeons and physicians, which covers 
the loss of fingers or hand as the result 
of any accident sustained, as well as the 
loss of fingers or hand as the result 
of septic infection. For amputation o! 
cither hand the policy will pay $10,000, 
while a graded scale of reimbursement 
ranging from $500 to $3,500 is provided 
for the loss of individual fingers ot 
right and left hands. A feature of the 
policy is that in case the insured loses 
one or more fingers he will be indemni- 
fied for the loss of such fingers up to 
$10,000. Premium is $25. 


EARL C. THOMPSON DEAD 


Earl C. Thompson, 59 years old, for- 
mer St Louis broker and surety com- 
pany official, died August 24. He was 


the victim of demato myositis, a rate 
disease of the skin and muscles. Mr 
Thompson was a close friend of Colonel 
Charles A. Lindbergh and was one 0! 
the nine original backers of his historic 
non-stop flight from New York to Paris. 
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He was once with the Indemnity of N.A. 


